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WANTED: 
illion Members for the H. O. A.! 


The American home is due for a come-back! Too long To that end, the AMERICAN LUMBERMAN wishes to sug- 


has it been compelled to stand aside and watch the proces- — gest, and offers to sponsor, the formation of a new sort of 
sion of luxury spending go by, headed by the blaring band — organization, to be known as the Home Owners’ Associa- 
of reckless speculation. Notwithstanding the present tion (unless a better name is suggested), in every commu- 
halt in the parade, the stage is being set for its resump- nity in the land where home-owning citizens can be per- 


tion as soon as the marchers have regained their wind. suaded to band themselves together for the betterment of 
The question is, will the home be at the head or at the tail their homes and the preservation of the ideals for which 
of the procession? ‘Too long has the home been “damned — those homes stand. The purposes of the association would 






with faint praise , be those of preserv- 
and at the same time Way GAANoPA. You ing and bettering the 
neglected for the si- as WAVE NY CHANGED A BIT homes of its mem- 


e ° THIS 1S CL ARA : 
— - ee , , bers, and thereby 
ill afforded pleasures 


lifting the home 
and the thrills of the g 


; TY standards and ideals 
yassing moment. The ; 
ee he kf of the entire commu- 
hour has struck fora : 

: nity to higher levels. 
balancing of the 


book The flashy Only actual owners 
JOOKS, e as ys 


competitors of the of homes would be 


home have been eligible for member- 


weighed in the bal- ship, thus eliminat- 
S 

ance and found ing any persons or 

wanting. Recently interests that might 


the AMERICAN LuUM- wish to make use of 


BERMAN showed the the organization to 
comparative results further their own 


of an investment in selfish ends. The 


a home, and in a Special permission Sat. Eve. Post, © 1932 activities of the as- 
group of selected Families are again becoming acquainted with their homes sociation would be 
stocks. Weighed directed along such 


against some of the other things for which people have lines as would result in improving and_ beautifying 
heen spending their money, the results would be even more the homes of the community, and the community 
startling. The welfare of the country demands that the itself. They would embrace not only the physical but 
home, in its spiritual as well as material aspects, again be the social, civic, artistic and spiritual aspects of com- 
given first place in the thought of the people. President munity life. Everything that tends toward a better 
Hoover recognized this when, in signing the Home Loan home life would be within its scope. Such matters 
Bank Bill recently, he said: “In the long view, we need as working toward just and equitable taxation of real 
at all times to encourage home ownership * * *.” What estate, proper zoning restrictions, planting of trees 
is most needed at this time is some practicable means for along residence streets, the landscaping of parkways, 





focusing the thought of the people upon home ownership. and even the providing of small [Turn to page 23] 
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This timely message of warning 
and advice is being flashed 
to millions of America’s 
property owners during 
September and October 





















ODAY a letter came to my desk 

that deeply impressed me. It was 
written by a woman—the mother in a 
typical American family. Her little 
home had been saved from foreclosure 
by a coat of new paint, for which a part 
of their meager savings had been paid. 


Those few gallons of fresh paint had so 
revived the appearance and enhanced 
the value of the property that the mort- 
gagee had consented to renew the loan 
... and the little home was saved. 


I could not help thinking of the thousands 
of homes and buildings that are shabby 
and unattractive today due to several 
years of neglected painting; of the 
millions of home owners who, because of 
reduced incomes and enforced economy, 
have been obliged to sacrifice painting 
for taxes, interest, assessments, to say 
nothing of food, clothing, heat and other 
essentials of comfort and health. 


You have seen these paint-starved houses 
and buildings, as have I. They are every- 
where about you. Perhaps your home 
is included. 


Do you understand what they signify ? 
Do you realize what will happen to 
wood or metal that is literally naked of 
paint if these houses and buildings face 
the attack of another season of rain, 
snow, ice, and frost? 


Never in the history of our country has 


DETROIT WHITE LEAD WORKS 


ACME WHITE LEAD AND COLOR WORKS 





WARNING 
PROPERTY OWNERS 


the situation been paralleled. Property 
owners face an added burden of expense 
amounting to millions of dollars for 
repairs and replacements next spring. 


And the crisis, in my opinion, will be 
reached this coming winter when paint of 
four, five, and even six years exposure 
to the weather will be unable to resist 
the elements—when badly weathered 
wood and metal will be easy prey for 
rot, rust and decay. 


Today the big question facing thousands 
of property owners is plain. It is ‘‘paint 
or pay.”’ Either you must invest a /ittle 
this fall in new paint or you must take 
the risk of paying many times the cost of 
paint to repair the damage done by rot, 
rust and decay this winter. 


Even at the sacrifice of other things, 
have your house or buildings completely 
repainted now. No investment you can 
make will pay better dividends. And 
nothing you can buy will make you and 
your family feel souplifted and cheerful. 


If you cannot arrange to do a complete 
repainting job now, at least give the 
badly weathered places a coat or two of 
protecting paint. 


Look especially, to the window sills, 
thresholds, outdoor porches and steps; 
the joints of porch railings and palings; 
the bases of pillars; the edges of eaves; 





LINCOLN PAINT & COLOR CO. 
THE LOWE BROTHERS CO. 











the roof; the gutters and down spouts. 
These are the vital spots where water 
lodges— where ice and frost settle — 
where rot and rust attack first. 


A few dollars’ worth of good paint, ap- 
plied now, will protect these vital spots 
—will tide you over this crucial winter. 
And it will probably save you a much 
greater expense for repairs and replace- 
ments next spring and summer. 


Under existing conditions, you may be 
tempted to buy a cheap paint because of 
its low price. I hope you will not make 
this costly mistake. 


Even on sound lumber, inferior paint is 
a poor bargain. But on weathered wood, 
which is very porous, such paint is worse 
than useless. It gives you a false feeling 
of security and leaves you without pro- 
tection. 


Prices of well-known, established brands 
of paint are now the lowest in fifteen 
years. Enough good, dependable paint 
can be purchased for a few dollars to 
protect all the badly weathered surfaces 
on your building. 

Again I repeat, do a complete job this 
fall if you can. But at least do the vital 
exposed places before it is ‘‘too late.” 


THE SHERWIN WILLIAMS CO 


This message to the property owners of America is spon- 


sored by the following paint manufacturers and their dealers: 


THE MARTIN-SENOUR CO. 
PENINSULAR PAINT & VARNISH CO. 








W. W. LAWRENCE & Co. 


JOHN LUCAS & CO., INC. 











THE SHERWIN-WILLIAMS Co. 








LEADING NATIONAL 
publications and more 
than 2300 newspapers are 
being employed in this drive 
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AMERICAN LUMBERMAN 


On Over-Feminizing the Home 


Owning 


USINESS begins to suspect that 

during the years of easy sales it 

learned several things that are 
not so. One of the clauses in the com- 
mercial catechism which needs a few 
reservations is the dogma that women 
do all the buying; and another con- 
viction, which goes with it like ham 
and eggs, is that all sales efforts, and 
especially all advertising, must carry 
the authentic perfume of the boudoir. 

No business man wishes to shut out 
the ladies from the market. He is not 
overlooking any sales appeal if he 
knows it, and he is very willing to 
admit that women have contributed 
much to the construction industry. 
The refinement of architectural lines, 
the proper use of color and the popu- 
larizing of labor-saving designs and 
equipment are right up their alley. So 
far, the industry is grateful and has 
not the slightest wish to crib, cabin or 
confine the feminine genius and judg- 
ment. 

sut a few business men and a good 
many advertising writers have out- 
feminized the women in fixing up sales 
propaganda. What moron was it, for 
instance, who discovered that only 
women are interested in good design 
and that any man would be happy liv- 
ing in a wagon shed if the interior 
were painted a bright red and he had 
plenty of cuspidors and ash trays? 
Since when have all interior decorators 
and artists been women? Probably 
this discoverer is the same genius who 
decided that no woman is interested in 
construction values or sound financing. 
In any event a school of advertising 
has grown up that is delicately clever; 
the afternoon-bridge, dinner-dance 
sort of thing that treats home owners 
as lilies of the field who toil not and 
neither do they spin. 

The suspicion arises in base mo- 
ments that this airy advertising is the 
product of over-zealous women’s 
magazines; that in an effort to hog-tie 
and earmark the advertiser they have 
taken a leaf from the politician’s book 
and have over-flattered their constitu- 
ents. They have assembled figures 
purporting to prove that the ladies do 
nine-tenths or more of all the buying; 
not solely to inform the ladies of their 
own importance but rather to impress 
the purchasers of display space. 

The results have not been wholly 
fortunate. In the effort to produce 
wat is supposed to be a delicate 
feminine flavor a good deal of silliness 
has been perpetrated, and a good many 
important masculine prospects have 
been made seriously tired. In fact it 
begins to appear that women, too, are 
resenting these inappropriate efforts. 





Appeal 


If they judge hats and lingerie by the 
elusive standard of Parisian styles, 
which is proper enough in such pur- 
chases, they follow quite different 
canons of judgment in buying kitchen 
appliances and food and homes. 

It will be just as well, in the new era 
of returning volume, to remember that 
men have a good deal to say about the 
spending of the family money. It will 
be even better to keep the fact in mind 
that everything is best purchased, 
whether the buyers are men or women, 
according to standards which are ap- 
propriate to each article. - Design and 
color are important in the home; but 
they are not best described in the aes- 
thetic words appropriate to a jade 
carving; and they are understood, on 
the whole, quite as well by men as 
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by women. Sound construction, 
proper location, prudent financing, re. 
sale value and fitting the home to a 
reasonable expectation of income have 
their importance, too; and events are 
indicating that women appreciate this 
importance quite as much as men do, 
The old sense of continuing home 
values is likely to have a rebirth; and 
retail lumbermen can and should per- 
form an important service in re-edu- 
cating their customers in terms of last- 
ing home security. 

Not the least important aspect of 
the matter is that these supposedly 
commonplace, masculine appeals will 
impress intelligent women as well as 
intelligent men. A home is more than 
high teas and musicales; and advertis- 
ing which exhausts itself in pastel 
shades and gossamer sheens borrowed 
from a lingerie shop while ignoring in- 
sulation and correct lumber grades 
will be missing an important part of 
its function. 


Cultivating Dealer's Rural Trade 
Territory Intensively 


OME YEARS ago, before the 
radio supplanted the Chautau- 
quas and lyceums, a_ certain 

popular lecturer used to speak on the 
subject, “Acres of Diamonds,” point- 
ing out the folly of going far afield in 
the search for wealth when unlimited 
opportunities lay at one’s very door. 
Somewhat in the same vein is the fact- 
story that appeared on front page of 
AMERICAN LUMBERMAN of Sept. 3 
under the heading, “Create Your Own 
Rainbow,” which told how the em- 
ployees of a retail lumber concern can- 
vassed the farmers in its trade terri- 
tory, with the result of uncovering 
$600,000 in prospective business—of 
course not all immediate, but none the 
less real prospects that could be tabu- 
jated and followed up with reasonable 
expectation that eventually the major- 
ity, at least, could be turned into sales. 

Supplementing that story, and 
further strengthening the contention 
that systematic cultivation of trade 
territory, particularly the farm field, 
will in most cases yield results com- 
mensurate with the effort put forth, 
the AMERICAN LUMBERMAN is pleased 
to refer to the experience of the H. A. 
Hillmer Co., of Freeport, Ill. About 
a year and a half ago when conditions 
in the country were at or approaching 
their worst, this company decided to 
try the experiment of sending out a 
salesman to regularly contact its 
farmer customers. To fill this position 
a man was found who had wide farm- 
ing experience, together with some 
training in selling feeds and imple- 
ments. Naturally this experience had 


given him a good idea of the needs of 
the farmers of his territory with re- 
gard to buildings and equipment. 

Notwithstanding the handicap of re- 
duced purchasing power of the farmer 
at this time, some excellent results 
have come from this effort. Perhaps 
the most notable, in a tangible way, 
was the doubling of the firm’s sale of 
feeds—one of its special lines. Proper 
feeding programs were outlined and 
recommended to the farmers, to their 
lasting benefit, as well as that of the 
company. 

The firm’s farm representative also 
made a survey of machinery needs on 
the farms—securing much valuable 
data which were tabulated for use later 
when the farmer’s purchasing power 
has been restored. This company 
handles farm machinery at one of its 
yards, and therefore is in position to 
make direct use of this information. 
Besides, it affords a basis for ap- 
proaching the farmers with regard to 
their needs for sheds for housing their 
machinery. Quite a number of insula- 
tion and ventilating jobs also have 
been sold, as well as considerable ma- 
terial for making needed repairs. 

Probably this experiment cannot be 
better summed up than by the Hillmer 
company itself in these words: 

“We feel that the real results from 
this work will come with the return 
of greater farm purchasing power. We 
have quite a long list of needs and de- 
sires of our farm customers, most of 
which we believe will develop when 
they feel that they can afford to do 
the work.” 
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QUERY AND COMMENT 


Wood Plaques for Painting 


We have an inquiry for plaques on which 
to paint scenes. We understand that these 
are cut from the log diagonally and kiln 
dried with the bark on. Can you put us in 
touch with anyone who handles this article? 
The plaques are wanted blank as the party 
wants to do his own painting.—INQuirRy No. 
2860. 

{Unfortunately, the files of the AMERICAN 
LUMBERMAN do not contain information as to 
a source of supply for this material, and in- 
quiries that have been made, both through per- 
sonal calls and by correspondence, have so far 
failed to disclose such source of supply. The 
name of this inquirer, a well known retail lum- 
ber dealer in Minnesota, will be supplied to any- 
one in position to fill his requirements.—Eb!ror. ] 


Window and Outdoor Displays 


Will you kindly acquaint us with source 
of information on setting up window dis- 
plays, and outdoor advertising of various 
items in the yards?—INQUIRY No. 2854. 


[This inquiry comes from a retail lumber con- 
cern in a Pacific Coast city. As the company 
happens not to be a subscriber to the AMeERI- 
cAN LUMBERMAN its attention naturally has 
been directed to this publication as the best 
source of information and numerous clippings 
of articles and photographic illustrations of 
various types of displays that have appeared in 
this paper in recent months have been sent, 
together with a letter of advice as to some of 
the essentials of effective window and outdoor 
display. In the further interest of this inquirer, 
the AMERICAN LUMBERMAN will be glad to re- 
ceive from readers descriptions of any effective 
window or outdoor displays that have been 
made recently, preferably with photographs 
showing same; or any suggestions that might 
be help'ul, and will pass along any such in- 
formation to the concern making this inquiry.— 
EpiTor. | 


In Market for Sawdust and Shavings 


We are in the market for sawdust and 
shavings. Kindly put us in touch with some 
mills in the South o1 in the East. We want 
yellow pine or white pine sawdust.—INQUIRY 
No. 2848. 


[To this inquirer, a company in New Jersey 
dealing in sawdust and shavings, were given 
the names of a number of producers of saw- 
dust, taken from AMERICAN LUMBERMAN rec- 
ords. In order that its records may be com- 
plete, concerns in position to supply the re- 
quirements of this inquirer are invited to so 
advise the AMERICAN LUMBERMAN.—EDITOR. | 


Problem in Slicing Western Hemlock 


; We are experiencing considerable difficulty 
in endeavoring to slice western hemlock on: 
anew design of rotary slicer which we have 
installed and are wondering if you could 
help us in this matter. We understand that 
western hemlock has not been sliced to any 
sreat extent on your side. It is a difficult 
timber to slice smoothly, and it is hard to 
get knives to stand up to the work. We use 
this machine for manufacturing boxboards 
45 inches long, 16 inches wide, by % inches 
thick out of western hemlock blocks 45 
inches long, 16 inches wide, and 7 inches 
thick. These blocks we steam from three 
to seven hours at a temperature of 180 de- 
grees Fahrenheit before slicing into boards. 
While the knives have a keen, sharp, razor 
edge, the boards cut cleanly and smoothly, 
as if planed; but when they start to get dull, 
the cutting becomes rough, as if the boards 
were split off instead of being cut.—INQUIRY 
No. 2857. 


{Accompanying this inquiry, from a large 
wholesale and retail lumber concern in Aus- 
tralia, was a complete description of the meth- 
ods used by that concern in steaming and slic- 





ing western hemlock. Before making this in- 
quiry, some correspondence had passed between 
this concern and the Forest Products Labora- 
tory at Madison, Wis. Among other things, the 
laboratory said: “In cutting veneer from soft- 
wood species in this country, it is not an un- 
common experience to obtain rather rough 
veneer as a result of overheating of the logs or 
flitches. We have been told by different opera- 
tors that steaming logs for too long a period 
softens the wood excessively, making it spongy 
in character. This occurs in the springwood 
portion of the annual ring. The knife may then 
tear the fibers, instead of cutting smooth and 
clean, leaving a surface that is quite rough and 
irregular. Assuming that this is the cause of 
the trouble there are obviously two methods of 
overcoming it—lower temperatures may be used 
and in case the flitches are being steamed, 
shortening the heating period may also be bene- 
ficial.” To anyone interested in helping this 
concern solve its problem, the name of the in- 
quirer will be sent upon request.—EDITOR. ] 


Cedar for Cigar Boxes 

We have an inquiry for some cedar that 
is used for cigar boxes and we will appre- 
ciate it if you will tell us a source of supply 
of this wood.—INQuIRY No. 2859. 

[This inquiry comes from a wholesale lumber 
concern in New England. To it have been given 
the names of several manufacturers of cedar, 
and this concern also has been advised that in 
recent years some other woods have been used 
with satisfaction, in the manu‘acture of cigar 
boxes. To any reader of the AMERICAN LuUM- 
BERMAN in position to supply its requirements, 
the name of this inquirer will be given upon 
request.— EDITOR. ] 


Time Saved With End-Matched 
Lumber 


My business is selling lumber, and of course 
includes 3- and 4-inch yellow pine flooring. 
The question has been raised as to the saving 
in time by using end-matched lumber. As- 
suming a carpenter takes plain-end flooring 
and trims both ends by hand, on the average 
job, what percent of his time would be saved 
by laying end-matched stock?—INQUIRY No. 
2855. 

[This inquiry, which comes from a lumber 
salesman in Ohio, was referred to John F. 
Carter, of the Southern Pine Association, who 
has made a special study of the various ques- 
tions incident to the manufacture and marketing 
of end-matched lumber. Mr. Carter says: “It 
has been found, upon calculations made on a 
considerable number of jobs which were studied, 
that the trimming of plain-end flooring causes a 
loss on the average job of 10 percent on the 
amount of flooring purchased, and, on parallel 
time studies, it has been ascertained that the 
saving in labor by laying end-matched stock 
over plain-end stock is slightly more than. 25 
percent in 3-inch widths, a little more than 28 
percent in 4-inch widths, nearly 35 percent in 
6-inch widths, and, in the laying of end-matched 
heavy decking such as 2x6-inch, the labor sav- 
ing has been shown to be exactly 50 percent. 
The heavier and wider the piece of lumber 
which must be cut if it is plain-end, the greater 
the saving in labor in laying end-matched mate- 
rial.” The AMERICAN LUMBERMAN has printed 
some interesting reports of the experiences of 
contractors in Chicago, in the use of end- 
matched lumber, indicating not only a consider- 
able saving in material, but also a substantial 
saving in labor costs.—Eb:Tor. ] 
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The Beaumont Lumber Co. 


David Joyce, E. Shaw, E. S. 


has completed a large new 
steam planing mill at Beau- 
mont, Tex. The three planing 
and matching machines are 
capable of turning out daily, 
45,000 feet of flooring or sid- 
ing, or 60,000 feet of straight 
or beveled edged weather 
boarding. 
* * 

The wood-feather factory, at 
Rockford, Ill., turns out its 
bed-filling product at the rate 
of a ton a day. 

* * * 


The boom at Bangor, Me., 
started again Sept. 5, after a 
short idle spell, resulting from 
the steam mill booms, on tide- 
water, being full of logs, so 
there was no room for rafts. 
There are now about 5,000,000 
feet of logs in the boom, above 
the dam, and 1,000,000 feet be- 
low. A drive of 4,500,000 feet 
of spruce was expected to ar- 
rive at the Bangor boom Sept. 
20. The men are now busy 
“slinging” logs. They are pulled 
out on a smooth shore in tiers, 
which lap over each other. They 
are thus kept over winter out 
of ice, and are ready for saw- 





ing at the opening of naviga- 
tion in the spring. C. G. Stern 
& Co. Hinman & Ayer and 
Morse & Co. are now at work 
in this way, and will have out 
an aggregate of about 8,000,000 
feet. 
* . - 

Buoyancy or firmness is said 
to have departed from the Que- 
bec market. In the sales that 
have been made rafts of choice 
white pine, averaging 58 to 59 
feet, have brought 33 cents a 
cubic foot, one raft of good 
white pine, 2814, another first 
class at 40 and a good fair 
average was 34 cents in ship- 
ping order. Red pine sold for 
22 cents, and good Ohio oak is 
placed at 50 cents. 


* #* . 


The Chippewa Logging & 
Boom Co. held its annual meet- 
ing on Sept. 13, 1882, at the 
office of the company, at Eau 
Claire, Wis., the attendance be- 
ing large. The following gentle- 
men were chosen as directors: 
W. Q. Norton, Thomas Ionie, 
D. R. Moon, W. J. Young, C. R. 
Ainsworth, S. W. Chinn, F. 
Weyerhaeuser, Peter Musser, 
William Carson, A. Lamb, 


Youmans, O. H. Ingram and 
W. A. Rust. The board of di- 
rectors elected officers as fol- 
lows: F. Weyerhaeuser, presi- 
dent; D. R. Moon, vice presi- 
dent; F. Weyerhaeuser, treas- 
urer; S. W. Chinn, secretary 
and superintendent. 

* * * 


During August, 1882, the 
Michigan Lumber Transporta- 
tion Co. shipped from Muske- 
gon and Michigan City 1,027 
carloads of lumber. 

* * . 


The labor union communists 
have not had the tyranny taken 
out of them by any means as 
a recent instance demonstrates. 
The other day the schooner 
“Cook,” lumber laden, was 
leaving the docks at Milwau- 
kee, Wis., and was almost in 
tow by a tug, when a gang of 
30 intimidators made their ap- 
pearance and tried to bulldoze 
the crew into leaving fhe ves- 
sel. The row did not culminate 
in anything very serious for 
what would probably have 
been a disgraceful demonstra- 
tion was checked by the ap- 





proach of the police. 
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The Pendulum Is 


winging 


Waco, Tex., Sept. 12.—‘Hanging to the 
skirts of eight-cent or better cotton, lumber 
has gone up 10 percent in the last few weeks 
as dealers, anticipating retail buying, have re- 
plenished their almost empty stalls.” Begin- 
ning with this statement, the Waco News- 
Tribune in a recent issue devoted a column to 
an article recounting the marked improvement 
that. has been shown in the lumber market 
within recent weeks. It expresses the opinion 
that orders from Waco dealers, placed-at the 
bottom of the market, supplied the impetus 
which started the upward turn and has already 
advanced the price of lumber $3 a thousand 
board feet from the low mark of July 15. 

William Cameron & Co., W. F. and J. F. 
Barnes Lumber Co., Brazelton Lumber Co., 
and R. B. Spencer & Co. all began placing 
orders at about the same time. The Cameron 
company has purchased 300 cars, the Barnes 
company 60 cars, and the Brazelton and Spen- 
cer companies report that they have bought 
heavily. Commenting on this activity, the 
News-Tribune says: 

Expected increase in retail lumber buying, 
to meet which the yards are being replen- 
ished at such rapid rate, is due to the ad- 
vance in cotton price with the consequent 
increase in the general flow of money and 
the making of long-needed repairs and ad- 
ditions, as well as the building of new 
homes. 

The lumbermen anticipate business. 
have bought to meet it. They report a rush 
of estimates and figures, leading them to 
believe people are at least thinking strongly 
about building. 


Quoting the buyer for one of the large retail 
lumber concerns, the News-Tribune said: 

The stalls of southwest lumber yards had 
become practically empty by mid-July. No- 
body likes to buy on a declining market. 
However, cotton started going up. The Waco 
dealers figured there would be a demand for 
lumber. They had to fill their yards with 
stock and they did so and the market started 
climbing. The result is profit. They bought 
at the bottom and the lumber is now worth 
more than when they bought it and is still 
going up. 


They 


Furniture Plants Are Busy 


Benton, Ark., Sept. 12—The Owosso Manu- 
facturing Co., as a result of many new orders 
received, has increased its force from 50 men 
to 175, the greatest increase being in the furni- 
ture manufacturing department. 

The McCoy-Couch Furniture Manufacturing 
Co., which has been operating on a reduced 
program, now has its plant running to full 
capacity, in order to take care of an increased 
volume of business. 


Hardwood for Germany 


Perry, Fia., Sept. 12.—The White Hickory 
Hardwood Co., of Perry, has booked an order 
for several carloads of hardwood to be shipped 
to Berlin, Germany. The contract calls for 
shipments each month up to and through 
March, 1933. 


Selling Redwood Specialties 


Bocatusa, La., Sept. 12.—The redwood de- 
partment of the Great Southern Lumber Co. 
has been kept busy manufacturing redwood con- 
tainers for caskets. Twenty cars of these con- 
tainers have been shipped during the last year, 
three of them being consigned during the last 
two months, and the company is working on 
two more orders at present. The department 


is also busy turning out millions of tiny 
¥%4x¥%x6-inch redwood sticks, to be used by the 
baby chick industry. These small blocks are 
placed between two or more corrugated boxes 
of chicks, piled one above the other, to allow 
air to circulate through holes in the tops of 
the containers. The company has on hand 
orders for 10,000,000 sticks, or over ten car- 
loads. The sticks are packed 1,000 to a sack. 


Hardwood Business Picking Up 


OsuxkosH, Wis., Sept. 12—O. T. Swan, 
manager of the Northern Hemlock & Hard- 
wood Manufacturers’ Association, said today 
that reports from 24 mills in Wisconsin and 
Northern Michigan covering orders received 
during the week ended Sept. 3, show a marked 
increase in orders. The average is more than 
double what it has been at any time since last 
spring, and greater than at any time within 
the last twelve months. 


Canadian Hardwood Plant 
Operating 


Martane, P. Q., Canapa, Sept. 12.—The new 
hardwood plant of Gagnon & Freres (Ltd.) 
here is now in operation cutting eastern maple, 
white and yellow birch. The management an- 
nounces that it has facilities to manufacture 
dimensions from 1- to 4-inches square and from 
20- to 48-inches long, 100 percent and 90 per- 
cent clear. The company is seeking contracts 
for the winter of 1933, and is inviting inquiries 
from dealers and manufacturers. 


Lumber Orders Increasing 


New Bern, N. C., Sept. 12.—Indication of 
improving business conditions is shown in the 
number of orders recently received by the 
Rowland Lumber Co. For the last ten days 
the planing mill has been running full time in 
order to take care of this new business and 
orders being received daily promise a con- 
tinuance of full operation for some time. The 
company officials say that the sawmill will not 
resume operation until the present large stocks 
of lumber have been greatly reduced. Other 
local mills also are running on capacity sched- 
ules now, with lumber orders being received 
from a wide territory. 


Will Place Large Lumber Orders 


The entire business world was electrified re- 
cently when James H. Rand, jr., chairman and 
president of the board of Remington-Rand 
(Inc.), issued orders that purchases of supplies 
for his company amounting to $4,500,000 should 
be made immediately. Of particular interest to 
the lumber trade is the fact that at least 15 
percent of this $4,500,000 order will go for lum- 
ber and wood products. Officials of the com- 
pany believe that the effect of this order in the 
lumber industry should be a stimulation of 
activity and an encouraging sign of improved 
conditions. 

Based on the belief that business conditions 
are on the upturn, and that commodities should 
be hought at present price levels, Mr. Rand or- 
dered his purchasing department to buy imme- 
diately $4,500,000 worth of supplies for use dur- 
ing the rest of this year. While the paper in- 
dustry will be the principal beneficiary of this 
order, it will affect activity in approximately 
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twenty other industries. In addition to the pur- 
chase of materials for this year, Mr. Rand in- 
structed his purchasing department, wherever 
possible at present prices, to place contracts cov- 


Railr 


ering all of the company’s requirements for Lot 
1933. These contracts are to be based on an Nash’ 
anticipated business increase of 25 percent over was | 
the company’s 1932 requirements. Louis 

Remington-Rand (Inc.) manufactures Rem- need 
ington typewriters, Powers accounting ma- notice 
chines, Kardex and Library Bureau Systems Louis 
equipment, and other office supplies. The pur- ties, | 
chases made at this time will embrace large High 
quantities of paper, steel, wood, cloth and other ments 
raw materials. and < 


Starts a Washboard Factory 


SWEETWATER, TENN., Sept. 12.—J. C. Ma- / 
loney recently has started a washboard factory 





here. In connection with the manufacture Mr. Mi 
Maloney is using two machines designed and delph 
built by himself. One machine will dovetail covet 
a dozen of the ends of the legs of the wash- railw 
board at one operation, doing the work, it is have 
claimed, six times as fast as machines now on it in 
the market. The new factory will turn out sta’ 
three patterns of washboards. Recc 
this 
Mill Resumes After Two Years «ly 
INTERNATIONAL Fats, MINN., Sept. 12.— ties, 
The sawmill of the International Lumber Co., squa 
an E, W. Backus enterprise, idle since June 26, set f 
1930, has resumed operations. employing about the 
125 men. Running on one shift, three months wrol 
will be required to cut the logs now in the half 
lake and river. Camps are being opened and two 
if conditions warrant it the log supply here timh 
will be augmented. rails 
annie pine 
. . . hew 
Mines and Railroads Buying ae 
CENTRALIA, ILL., Sept. 12.—The recent re- ties 
sumption of mining operations in this com- squi 
munity has developed a good demand for mine nail 
timbers and increase in railroad tonnage also spik 
is responsible for a better demand for timbers woo 
and other railroad materials. The local mill tes 
of the Gray Lumber Co. is unusually b:sy saw- whi 
ing timber for the local mines and railroads. - 
rail: 
J sub 
A Marked Improvement in Demand §  siv: 
Sparta, TENN., Sept. 12—H. N. Clouse, vie 
local representative of the John I. Shaffer Lum- rat 
ber Co., with headquarters in South Bend, Ind., da 
reports a marked improvement in lumber de- bei 
mand and says he has shipped 14 cars of lumber the 


during the last ten days and has more orders 
to fill. This company’s local mill will soon be 
put in operation again, giving employment to a C 
number of men. 


Body Plant Places Large Order 


New Orveans, La., Sept. 13.—Reports re- 







ceived here state that a large auto body plant " 
in Memphis, Tenn., has just concluded the pur- a 
chase of 8-million to 10-million mixed oak Nos. a 
1, 2 and 3 common. This, with recent heavy Sn 
purchases of various southern flooring plants, he 
will result in greatly reduced stocks at hard- re 
wood mills. As a consequence it is predicted i. 
that these grades of oak will be selling within a 
30 days at $30, $20 and $14, respectively. One = 
of the Louisiana mills is reported as having sold la 
100,000 feet of red oak during the last week to os 





a flooring plant at $26, $16 and $9. The Insti- 
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tute report August 1 placed white oak stocks on 
hand at 270 mills at 13,200,000 feet. 


Pitch Pine Prices Advance 


New OrLEANS, La., Sept. 13.—Increases in 
price ranging from $1 to $5 a thousand feet 
were effected by the American Pitch Pine 
Export Corporation on Sept. 9. The increases 
apply to a_ list of approximately 80 items. 
Orders tendered at the old and lower price 
levels are being refused. 


Railroad Adds to Shop Forces; Will 
Repair Cars 


LouIsvILLE, Ky., Sept. 12.—The Louisville & 
Nashville railroad announced Sept. 9 that it 
was calling back 500 shopmen, about 250 at 
Louisville, as a result of increased traffic, and 
need to keep rolling stock in shape. It is 
noticeable that the road’s Strawberry yards at 
Louisville are chiefly used for storage of emp- 
ties, as the South Louisville, Tenth Street and 
Highland Park yards can not meet require- 
ments. The Strawberry yards were installed 
and are used for peak storage. 





Wood Mine Rails Laid 90 Years 
Ago Are "Almost Perfect" 


Miners at Pine Knot Colliery, of the Phila- 
delphia & Reading Coal & Iron Co., have dis- 
covered a section of one of the first underground 
railways built in the anthracite region, and 
have recovered part of 
it in an almost perfect 
state of preservation. 
Records indicate that 
this railway was built 
in 1840. The railway 
was composed of cross 
ties, on which heavy 
squared timbers were 
set for rails. On top of 
the timber rail was a 
wrought iron shoe rail, 
half an inch thick and 
two inches wide. The 
timber for the ties and 
rails was of oak, yellow 
pine and cedar, hand 
hewn from the moun- 
tainside nearby. The 
ties were six inches 
square. Two types of 
nails were used: Large 
spikes to fasten the 
wooden rail to the cross 
ties, and small nails 
which fastened the iron 
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under its terms, Johns-Manville assumes all 
credit risk. The benefits of this plan are offered 
Johns-Manville dealers and their carpenter con- 
tractors not only without recourse, but without 
costs, investigation fees or expense of any kind. 


This announcement comes at a most oppor- 
tune time, because of the vast accumulated needs 
for home remodeling and repairs. Thousands 
of owners have been desirous of taking advan- 
tage of the present low costs of materials to put 
their home in good shape, but have been pre- 
vented from doing so by lack of financing facili- 
ties. The new plan announced by Johns-Man- 
ville removes this obstacle and should pave the 
way to an immense amount of remodeling and 
repair work in the immediate future. Dealers 
can secure the complete story of this business- 
building and profit-making plan by writing 
Johns-Manville, 292 Madison Avenue, New 
York City. 


Places Orders for Supplies 


Evidence that improved conditions in the oil 
industry are adding to employment in other 
lines is found in the disclosure of two orders 
for merchandise totaling $100,000, recently 
placed by the Sinclair Refining Co. As a result 
of a larger dealer sales organization attracted 
by an increasing public demand for the new 
Sinclair regular gasoline introduced a few 
months ago, the company found it necessary to 
place immediate orders for 115,000 yards of cot- 
ton textile material, to be fabricated into uni- 
forms for all Sinclair service station atten- 
dants. Because of increased sales in its special- 


LVut 


READING 








shoe to the wooden 
rails. The iron has been 
subjected to the corro- 
sive action of sulphur 
water for more than ninety years, but is in 
almost perfect condition despite that fact. Labo- 
ratory analysis indicates that the quality is 
closely similar to the wrought iron which is 
being made today at the furnaces and plants of 
the company today. 





Offers Dealers Non-Recourse 
Finance Plan 


An announcement that ought to prove a tre- 
mendous stimulus to home modernizing and re- 
Pairs is made this week by Johns-Manville. 
This company, which two years ago announced 
a deferred payment plan, now goes all the way 
in financing home remodeling and repairs for 
home owners, with its new “Non-Recourse De- 
ferred Payment Plan,” under which $1,000,000 
is available for financing of repair and mod- 
ernizing jobs. As pointed out in its announce- 
ment, the new Non-Recourse plan removes the 
last possible objection to the use of deferred 
Payments in selling home remodeling because, 





Here are some of the timbers laid about 1840 in one of the first under- 
ground railways built in the anthracite region 


ties department, which features Sinclair P. D. 
insect spray as a leader, the company has placed 
an order with can manufacturers for over 
1,000,000 tin containers. This order covers con- 
tainers to be used for packing specialties only 
and does not include cans used for the motor 
oils produced by the company. 


Mill Stocks Badly Depleted 


Tacoma, WasH., Sept. 10.—Many Oregon and 
Washington lumber manufacturers are plan- 
ning to issue new price lists for the retail 
trade, it was indicated at a meeting held here 
recently at the invitation of E. W. Demarest, 
of the Pacific National Lumber Co., to com- 
pare notes on their inventories. The meeting 
disclosed that many items ordinarily carried in 
stock by the mills are more extensively de- 
pleted than even the manufacturers themselves 
had suspected. Such items as lap siding and 
vertical grain flooring were found to be badly 
broken. Reports from Middle West retail yards 
indicate that their stocks also are low. 


~ termed 
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Quebec Stumpage Fees Cut 


Quesec, P. Q., Sept. 12.—Discussions regard- 
ing stumpage (and other) dues imposed 
by the Provincial Government of Quebec have 
had effect in the signing of an order-in-council, 
approved by Premier L. A. Taschereau, of 
Quebec, which provides for reduced fees. The 
reductions bring the ground rent down from 
$8 to $5, and from $2.70 to $2 for pulpwood. 
The order-in-council provides that the reduc- 
tions will be enjoyed only by companies em- 
ploying residents of Quebec Province, giving 
preference to married men and heads of families, 
and paying a reasonable wage. 


Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the two weeks 
ended Sept. 3, 1932, total 1,097,700 cars as fol- 
lows: Forest products, 32,954 cars (an in- 
crease of 1,841 cars above the amount for the 
two weeks ended Aug. 20); grain, 78,426 cars; 
coal, 199,652 cars; coke, 6,306 cars; ore, 13,198 
cars; merchandise, 345,971 cars, and miscel- 
laneous, 383,517 cars. The total loadings for 
the two weeks ended Sept. 3 shows an increase 
of 66,627 cars above the amount for the two 
weeks ended Aug 20. 





Announces Great Advertising 
Campaign 

One of the most important industrial an- 
nouncements made in recent weeks was that by 
George A. Martin, president of the Sherwin- 
Williams Co., that beginning immediately that 
concern will launch “a vigorous offensive pro- 
gram” in paint selling channels throughout the 
United States, in which more than $1,000,000 
will be expended for advertising. The adver- 
tising, which will appear in every State, will 
stress the importance of protecting surfaces 
against further damage by ruinous fall and 
winter weather, and will feature the greater de- 
sirability of structures that are kept fully pro- 
tected by good painting outside and inside. This 
program has been worked out in detail so as 
to obtain the maximum benefits for approxi- 
mately 18,000 dealers serving the retail trade. 
Outstanding men in the trade and building 
fields have declared this to be the boldest and 
most constructive selling move made in the 
paint industry in a number of years. It is 
the first great promotion program 
launched in any industry since the bottom of 
the depression was passed, and it is hoped that 
it may be a forerunner of the re-employment 
of thousands of men and women in numerous 
related activities. In addition to this great 
merchandising campaign, Mr. Martin said: 

We also are spending several million dol- 
lars in the purchase of a reasonable part of 
our year’s materials requirements, and are 
making further investments for our mines, 
factories and agencies. 

Encouraging orders from large key indus- 
tries and railways are simply the forerunner 
of a pick-up through all industries. Build- 
ing owners who have neglected their struc- 
tures through the past three years or more 
are giving them proper attention before the 
return of damaging fall and winter weather. 

Associated with the Sherwin-Williams com- 
pany are eight other concerns, thus constituting 
the largest paint organization in the world. 

This announcement by the Sherwin-Williams 
company will be of particular interest to lumber 
dealers throughout the country, who are among 
the largest sellers of paints and who are active 
in local campaigns everywhere for repairs, re- 
modeling and home improvements. 

————_ 


Tue F. W. Dodge Corporation in its com- 
ment upon the outlook for the third quarter of 
1932 says that residential contracts to be placed 
during that time in 37 States east of the Rocky 
Mountains probably -will range between $60,- 
000,000 and $65,000,000. 











In Topeka, Kan., the Realm 
called first at the big yard of 
the J. B. Heck Lumber Co. This 
multiple-alley warehouse covers 
six lots; and our long-time 
friend, Mr. Heck, is one of the 
best yard keepers of our ac- 
quaintance. The alleys are swept, 
and the ends of the lumber piles 
are laid up as squarely as if 
done by a mason with a plumb 
line. When we commented on 
this fact, and also on the fact 
that nothing remotely resem- 
bling trash or disorder could be 
seen, Mr. Heck remarked that 
good order and good piling are 
just as easily managed as any 
other kind—if a person sets out 
with that in mind, that they aid 
in making sales, and keep stock 
from going bad. A dealer learns 
these things in a long expe- 
rience, said Mr. Heck, if he is 
capable of learning anything. 


City Yard With Country 


Customers 


Through his extensive career, 
Mr. Heck has specialized on 
stock of high grade and good 
manufacture. Doubtless one rea- 
son he has done this is that he 
has had an extensive farm trade. 
A person doesn’t expect to find, 
in a city the size of Topeka, a 
yard with farm customers, but 
Mr. Heck has managed to have 
them. To be sure, farmers are 
not busy builders in these days, 
but we expect them to resume 
this activity as soon as the sign 
is right, which after all may be 
rather soon. Mr. Heck is one 
of the high-degree dealers who, 
under conditions at all reason- 
able, have managed to make a 
good many sales in competition, 
when theirs was the high price. 
The good grades, reasonable 
service, and understanding of 
customers’ needs and habits of 
mind, help to explain this. 

“The money that has been lost 
in this yard on bad credits,” he 
remarked, “has not been lost on 
farm trade. It has been lost in 
trying to deal with a certain 
class of contractors who had no 
financial surplus. And usually 
the reason they had no surplus 
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is that they’re just assemblers; 
they’re men who probably know 
how to use carpenter tools, but 
seem to have no idea about the 
special business of building 
houses. They get out some sort 
of material list, divide it up into 
items, get bids on the items, add 
the sums together, and think the 
total is going to be the cost of 
the building. Estimating can’t 
be done that way, not even when 
the cost of the labor is accur- 
ately added in. They’re some- 
thing like the lumber dealer who 
buys stock for $20, sells it for 
$25, and figures himself a net 
profit of $5. The failure of con- 
tractors to add the elusive item 
of overhead, which includes a 
good many factors, has caused 
them (and the dealers they buy 
from) a good deal of grief. 
“I’ve found that the average 
farmer knows in advance what 





When goods are put 
out in front, this way, 
customers see them, 
and without any addi- 
tional effort on the 
part of the dealer 
sales show an increase 





he can do, and he stays inside 
that figure. If he’s not building 
right now, it’s because he has 
figured it out in advance. I like 
to deal with farmers.” 


The Independent Trucker 


All this country seems to be 
flooded with independent truck- 
ers, men who plunged into the 
business without knowing much 
about it. So many entered it 
that even experienced truckers 
find their price scale hopelessly 
undermined by competition. Mr. 
Heck told of one trucker who 
offered to bring him cement 
from the mill for exactly the 
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Capital of Kansas Finds 





This flower-decked entrance to the 
yard of the J. B. Whelan Lumber 
Co., Topeka, Kan., leads to an at- 
tractive officelobby display that is 
the talk of other dealers who live 
hundreds of miles away 





rail freight charge. Such a 
price, of course, will not cover 
labor cost and overhead, but the 
man had the trucks and wanted 
to get some money. 

Frank Whelan, of the J. B. 
Whelan Lumber Co., feels dif- 
ferently about contractors. Per- 
haps he has a select list of ex- 
perienced builders. By working 
through these men, he succeeded 
last fall in getting a line of con- 
struction that lasted well 
through the winter, and indeed 
on into the summer. Some jobs 
were not completed at the time 
of our call. 

Here, as in many other places, 
we heard of difficulties about 
loans. It seems that in the days 
of rush, a few years back, the 
loaning concerns went foolish on 
valuations. The prices of houses 
and other buildings were going 
up steadily, and the money lend- 





ers figured that, if they made a 
liberal loan, the rise of prices 
would soon give them an ade- 
quate margin of security. The 
result was what it always is. 
People without proved ability to 
save became house owners, but 
the leopard did not change his 
spots, and they continued to be 
unable to save. When the slide 
occurred, they had not amortized 
their borrowings in the least, se- 
curity margins vanished, and 
the money lenders were in such 
distress that they could not take 
care of conservative offerings. 
Their inability to do so in turn 
hampered the business of ma- 


terial men whe were in no way 
responsible for the unsound 
financing, for their good custom. 
ers found it impossible to bor. 
row small sums against an abun. 
dance of the best collateral. I 
seems that the whole country 
has a good deal to learn about 
finance. Maybe some of us are 
like the farmer who refused to 
attend the agricultural institute 
“I know how to farm a lot bet. 
ter than I do now,” he said. 
“There ain’t much use in learn 
ing more until I use what I’ve 
got.” 


Business Encouragements 


“The Home Loan Banks ought 
to do us a lot of good,” Mr. 
Whelan said. “They’ll be of di- 
rect help, and the fact that they 
are functioning will improve the 
general feeling. I think the 
same is true of the rising prices 
of livestock. This city, and in 
the long run the whole country, 
must depend upon farm prosper 
ity. These increases in hog and 
cattle prices are definite things, 
and people talk about them. 
Perhaps it was useful, for a 
time, for people to talk about the 
depression. It helped them real- 
ize that certain unusual things 
were necessary for a time. But 
I’m very sure the depression has 
been oversold to the public, and 
some jobs are postponed because 
too much talk about it has pro 
longed it unnecessarily. People 
became so frightened that those 
who had money simply took it 
out of circulation. If they didn't 
actually draw it out of the banks 
in currency, and hoard it, they 
left it in banks which didn’ 
loan it. The effect was about 
the same. The money was oul 
of circulation. Money in circu 
lation is important, because it is 
a symbol of the productive ex 
change of goods or services, Two 
men make a trade, and both profit 
from it. If money isn’t in circu 
lation, these trades are not 
made, and the profit does not 
appear. So it’s pretty clear that 
the depression has been over 
sold. The appearance of these 
rising prices will help materially 
in talking it down.” 

The Whelan yard has a very 
attractive display in the office 
lobby; one we've heard discussed 
by dealers who live hundreds of 
miles away. 

The Capital City Brick & Coal 
Co. has a good-looking office and 
plant, built in 1925. B. H. Groff 
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RETAILER 
Cause for Cheer 


stated that business wasn’t over- 
taxing anybody, but he added 
that there seems to be a general 
undercurrent of encouragement 
in Topeka, some of which could 
be traced to the midsummer 
pulge in livestock prices. 


A Long-Established Yard 


The Chicago Lumber Co. is a 
long-established yard with a big 
plant. Robert Pierce has had 
about a half-century of lumber 
experience. beginning in the 
Windy City. Mr. Pierce spoke 
of Topeka as a beautiful city, 
which it is, with wide streets, 
fine trees and beautifully kept 
houses. He added that the peo- 
ple have the fine qualities char- 
acteristic of those who care for 
these things. Mr. Pierce, like 
everyone else out this way, is 
convinced that agriculture is the 
basis of good times, and he 
spoke of the labors of Senator 
Capper, himself a Topeka citi- 
zen, in trying to convince the 
East that farmers must recover 
before anyone else can make 
much of a showing. Signs seem 
to indicate that this earnest edu- 
cation is bearing fruit in eastern 
understanding. 


At the time of our call, Robert 
S. Pierce, of the second genera- 
tion, was approaching the pri- 
mary in which he was a candi- 
date for the nomination for 
county treasurer. That event is 
over, and the Realm hopes Mr. 
Pierce had good luck. 


C. R. Gabriel, of the D. T. Ga- 
briel Lumber Co., agreed about 
the importance of farm recovery, 
but added immediately that To- 
peka was chiefly a _ railroad 
town. Its name was borrowed 
by one of the great railroad sys- 
tems of the West. 

Mr. Gabriel said that, in gen- 
eral, he was not complaining, 
and that while business wasn’t 
so hot, it hadn’t frozen up, 
either. Measured in footage, 
Sales this year are well ahead of 
those for the corresponding 
Period of last year. So far as 
this goes, it is encouraging. It 
shows that people haven’t for- 
gotten that they need lumber 
and the things it will make, but 
naturally the heavy slump in 
wholesale lumber prices means 
that, with the same percentage 
margin, the net profit, measured 
in dollars, is less on each sale. 
Probably the percentage margin 
has not been maintained. 


A New 


“The thing we need now,” Mr. 
Gabriel said, “is confidence. Of 
course that’s something that 
doesn’t depend wholly upon men- 
tal attitudes, though they’re im- 
portant. If industrial workers 
knew their jobs were reasonably 
secure, even on a comparatively 
low wage scale, if merchants 
knew their sales were going to 
maintain their present volume, 
and if everybody had complete 
confidence in the banks, there’s 
surplus money enough in the 
State and the country right now 
that would be spent in sufficient 
volume to push the recovery 
along rapidly. Restore confidence 
even in what we have now, and 
we’d soon have much more.” 

In this connection there is con- 
siderable point to mentioning 
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Appreciation of Farmers as Discriminating Customers 


"Overselling the Depression" 


This company capitalizes its lo- 
cation by means of window and 
alley displays. Repeatedly of 
late we’ve seen retail yards that 
are making excellent use of 
front-alley space to display 
paints, shingles, kitchen cup- 
boards and hardware. On this 
trip we were told by one dealer 
that he carried woven fence for 
years without getting much of a 
start with it. Then he stored it 
where it could be seen by cus- 
tomers, and, without any addi- 
tional effort on his part, the 
sales began to mount and main- 
tained a good volume. 

J. Earl Leech, of the W. I. 
Miller Lumber Co., was not in 
when we called. This yard has 
been in operation for nearly 
forty years—a large place, 


Yard that Matches an Adjoining City Park 


S. J. Shirley remarked, “has 
been the financing of customers. 
Financing is always important, 
in good times and bad, and has 
to be looked after with care. 
Most people, if they put their 
mind to it, can take care of cur- 
rent bills, but not many have 
money enough to finance, with- 
out borrowing, the building of a 
house, or the making of exten- 
sive repairs. 

“Financing has been especially 
difficult for the average cus- 
tomer of late; for the loan asso- 
ciations got over-extended a few 
years ago, and have to limit 
their activities. It happens that 
there’s investment money avail- 
able among people associated 
with this company, and we've 
been able to contact some out- 
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A masterly job was done in designing the new yard of the Robertson-Shirley Lumber Co., at Topeka, Kan. 
The front elevation, with its white paint and landscaping, is especially impressive 


once more the campaign that is 
being pushed by the publisher of 
the AMERICAN LUMBERMAN, to 
show that investments in homes 
have maintained a high degree 
of stability. The facts presented 
are ready to the hand of any 
dealer who has customers wav- 
ering on the verge of building, 
remodeling or repairing. There 
seem to be few things open to 
the investor, in these or any 
other times, that offer so much 
in security and satisfaction. 
The McCleery-Dudley Lumber 
Co. has a yard quite near the 
downtown section of Topeka. C. 
M. Penix told us that a few new 
houses are going up, and that 
quite a volume of repairing and 
remodeling is on the go. Loans 
are hard to get, and few, and 
some iobs are postponed because 
of difficulty in obtaining them. 





equipped with the umbrella type 
of shed that is popular through- 
out the Southwest. 


A Show Yard by a Park 


The Robertson-Shirley Lum- 
ber Co. has a new and handsome 
yard, fronting on a park, and it 
is a well-kept place, worthy of 
its setting. Mr. Robertson’s for- 
mer yard location was taken 
over by the Santa Fe, and per- 
haps a couple of years ago he 
moved to the present one. Mr. 
Shirley entered the company at 
that time. They designed the 
plant themselves, and did a mas- 
terly job with it, particularly 
with the front elevation. The 
place is painted white, and the 
strip of ground in front is nicely 
landscaped. 

“One of the things that has 
kept our business moving along,” 





side, so we've taken care of 
quite a number of second mort- 
gages. 

“I know well enough that a 
good many lumbermen don’t like 
to get mixed up with customer 
financing. Sometimes they don’t 
like it when their competitors 
enter the field. They think it’s 
unfair competition. Of course it 
does help make sales, with less 
immediate competition, but, in 
these days, prices couldn’t be 
unfairly high, even if a person 
were willing to make an exploit- 
ative profit. And I  haven’t 
heard of any exploitation of cus- 
tomers in the retail lumber busi- 
ness of late. 

“The objection which some 
dealers make to financing, that 
it is difficult and lays the re- 
tailer open to loss, can be sus- 
tained only when the business is 
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handled in a loose way. Loan- 
ing money to customers is a 
business in itself, and has to be 
handled according to its own 
principles. But there’s no law 
against using intelligence in se- 
lecting risks, nor is there a law 
against learning and using the 
correct principles. Naturally 
we’ve made a few mistakes, and 
have suffered a few losses, but 
these can be offset by the profit- 
able volume of trade that has 
been created for us by following 
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this practice. 

“In addition to the profitable 
business it has brought us, it 
has done what I consider a pub- 
lic service of some value. It has 
enabled quite a number of fami- 
lies, who otherwise couldn’t have 
done so, to build and own their 
homes. Events have proved that 
their income and their financial 
reliability have been sufficient to 
see them through. But these 
things wouldn’t have issued in 
home ownership unless_ the 


financing machinery had been 
available, to which their savings 
and their reliability could be 
hitched. Deferred payments 
have caused plenty of disaster 
when urged upon people who 
didn’t really understand what 
they were doing. That would 
happen in the house-owning 
field if we didn’t employ some 
discrimination in selecting risks. 
But, as I said, there’s no law 
against using this discrimina- 
tion.” 


September 17, 1939 


This department missed gee 
ing a few Topeka dealers 
chiefly because the Saturday afi. 
ernoon closing caught us before 
we got all around. We notices 
that the J. Thomas Lumber Co, 
a well-known Topeka concern, 
had an interesting display of 
new window frame. The Huycke 
Lumber Co., an important line 
concern, has head offices here 
We're hoping to see, on a subse 
quent trip, these and the others 
we missed. 
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Retailer Works With Carpenter to 
Build Attractive Gas Station 


If the intending builder of a filling station 
expresses any doubt that an attractive and serv- 
iceable one can be made from wood, just show 
him the accompanying photograph and floor 
plan of one recently erected at Lowell, Ind. It 
was built by a skillful and ingenious carpenter, 
Harry D. Alyea, whose son Harold drew the 
plans, and the retail lumberman who supplied 
the materials says that the result proves that it 
pays to co-operate with this type of workman. 
The job was started with some old material, 
but the bill supplied by the retail lumber yard 




















amounted to $268. 

The retailer was the Wilbur Lumber Co., of 
Lowell, Ind., and the builder of the station, J. E. 
Zachman. The local manager of this lumber 
company is A. J. Moxell. 

The varied roof design is especially pleasing, 
and an outside chimney adds much to the ap- 
pearance of the structure. The vertical strips 
in the centers of the gables break the monotony 
of these surfaces, and by leading the eye up- 
ward they avoid any impression of squatness in 
such a small building. The toilet rooms for 
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This filling station at Lowell, Ind., has an a 
tractive exterior that is proof that fine results 
may be achieved by using wood 


men and women patrons are easily accessible 
from the front driveway, and the alcove spaces 
behind them are taken advantage of for oil 
pumps and air compressor, with liberal shelving 
around each alcove. The fenestration is gen- 
erous, so that all parts of the interior are well 
lighted. 

The accompanying list of materials used for 
the station does not include the hardware. 

The interior of the building was lined with 
plaster board, and, as of course can be seen in 
the photograph, wood siding was used for the 
exterior. 

So many new roads are now being built 
throughout the country, to take advantage of 
scenic features of the countryside or to shorten 
distances, and so many are under plan by Fed- 
eral and State authorities to provide employ- 
ment, that many new filling stations are going 
to be built. The results achieved at Lowell 
should convince every retailer that it will pay 
him to “go after” this business, confident that 
a wood filling station can be made highly satis- 
factory. 





The plan for this filling station at Lowell, Ind, 











O— was prepared by the son of a local carpenter. 
‘ * . J 
H —* : The interior is convenient and economical of 
‘ ‘ 
o— 20-0 —> space 
LIST OF MATERIALS FOR FILLING STATION AT LOWELL, IND. 
4 barrels Cement.........$ 2.40 $ 9.60 2 pes. 1-1/1x8”-14’ Spruce 110 ft. 1/2x6 B.W.P. Siding 05% 6.05 
5000 Ibs. Gravel.......... 12 6.00 1 pes. 1-1/1x8”- 8’ Spruce 270 ft. 1x4 Fir D&M E.G.. 07% 20.25 
176 ft. 11 pes. 2/8” 12’ th:. cccieemininken wanes 15 7.95 10 Sash 10/16—4 It. 1%” 
No. 1 G. P. 8 ft. 50 lin. ft. 1x2” Spruce I ikaw dw eh ecm are ah 1.30 13.00 
72 ft. 3 pes. 2/8” 18’ CE idee Sb cadmas ttnewns Dm 2)... OES ee 2.25 22.50 
72 ft. 3 pes. 2/8” 18’ 3 Outside Door Frames 2 Doors 2/0x6/8, 1%” 5X 
11 £t.. 1 pes. 2/8” 8° DE bA0escneeuanene « 13.50 SD 6's. 5 nigh’ owiehe ete 4.50 9.00 
v«27°ft.. 1 pes. 2/8” 20’ 280 ft. 28 2/6 10 No. 1 G.P. 782 ft. Sheetrock.......... .04 31.28 
—-- 20 ft. 12/620 No.1G.P. 38 ft. 3 3/4”, 14’ No. 1..... .04 1.12 
ls swkethe wanes eae atte 3. 4% 11.61 96 ft. 12 2/412 No. 1G.P. 60 lin. ft. 2 Member Base.. .07 4.20 
64 ft.- 2 pes. 2/8” 24’. 05 3.20 40 ft.—10 pcs. 1x4”, 12’ 
37 ft. 23 pes. 2/8” 14’ ee .04 15.84 ON RS eae rere .10 4.00 
187 ft. 20 pes. 2/4” 14’ 500 ft. 1/2x6” B.W.P. Sid- SOND no wes 00400000 .90 
140 ft. 15 pes. 2/4” 14’ EE Hee eee renaeys 05% 27.50 500 ft. W.P. Lattice...... 014% 6.25 
— 94 ft. 1x10 & 1/8—No. 1 66 ft. Door Step... .cseces 01% .96 
ee a ee pe 04 14.56 , oS Saree tre .07 6.58 ee SR eee 01% 1.20 
1400 ft. 1x8” No. 2 G.P 444M 12%” 4/1 Jade Green 40 ft. Wide Stool......... .07 2.80 
SO ccc hecevicnt nan 35.00 49.00 CO PRR a 8.00 36.00 1 yard Sand, 3000 Ibs..... 12 3.60 
75 ft. 1x6” & 1/10” Spruce .09 6.75 i. ” fare ee .30 15.00 ————- 
pes. 1-1/1x8”-16’ Spruce sv. 66scwdcindes 50 2.00 $352.94 
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Dealer Who Has the Stock 
Gets the Order 


An AMERICAN LUMBERMAN representative 
motoring through Kansas reports interviewing 
a dealer who did not want his name mentioned 
in the paper, but who related a significant in- 
cident. This dealer has made a point of keep- 
ing stock well sorted up and as nearly normal 
as possible, and has been doing about as good 
business as he ever did. He told the AMERICAN 
LUMBERMAN representative that he had just 
sold a big barn bill to a farmer whom he had 
never been able to sell anything to before. In 
talking to the farmer the dealer tried to find 
out what had led him to come to his yard to 
buy his barn material, and in conversation the 
point was brought out that people like to see 
what they are buying, rather than be told by 
the dealer that he hasn’t got it on hand just 
now but will order it. In fact, this farmer made 
the direct statement that while he had always 
traded with the “other yard,” he found when 
going there that, as he put it, “he hadn’t any 
lumber in stock but told me that he would get 
what I wanted within a week or ten days; but 


THEPRICE HILL LUMBER 


tures vividly showing the advance that has been 
made during the intervening years. 

Another interesting document is an announce- 
ment sent in 1881 to customers of the concern 
informing them that the mill was not equipped 
for cutting lumber longer than 10 feet. No such 
restriction is necessary today, however, as the 
company’s present mill is equipped to cut lum- 
ber to practically any size that a customer may 


desire. 
—__------- 


Dealer's Parade Float Embodies 
Unique Idea 


The outstanding float in a recent parade 
staged by the Camp Washington Business Club, 
Cincinnati, Ohio, was. that of the Price Hill 
Lumber Co., shown in the accompanying illus- 
tration. The lumber company was awarded first 
prize for its float, which embodied an original 
and unique idea, in that the float featured an 
exact replica of the Price Hill yard, showing 
the front of its building, entrance etc., including 
a small log cabin that is used as a show room. 

While it is quite common for dealers to fea- 
ture model homes on parade floats, this is the 











Parade float of Price Hill Lumber Co., Cincinnati, Ohio, featuring replica of yard 


I knew that you had the lumber here and I can 
see what I am buying.” The outcome was that 
he bought the complete barn bill from the dealer 
who had the lumber right in stock; and, more 
than that, he paid cash for it. 





Display in Dealer's Window Is 


Interesting 


New Rocue te, N. Y., Sept. 12.—An unusual 
display in the show windows of the New 
Rochelle Coal & Lumber Co. has attracted con- 
siderable attention. It features some early lum- 
ber company records, dating as far back as 
1864. The time yellowed pages of some of 
these old books show the names of early New 


Rochelle concerns which are today customers. 


of the New Rochelle Coal & Lumber Co. 
The early records are those of the old Grenze- 
bach & Carpenter Lumber Co. and the Mul- 
lineaux & Guest Lumber Co. Before these con- 
cerns merged in 1893 to form the New Ro- 
chelle Coal & Lumber Co. they operated as 
individual enterprises on adjoining properties. 
Another interesting feature of the display is 
a picture taken of the Grenzebach & Carpenter 
yard in 1861, along with a recent airplane 
photograph of the present yard, the two pic- 


first instance that has come to the attention of 
the AMERICAN LUMBERMAN of a lumber firm 
showing an actual representation of its busi- 
ness establishment. The Price Hill Lumber Co. 
merits considerable praise for originating and 
effectively working out this idea. The replica 
of the shed bears the company’s name in large 
letters, duplicating the original signs on the 
yard buildings themselves. A miniature truck 
loaded with lumber is seen issuing from the 
shed. Underneath the replica appear the words, 
“Let Us Be Your Lumbermen, Too!” 

The float had previously appeared in several 
other local parades, during the last two months, 
at all of which it received much favorable at- 
tention. 

This float was designed, built and decorated 
by George P. Betz, president of the concern, 
aided by one of the truck drivers. 

The two lawn chairs under the big umbrella 
were occupied, during the parade, by Mr. Betz 
and O. H. Zoellner, vice president. 

All of the parades in which the float appeared 
were held in the evenings. The replicas of the 
main building and the show room being elec- 
trically lighted, the display made a beautiful 
showing after dark. The float was viewed by 
approximately 80,000 people, and Mr. Betz con- 
siders it the best and cheapest advertisement the 
company has had in a long time. 





Makes Extensive Display at 


Farmers’ Fair 


St. Louis, Mo., Sept. 12.—To demonstrate 
to the public the progress in new building 
materials, not by samples but in full size and 
finished application; and to exhibit its mer- 
chandise conveniently and effectively to the 
people of the community which it serves, were 
the outstanding thoughts of the Julius Seidel 
Lumber Co. in participating in the recent agri- 
cultural fair and carnival of the Oakville 
Farmers’ Club. The club is located on the 
Telegraph Road in St. Louis County, possibly 
ten miles south of the city limits. The fair, 
which is always held on a Saturday and Sun- 
day—convenient days to influence attendance— 
attracts not only the members and families of 
the club but also their many friends from city 
and county. 

A large tent, 20 by 40 feet, was required to 
enable the Seidel company to make a creditable 
showing of the building materials which it 
handles and distributes. Among other items 
were displayed attractive panels of fir plywood, 
8 feet high, in various stains and finishes, vis- 
ualizing the effect in the full width and height 
as finally used. As the Seidel company sells 
the panels, stains, paints, crack-filler and hard- 
ware needed, this display offered an unusual 
opportunity to show construction and the fin- 
ished effect, and acted as promotion for the 
sale of all of the materials. 

The same idea was followed in showing In- 
sulite and Weatherwood insulation, plaster 
base and acoustical tile, Sheetrock, Rocklath, 
Thermofil, Linofelt, asphalt roofing products 
of the Amalgamated Roofing Co. and Vulcanite, 
including shingles, brick type siding, roll roof- 
ing, felts and plastics, California redwood bench 
stock and covering boards, as well as lawn 
furniture. Sisalkraft was displayed and a tear- 
ing contest was conducted, the winner receiving 
a lawn chair. The Pittsburgh Plate Glass Co. 
conducted an interesting and instructive demon- 
stration of their paint products. A beautifully 
decorated electric lamp and shade were given 
away hourly as attendance prizes. 

The display was under the supervision of 
Julius A. Seidel, assisted by the members of 
the sales force from the various departments. 


"Come In and See New P. O.," 
Says Retailer ! 


It happens that the fine new post office build- 
ing recently completed at Wichita, Kan., is 
just across the street from the big lumber yard 
of the J. W. Metz Lumber Co., which fact sug- 
gested to the management of that well known 
concern the idea of inviting the farmers of the 
adjacent territory to come in and inspect the 
new structure, some special bargain inducements 
being added to the invitation. 

Accordingly, a yellow mailing card, 514 inches 
by 7 inches, was printed with the following 
message : 

HAVE YOU SEEN WICHITA’S NEW POST 
OFFICE? 

Come in and look through the building 
and, while doing so, we call your attention 
to our big lumber yard just west, across the 
street on Third and Main. We would like to 
see you. 

We have just unloaded a car of barb wire; 
field fence; poultry netting of all kinds. We 
also have some especially good bargains in 
shingles, shiplap, boards, roofing, galvanized 
iron; some off grade 2x4, 2x6, 2x10 cheap. 
If you need any come in and let us show you 
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some bargains. Some odd windows cheap. 
Bring this card with you and get 50 cents 

credit on any purchase from us at any time. 

{ J. W. Metz LUMBER Co. 

|. This card was not sent to the town people, 

|but one was addressed to every rural mail box 

‘served out of Wichita. It will be noticed that 

the card is good for a credit of 50 cents on any 
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Demonstration of $145 House 


SEATTLE, WASH., Sept. 10.—“In normal times 
it would cost about $200, but we'll deliver it 
and put it up for you for $145 complete,” said 
the genial man who answered the phone of 
the Miller Lumber Co., Seattle, in response to 
an inquiry from an AMERICAN LUMBERMAN 
correspondent. The con- 











purchase, without time limit. D. O. Metz ex- 
pressed the opinion that because of that ieature 
the card would continue to “pull” for a long 
time. 


Remodels Office and Yard 


Fatt Ryver, MaAss., Sept. 12—The Cook 
Borden Lumber Co. has been giving a practical 
demonstration that now is the ideal time for 
improvements. Under the supervision of H. 
C. B. Hartley, the company has been “dressing 
up” its office and yard in an enterprising man- 
ner that stresses the modernization motif. Be- 
sides making the plant more attractive, the 
improvements are well planned to increase 
efficiency. The office has been handsomely re- 
modeled. Another interesting feature is the 
remodeling of a storage shed for the convenient 
stocking of the full line of moldings so thot 
quick access may be had to any time, the stock 
being well displayed and yet protected from 
damage. 














Lumbermen and lumber workers are 
often obliged to do fitting jobs with 
augue more or less accuracy. A 
measurement that often ends 
in disaster because it is not 
accurately made involves the 
exact distance between two 
walls or objects which can 
not be measured directly 
D ~—swith a rule,-with a stick that 
is too long, or with one that 
is too short. A kink for 
finding the exact measure- 
ment is shown in the ac- 
companying sketch. Use 
two sticks, rakes or any- 
| thing sufficiently rigid. The 
total length of the two must 
be somewhat greater than 
the distance between the 
walls or objects being meas- 
ured so that they will over- 
lap as shown. Put them to- 
gether in contact as indi- 
cated and slide outward 
until the two ends make 
contact with the desired points. Then 
clamp them together as shown, and 
you have the exact distance. 
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versation that followed 
brought out that the 
little home pictured here 
is 12x20 with a porch 
7x20. The roof is of 





Sample of house which 
lumber company sells 
“for a song” 








red cedar and the floor 
is of one by four fir. 
The studding is of fir 
and hemlock, and hem- 
lock is used for the sid- 
ing. No. wallboard, plas- 
ter nor chimney is fur- 
nished, these being left to the desires of the 
individual purchaser. This demonstration home 
is located on a busy highway in Seattle, and 
who will doubt that it has real pulling power? 





Discounts for Cash and Carry 


BIRMINGHAM, ALA., Sept. 12.—In a large 
display advertisement headed “Lumber and 
Building Material at Lower Prices Than This 
Generation Will Ever See Again,” the Gray- 
son Lumber Co., 715 North 39th Street, this 
city, announces cash and carry discounts as fol- 
lows: 15 percent on lumber, and 7% percent on 
other building materials. 


Dealer Likes End Storage 


The replacement market, which has been ac- 
cumulating in the fields of farm buildings and 
town houses, is also making its presence felt 
in the physical equipment of lumber yards, 
themselves. There is little doubt that when 
volume sales reappear, something which signs 
of the times indicate is not so far distant, a 
good many retail yards will come in for altera- 
tions. Quite a number of dealers are anticipat- 
ing this event and are putting their plants in 
order. 

The accompanying picture may well go into 
the files of dealers who are collecting ideas. It 
was taken in the interior of the dimension 
warehouse of the Newton Lumber & Manufac- 
turing Co., of Colorado 
Springs. This big com- 
pany has long followed 
the practice of end ~ 
storage for a consider=- 
able part _of its stock; 
copying the California 
practice but adding the 
feature of under-cover 
storage, something not 
all the Californians do. 

W. E. McClung, 
president of the Newton 
company, says that long 
experience has proven 
over and over that end 
storage materially re- 
duces handling costs 
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against the pile at the bottom and raised into | 
place. This automatically fits each piece snugly | 
into place. 

Some objection has been made that taking 
inventory of end: storage is difficult; and those 
who have not tried it have mental pictures of 
climbing over the tops of piles for the purpose 
of counting the pieces. The Newton people haye 
met this problem by painting gages on the 
diagonal braces which divide the bins. These 
lines, each representing one row or layer of 
pieces, are numbered; an inventory can be 
taken almost as rapidly as the taliy man can 
walk down the alley. This method is quite ac- 





curate; and the errors are so slight as to be 
negligible. In fact it is if. anything rather more 
accurate than the counting of horizontal piles 
in the same yard, and it is more rapid. 


- 





Many Are Modernizing 


Lovu!sviLLe, Ky., Sept. 12.—James M. Power, 
secretary of the Frey Planing Mill Co., this 
city, reports that many owners of homes, apart- 
ment buildings, stores and other structures are 
taking advantage of present low prices of lum- 
ber and millwork to repair, improve and mod- 
ernize their property. 





Has Modernizing Departmem 


Otympia, WaSH., Sept. 12.—The Hyak Lun- 
ber and Millwork Co., this city, has recently in- 
augurated a department devoted to home mod- 
ernizing in charge of O. F. Akers. 

Mr. Akers has had considerable experience 


in the modernization field, having organized the | 


Home Modernizing Bureau, of Portland, Ore., 
in 1929, which later was taken over by the 
Rowell Lumber Co. 

The company offers the services of its home 
modernizing department without charge. Upon 
request Mr. Akers will make sketches of sug- 
gested changes, and give estimates of the cost 
involved. 


How Much Should Dealer Spenc 
for Advertising 


Referring to inquiry No. 2853, in the Query 
and Comment department in Sept. 3 issue of 
the AMERICAN LUMBERMAN, Fred Larkins, of 
the Dwight Hinckley Lumber Co., Cincinnati, 





CL 


has made some interesting comments on this , 


subject, based on his own experience. Mr. Lar- 
kins for several years was with a retail lumber 
and millwork concern that spent from $5,000 to 
$6,000 a year in advertising, principally in its 
local newspapers. With reference to this sub- 


ject of dealer advertising, Mr. Larkins says: 
“How much should a dealer spend for ad- 











and keeps the stock in 
superior condition. Two- 
inch stock up to 12 
inches wide and 20 feet 
long is stored on end. The yard men like it. 
They say that while the biggest sticks need 
an extra man to up-end them, this is compen- 
sated for by the ease in loading out of storage 
on the trucks. In either loading or unloading 
the truck pulls into the concrete drive and 
backs up to the proper bin. If the stock is 
going into storage, the piece is slid back, butted 


Interior of end-storage dimension shed of Newton Lumber & Manw 
facturing Co., Colorado Springs, Colo. 


vertising?” is an abstract question, in that the 
amount spent should depend upon the possi- 
bilities for profitable results. 


Advertising has a _ two-fold purpose —t0 
create and maintain good will and to in- 
crease current sales. The former constitutes 
an investment in the future of the business 
and the latter a sales expense. 


A dealer should re-invest a_ sufficient 











Septem 


amount 
sure a Cc 
and to 
how mt 
such f: 
nature 
extent | 
touch v 
to in s¢ 
stantly 
in his 
this is 
of dry 
to prog 
The ; 
to secul 
sales W 
tions o 
tivenes: 
the gro 
when 1 
bility o 
ing su 
may be 
not in 
the con 
be of t 
vertisir 
the oth 
rent ir 
Also, i! 
one ma 
necessé 
ties of 
Anot 
gbe spel 
ritory 
given ]} 
able. 
billboa 
amoun 


\ 


(Cor 


parks < 
engage 
ganizat 
that 1 
have | 
ions, 
and sé 
themse 
analysi 
of the 
cificall: 
mediate 
differer 
term 
closely 
The ot 
cific. 
One 
home 
aims li 
will fo 
ple of 
ability 
owners 
by the 
enough 
themse 
improv 
“There 
thing « 
like tl 
commt 
homes 
to loo 
owning 
and fc 
whoev 
ciation 
purpos 
tions ? 
Ano 
an as 
would 
of the 
and le 
ural ¢ 
would 
tions 
and § 
each | 





, 1932 


d into | 


snugly 


taking ' 


those 
res of 
a Pose 
e have 
nm the 
These 
yer of 
an be 
Can 
ite ac- 
to be 
" more 
l piles 


ower, 
hi this 
apart- 
es are 
f lum- 
. mod- 


nen 


- Lum- 
tly in- 
* mod- 


>rience 





red the | 


, Ore., 
by the 


; home 

Upon 
f sug- 
1e cost 


} 


2enc 


Query 


—————— 


sue of | 


‘ins, of 
cinnati, 


on this | 


r. Lar- } 


lumber 
},000 to 
in its 
is sub- 
says: 

for ad- 


Manu- 


hat the 
. possi- 


se — to 

to in- 
stitutes 
usiness 


ifficient 





September 17, 1932 


amount of his profits in advertising to in- 
sure a continuance of the patronage he enjoys 
and to increase it as much as possible. Just 
how much this will require will depend upon 
such factors as size of territory covered, 
nature and extent of his competition and the 
extent to which he keeps in current personal 
touch with the trade. The essential thing is 
to in some manner keep his proposition con- 
stantly before every worth while prospect 
in his trade territory. Anything less than 
this is more than apt to lead to a condition 
of dry rot in the business, and certainly not 
to progress. 

The amount which can be spent profitably 
to secure immediate tangible results in actual 
sales will depend upon current sales condi- 
tions or possibilities for selling, the attrac- 
tiveness, to the trade, of the offerings and 
the gross profit obtainable. There are times 
when local conditions are such that proba- 
bility of increased sales is very slight. Dur- 
ing such period only good-will advertising 
may be justified. If the goods offered are 
not in current actual or potential demand in 
the community, or for any reason would not 
be of trade interest, the money spent in ad- 
vertising them would be largely wasted. On 
the other hand, if they are of probable cur- 
rent interest, increased sales should result. 
Also, if the gross profit obtainable justifies, 
one may profitably spend as much as may be 
necessary in order to exhaust the possibili- 
ties of sales. 

Another factor influencing the amount to 
jbe spent, is the media available. If the ter- 
ritory is well covered by local newspapers, a 
given percentage of sales would prove profit- 
able. To the contrary, if only direct mail, 
billboards, ete., were available, a similar 
amount would not be justified. 


AMERICAN LUMBERMAN 


Really each particular dealer’s problem 
needs studying in the light of the local situa- 
tion and a careful balance arrived at as be- 
tween expenditure and _ returns. In any 
event, however, all advertising should be 
carefully prepared, attractively displayed and 
be of real current interest to the readers. 





Dealer Launches Campaign for 
Home Owning 


A strong campaign for encouraging home 
owning by demonstrating the outstanding value 
of a good home, both as an investment and as 
a place of abode, has been launched by Earl R. 
Porter, resident manager of the Dascomb- 
Daniels Lumber Co. at Boonville, Mo. 

This campaign started off with a full-page 
“splurge” in the Aug. 22 issue of the Boonville 
Daily News, the top half of the page being occu- 
pied by an article, by Mr. Porter, headed “What 
Would You Give for a Home?” and presenting 
an array of arguments for home owning, the 
strongest of these being an adaptation of the 
comparative showings made by a selected list of 
stocks bought in 1929 and a home bought at the 
same time, as set forth on front of the AMERI- 
CAN LUMBERMAN of July 23 under the heading 
“America’s Premier Investment.” 

This article was bordered with cuts from 
photographs of eight Boonville homes. These 
cuts, which are not identified as to ownership 
of the homes, form the basis of an unique con- 
test sponsored by the Dascomb-Daniels company 
as a feature of the campaign. This contest, 
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which is open to boys and girls between the ages 
of 12 and 18, is based on the contestant identify- 
ing these homes and also writing an essay of 
not more than 200 words on the subject “What 
Would You Give for a Home?” 

This contest will extend over a period of 
eight weeks. On Monday of each week a pic- 
ture of one of the homes will be printed in the 
Dascomb-Daniels company’s advertisement in 
the Daily News. First prize will be $5 in cash 
and second $2.50 in cash. In the printed an- 
nouncement Mr. Porter suggests the following 
points by way of guidance to the youthful writ- 
ers in preparing their essays: 

(1) The importance of cultivating the idea 
of saving when we are young. 

(2) The home as an investment and how 
attained. How one would start a savings 
fund for a home. 

(3) What the advantages would be in 
owning a home, or buying one. 

(4) How the act of saving and the invest- 
ment in a home would affect one’s social 
and commercial standing, also his citizenship 
and happiness of the family. 

(5) How investments in building and loan 
stock assist in saving for a home. 


The bottom half of the newspaper page con- 
taining Mr. Porter’s article and announcement 
of the contest is occupied by illustrated display 
advertisements of the Cooper County Building 
and Loan Association, and the Boonville Build- 
ing and Loan Association, the whole ensemble 
making a very strong showing for home owner- 
ship. 





Wanted: A Million Members for the H. O. A.! 


(Continued from front page) 


parks and playgrounds, might well 
engage the attention of these or- 


ganizations. While it may be said 
that many communities already 
have local improvement associa- 
ions, parent-teachers’ associations 
and service clubs which interest 
themselves in such matters, upon 


analysis it will be found that none 
of them concern themselves spe- 
cifically with the home and its im- 
mediate environment. There is a 
difference between community bet- 
terment and home betterment, 
closely interrelated as they are. 
The one is general, the other spe- 
cific. 

One great advantage of a strictly 
home owners’ association, with its 
aims limited to the home, is that it 
will focus the attention of the peo- 
ple of the community on the desir- 
ability and the dignity of home 
ownership. They will be impressed 
by the fact that the members think 
enough of their homes to band 
themselves together to protect and 
improve them. Outsiders will say, 
“There must be something in this 
thing of owning a home when folks 
like that—the best people in the 
community—think enough of their 
homes to form an association just 
to look after them.” Thus home- 
Owning sentiment will be created 
and fostered. On the other hand, 
whoever heard of a renters’ asso- 
ciation—unless formed for the sole 
purpose of securing rent reduc- 
tions ? 

Another great advantage of such 
an association would be that it 
would function as the united voice 
of the home owner in municipal 
and legislative matters, as the nat- 
ural development of the movement 
would be that the local associa- 
tions would form county, district 
and State associations, perhaps by 
each local organization selecting a 


delegate, or more than one, to rep- 
resent it in the next larger group. 
For that matter, why not eventu- 
ally a national home owners’ asso- 
ciation? Such an_ organization, 
rightly constituted and managed, 
could wield a tremendous influence 
for home ownership and home bet- 
terment. 

The time is opportune for the 
launching of such a movement, be- 
cause the developments of the last 
few years have compelled even the 
most careless to consider the vital 
question of shelter and a suitable 
place to rear their families—a home 
of their own that will prove a real 
refuge when the storms of adver- 
sity strike. Thousands of people 
have resolved that the first money 
they earn, or receive from any 
source, that is not immediately re- 
quired for subsistence shall be laid 
aside as the nucleus for a home 
building fund. The fact that the 
President and the Congress of the 
United States have established the 
gigantic Federal Home Loan Bank 
system to protect and promote the 
ownership of homes has called the 
attention of the country in a strik- 
ing way to the tremendous impor- 
tance of this subject. The stage is 
set for a mighty revival of home 
owning sentiment, and the forma- 
tion of home owners’ associations 
evervwhere throughout the country 
could hardly fail to supply a strong 
impetus toward its further devel- 
opment and realization. 

While lumbermen naturally can 
hardly fail to feel a deep interest 
in any movement to promote and 
popularize home ownership, it is 
possible that, as a matter of prac- 
tical policy, the formation of a 
local association will make better 
progress if the initiative is taken 
by a few public spirited home own- 
ers not identified with the business 
of supplying building materials, 


thus relieving the movement of any 
suggestion of commercialism. Nev- 
ertheless, the local lumberman can 
and should be the moving spirit in 
getting the idea launched, though 
keeping himself in the background. 
This he can do by privately selling 
the idea to a small group of home 
owners, and getting them to spon- 
sor the movement at the beginning. 
After it is under way he can push 
it as hard as he likes, in his adver- 
tising and otherwise, without lay- 
ing himself open to the charge of 


having started something to help 
his own business. 

The AMERICAN LUMBERMAN will 
be glad to hear from readers as to 
how they regard this idea, and as 
to their willingness. to aid. in. get- 
ting local associations formed in 
their communities; also as to any 
activities—other than those already 
suggested herein—in which such 
groups of home owners might en- 
gage, in a united effort to publicize 
and popularize the ideals of the 
American home. 





HERE’S 
YOUR 


BALLOT 





























Your idea of a Home Owners’ Association looks 
good to me. I’m for it. Without obligation, please 
send me membership form and information as to 
how to start a local Association. 


Think your idea of a Home Owners’ Association 
could be improved upon as follows: 


eee eee eee ee eee eeee oee eee e ere eeeeeee eres 


Please send me additional information. 


Constructive suggestions are invited. Use the 
“ballot” or write a letter. 
PE sstseessnncseesen serene ey: pines 


Address 


eee eee eeee 
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New Display Room 


Hoop River, Ore., Sept. 10—This beautifully situated town, about 
fifty miles east of Portland, is happy in the possession of a new and 
up-to-the-minute home building service. This new office, recently opened 
under the management of Manager D. E. Clark, of the Tum-A-Lum 
Lumber Co., features as its main object the extension of information 
and aid to home builders and home lovers of this locality. Herewith 
is a sketch showing the layout of the display room with the various 
displays numbered consecutively and supplied with a key in the margin. 

The long experiences of the company’s architectural service depart- 
ment, under the able management ot Harold E. Crawford, dictated the 
character and finish of these displays. They cover all phases of the 
building and planning of the modern home from the equipment of the 
basement to the finish of the woodwork. 

The prospective home builder can make an immediate decision on 
flooring from actual finished samples (shown on the plan as No. 19). 
Two styles of mantels are shown—a Colonial and a plain brick (Nos. 
14 and 15). Two types of ironing board are shown (Nos. 3 and 9) 
and a complete line of inside and outside doors is displayed (No. 13). 
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A feature of these displays is that they are mounted on ball bearing 
casters so they can be readily moved and placed in the best light for 
Private office interiors are finished in 
3reakfast nooks, telephone cab- 
inets, china closets and a complete line of fine finish mill- 
work embellish the display room. This millwork was all 
manufactured of native Oregon woods by the White- 


the home builder’s inspection. 
Firtex paneled in different designs. 
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The picture at top shows the present attractive 

office building, which was modernized from the 

old story-and-a-half house shown in the inset, 

The sketch at bottom shows the yard and 
office layout 


house Crawford Co., of Walla Walla, Wash., 
a subsidiary of the Tum-A-Lum Lumber Co. 

The credit for the snappy exterior and eff- 
cient display room goes to the architectural 
service department of the Tum-A-Lum Lumber 
Co., which has had a long experience in trans- 
forming old barns, livery sheds etc. into modern 
merchandising establishments. 

Manager Clark says: “We have had many 
compliments on our new display room and are 
being repaid by increased activity. The con- 
tractors now bring their prospects into the office 
to show them how their new homes will look 
when completed, and people are looking to the 
lumber yard for help in all their modernizing 
and building problems.” 








DAD AND DUNCAN: 


Letter 


Homespun Economics Is Theme of 
From Retailer to His Son 








DEAR DUNCAN: 

I have an intuition that the vacation on Uncle 
Jack’s farm is providing you with some useful 
knowledge. To be sure, acting as chauffeur and 
chambermaid to a pair of mules is certain to 
expand the mental horizon. It’s famous for 
sharpening the vocabulary and for confirming 
faith in original sin; but these are kindergarten 
lessons, probably useful in dealing with certain 
reaches of mule and human nature but not car- 
rying the student far along toward a graduate 
degree. 

The thing that makes me hope you're getting 
beyond the first reader, if you know what I 
mean, is the note of uncertainty in your letter. 
You can’t figure whv a man as smart as vorr 
uncle should keep whanging away on the old 
quarter-section when prices are so low they 
could put on a plug hat and walk under a snake. 
Well, quite a number of people besides vou won- 
der at the persistence of farmers when their 
markets take to low visibility: and if you can 
make out the answer this summer you'll have 
some equipment that will be valuable to you 
later on as a working lumber retailer. 

When one man doesn’t understand another it 


often pays to begin with the person who is 
puzzled. You're that person, so let’s take a 
look at you. If we discount the last three years, 
your experience has all been in a period of ex- 
pansion; a time when the American public got 
corporation minded. Of course you've gotten 
a hard dose of the current public notions about 
profitable property. As long as you can remem- 
ber, prior to the plague year of ’29, corpora- 
tion ownership as represented by common stocks 
has been increasing in popularity. These junior 
securities humped in value as industry expanded, 
and naturally people liked to own them. Every- 
body knows about someone who invested a 
small amount in a new corporation and without 
further effort rode along to wealth. Maybe his 
increment dried up in the later drouth, but for 
a while he had it; and he dreams of doing it 
all over again. 

As your man sees it, the things that give 
value to property can be divided roughly into 
two parts. The first part is based upon imme- 
diate earnings: and the second is based both 
upon intangihles that don't show up so bril- 
liantly in dividends and upon intrinsic worth 
that can be recovered by liquidation. 





The average American investor, in his. pas- 
sion for junior securities. soon forent about 
everything but those dividends. He didn't give 
a whoop about any values except those based 
upon immediate earnings. Almost anything 
could be incorporated and usually was: and if 
by hook or by crook it could show earnings of 
ten percent for six months, plenty of people 
would scramble to pay two or three hundred 
a share for the stock without taking a second 
look. The company might make muzzle load- 
ing pistols or extract gold from sea water. It 
might claim to make rain by shooting red fire 
or to grow hair on bald heads with axle grease. 
So long as it could market its goods or its 
services, the corporation was jake with the in- 
vesting public. As the public got a taste for 
dividends it lost interest in intangibles and even 
in intrinsic worth  FEvervhody forgot 
thing except values predicated on immediate 
earn ngs. 

“Well, almost evervbody did. There were 
those old-fashioned folks on whom the idea of 
progress was practically wasted: the ones who 
remembered that the human race had jogged 
along a great while before corporation promo 
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tion was invented and that some things seem 
to maintain values rather independently of im- 
mediate cash dividends. 

Of course not much of the stuff we call prop- 
erty can be completely divorced from carumys 
and still maintain that other stuff we call value. 
But intangibles can’t be ignored, and some of 
the tangibles don’t weigh in heavily with quar- 
terly dividends. 

A farm is one of those things. It provides 
its owner with a way of life which he likes. 
Over long periods of vears. if he doesn’t get 
delusions of grandeur, it gives him a reasonable 
margin of security. If tarms don't seem so 
heavily fortified with security at the moment, 
the farmers remember the past and maintain 
their hope for the future, even when the paper 
plutocrat gives them the mocking bird. Maybe 
you've noticed, though, that the former pluto- 
crats are running out of rasnherries of late and 
are casting troubled and longing glances toward 
the country. This is a sign ot the times. 

A house is another of those things. 
the value of a home solely in terms of rent 
saved, and in these days of low-level prices the 


Reckon 
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account isn’t so opulent. In the bright ledger 
of the boys who figure values solely in terms 
of income, home ownership at the moment isn’t 
such a good bet. But the fact that it is prov- 
ing by comparison to be a good bet, in terms of 
resale prices, indicates that the bright ledger 
may not be so bright after all. 

It’s partly because people value the intangi- 
bles of home ownership that the tangibles main- 
tain their market standing so well. The re- 
cession of home prices has not gone within 
gunshot of the recession of commercial paper. 
It hasn’t kept pace with the downward drop of 
rents; for the person who owns a house for 
renting purposes values it solely for its income 
production, and if he can’t get what he thinks 
he should he takes what he can get. But a 
family loves the home it owns, cares for it and 
cherishes it; and the home in reciprocation 
maintains a high percentage of its market value 
even in a hard-boiled world gone nuts. Because 
it is cherished it isn’t sold for a song; and be- 
cause of the same reason a realistic money 
lender will accept it as collateral when he’d turn 
up his nose at stocks and bonds. People strug- 


Birmingham Dealer Places 


Large Lumber Order 


BirMINGHAM, AtaA., Sept. 12—Claud H. 
Grayson, owner of the Grayson Lumber Co. 
here, operating the South’s largest retail lumber 
yard, taking advantage of the present low prices, 
has set the pace by buying within the last ten 
days 30 car loads of Southern pine shed and 
yard stock, totaling about 750,000 feet, and for 
use in his sash and door plant another 100,000 
feet of sugar and white pine from California. 
After studying the situation as presented 
through the reports of production agencies, Mr. 
Grayson decided the time had arrived to re- 
plenish his stock. For the last five years he 
has carried the largest and best assortment in 
the South, and had sufficient stocks to carry 
sales for another year on the present basis, but 
the low prices of the last 90 days offered such 
an inducement for profit taking later, he de- 
cided to place orders for the stock needed to 
fill broken assortments. Commenting on the 
purchase Mr. Grayson said: 

Lumber and building materials should be 
bought now, as they are selling at lower 
prices than this generation will probably 
ever see again. A report of 635 of the larg- 
est saw mills shows orders 46 percent greater 
than production for week ended Aug. 29. 
With that order file and no particular sign 
of increased production indications are the 
stock needed will be hard to find and prices 
certainly will skyrocket shortly. Even if we 
do not sell a large quantity on today’s ad- 
vancing market, it’s a good buy simply to 
Store away against the time when the de- 
mand will be increased and stocks run down 
to the low for all time at the mills. Our yard 
has the lumber, and the stock has been 
bought on today’s advancing market, hence 
it’s a good purchase and already shows a 
margin of profit. 

Some three weeks ago this firm began an 
advertising campaign through the local news- 
papers stressing the fact that prices were slowly 
rising and to buy now would be good business 
for the home owners. To that end long time 
financing, on the monthly payment plan, has 
been offered, and benefit of the low prices ob- 
tained through bargain purchasing passed along 
to the consuming public. 


Large Contracts Awarded 


Reports covering contracts approved or let 
this last week give further evidence that some 
of the large corporations and municipalities are 
taking due notice of today’s low sales level. 
The City Commission of Birmingham let a 
contract Sept. 8 to a local firm for the erection 
of a disposal plant in the Ensly district which 





totals $170,000. In the construction above 25 
car loads of form and other lumber will be 
required. 

The Tennessee Coal, Iron & Railroad Co., 
one of the U. S. Steel subsidiaries here, has 
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approved a contract with Reid & Lowe, Bir- 
mingham, for the building of a drainage canal 
at a cost of approximately $300,000. Yellow 
pine needed on this job totals half a million 
feet of form lumber. 

In August the County Board of Education 
added to present school buildings a large num- 
ber of temporary rooms. The estimate for this 
work has been 250,000 feet of pine lumber. 


Prices Are Advancing 


Reports from many manufacturers is that 
they are not racing into the market to sell the 
few cars in their shipping sheds, and that ad- 
justments being made will permit increasing 
production in an orderly manner. Broken stocks 
will have to be replaced and that means a fur- 
ther advance in the present level of prices. 
Several large manufacturers in South Alabama 
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gle to keep their homes; but stocks are worth 
just what they’re quoted on the big board. No 
one gets sentimental over United Wheelbarrow, 
Ltd., nor does he go hungry to hang onto it in 
a falling market. He sells it short; and that 
ought to tell you a whale of a lot about the 
way in which home ownership does not fit into 
the little picture of corporation-minded values. 

No sir, Duncan me lad, your Scotch instincts 
ought to tell you that the sense of home values 
that has been reached through the long changes 
and accidents of fortune isn’t going to fold up 
all of a sudden in the face of a get-rich-quick 
formula. Nor does it need a pessimist or a 
seventh son to predict that the formula is going 
to be remodeled. In the future a brief record 
of inordinate earnings will hardly blind an in- 
vestor to the things that lie back of dividends. 
We've got a pretty good formula in home own- 
ership, and the fact that it has stood up to Old 
Man Depression during the current World War 
indicates that it’s pretty sound. 

Tell me if, and where, I'm wrong. 

Dap. 


Buys 35 Cars to Level Up Assort- 
ments — Large Construction Con- 
tracts Will Require Much Lumber 
—Outlook Promising in Alabama 


have adopted the plan of making up their price 
base for the first and 15th of each month and 
adhering to that for the full two weeks. De- 
mand during that period determines the issue 
to follow. Basing July 15 as the low market, 
the advance to date averages $3 and in some 
cases as much as $5. Many lumber dealers 
are planning increased business largely as a 
result of the better prices of cotton and other 
farm products. The country and rural district 
trade will be on its feet many months before 
the larger cities note the change. With a short- 
age of stock every place, advancing prices and 
delayed deliveries, indications now are that the 
corner has been rounded and the depression is 
passing. 

Wholesalers are all smiles again, as the last 
two weeks have been the best for two years. 
Sensing the incoming tide of retail buying, these 
have been busy contracting as largely as pos- 
sible on supplies for next sixty days delivery. 
Millions of feet have been purchased for deliv- 
ery by October 15 and in some instances as late 
as November 1. An acute shortage of 1x4 No. 
2 Common flooring has been noted and with 
the advance within fifty cents of the dropping 
grade this item had to take on new strength. 


Alabama's Allotment of Public Funds 


According to information just received from 
Washington, Alabama will be allotted $1,200,000 
of new construction work, independent of high- 
way appropriations, under an additional Federal 
building program announced Saturday. This 
will be spent in public buildings, army housing, 
river and harbor improvements. Fairfield, a 
Birmingham suburb, will get $75,000 for a post 
office while $995,000 will be spent on Maxwell 
Field at Montgomery. Fort McClelland, Anni- 
ston, will get $130,000 new construction, in- 
cluding a headquarters building to cost $50,000, 
recreation hall, $35,000 and gymnasium, $50,000. 
Jefferson County has received $75,000 to be 
used by the Red Cross in work in the Birming- 
ham district. Total expenditures in the Bir- 
mingham district planned and provided for 
within the last ten days total above $2,000,000. 


New ZEALAND SILver Bircu is being inquired 
for, nine million feet of it, by the Ford factory 
at Dagenham, England, and a trial shipment is 
being made. One difficulty is that producers 


can not air dry to less than 18 to 22 percent 
moisture content, and the inquirers specify 15 
percent. 


26 AMERICAN LUMBERMAN 


September 17, 1939 





Puts Timber and Cut-over Land to Profitable Use 


WINCHESTER, IDAHO, Sept. 10.— Lumber 
operators, stock men and business men of Idaho 
are very much interested in the plan of utilizing 
cut-over and timber lands being employed by 
the Craig Mountain Lumber Co. here. 

This company owns a 6,000-acre ranch on the 
Salmon River, about twelve miles from Win- 
chester. There is an ideal winter range, that 
in ordinary years requires very little feed to 
carry cattle through the cold months. There 
have been years when no feed at all was neces- 
sary, but the company is so situated that it has 
feed in case there is snow on the lower levels 
of the Salmon River. 

In the fall of 1930, the company received 150 
head of pure bred Hereford cattle from the 
Rosebush Ranch, at Amasa, Mich., as a trial 
shipment. W. C. Geddes, president of the Craig 
Mountain Lumber Co., states that they came 
through the winter in fine shape. In 1931, 


larger shipments of the same kind of cattle 
Rosebush 


from the Ranch have increased the 


herd to more than 950 head. The cows in the 
herd are from two to seven years of age. There 
are forty-five bulls. Many of the cattle are 
registered; all are of purest Hereford strain. 

Dr. A. J. Powell, State deputy stock veter- 
inarian, who tested the cattle for tuberculosis, 
found them all free from disease, and stated that 
he had never seen finer stock, or stock of pure 
strain so uniform in size and characteristics. 

This herd during the summer months will 
graze at the higher elevations in the timber and 
cut-over lands of the lumber company and in 
the winter will feed on the winter range along 
the lower levels of the Salmon River. 

The present plan is to raise calves, shipping 
them back to a feeding ranch at about 400 
pounds weight, and putting them on the eastern 
baby-beef market at a weight of about 1,000 
pounds. Mr. Geddes says: 

Our cattle during the last winter came out 
in excellent shape. The range is a bunch 
grass country, and cattle and horses do well, 


and can live through even if there is con. 
siderable snow, but, to be on the safe Side, 
one must have a supply of hay. 

Under the conditions in which our maiy 
herd reached here, we expect an excellent 
calf crop, and we feel that, by utilizing our 
timber lands as well as our cut-over lands, 
we can increase the earning capacity with 
very little additional cost. Our cost of carry. 
ing an animal for a year is lower than in 
any other place in the Pacific Northwest, 
because of the conditions described above, 
If one can produce cattle at a low operating 
cost, he is in a position to meet the market 
regardless of how low prices are, and, of 
course, in good times can reap a handsome 
profit. 

The Craig Mountain Lumber Co. has long 
been one of the prominent Ponderosa pine pro- 
ducing companies of the Inland Empire. Jud- 
son G. Rosebush, Appleton, Wis., is treasurer 
of the company, and is also owner of the Rose- 
bush Ranch, at Amasa, Mich., the home of pure- 
bred Hereford cattle. 




















Inland Empire manufacturer of Ponderosa pine is utilizing timber lands and also cut-over lands profitably to raise pure-bred Hereford calves 
for shipment to feeding ranches and later sale on eastern baby-beef market 


“Rotten Patriotism,’ Says lowa Secretary 


Under the above caption, C. D. Marckres, 
secretary of the lowa Lumber & Material Deal- 
ers’ Association, Des Moines, in the current 
issue of the association bulletin, vigorously dis- 
cusses a situation that is of vital interest to 
dealers not only in Iowa but throughout the 
country and to every thoughtful business man 
who desires to see the greatest good to the 
greatest number come from the efforts of the 
Federal government to provide employment and 
to revitalize business and industry. In his 
article, Mr. Marckres says: 

It was recognized that a large scatter- 
ing of Federal building over the country 
would be of material assistance in helping 
local conditions through giving employment 
and stimulating local business. It was upon 
the basis of such consideration that the lib- 
eral appropriations were made. 

When the contracts were awarded, it was 
generally reasoned that the contractor who 
secured the work would be sufficiently broad- 
minded and patrivutic to observe the principles 
that caused the work to be inaugurated. In 
at least one case, however, it appears that 
selfish greed is the only rule observed. 

As an illustration of the methods followed, 
the purchase of lumber is cited. Local lum- 
bermen were anxious for the business and 
offered to supply the requirements at from 
6 percent to 8 percent above their carload 
cost. Such a basis was not low enough to 
satisfy the greedy contractor, who placed 
the business through a dinky little broker- 
age concern in another State. 

The brokers put a price on the lumber that 
was quite a bit lower than the market and 
hawked the business around the mills. So 
the large quantities afforded through the ex- 
penditure of public funds were used to fur- 
ther confuse and demoralize a lumber mar- 
ket that is recognized as being too low and 
unstabilized for the business health of the 
industry. 

Profiteering on the mobilization of pub- 
lic funds that have been assembled for the 
purpose of assisting men to stave off the dis- 


tress of hunger and cold from their wives 
and children is just about the limit of con- 
temptible traitorism. 


The effort of Mr. Marckres to correct, or at 
least call attention to, this deplorable condition 
did not end with the publication of the associa- 
tion bulletin. Believing that the organized lum- 
ber industry could wield considerable influence 
in correcting this condition, he took up the mat- 
ter with the National Lumber Manufacturers’ 
Association at Washington, and in a letter to 
Wilson Compton, secretary-manager of that or- 
ganization, said: 

Much emphasis has been placed upon the 
importance of promoting and speeding up 
governmental construction for the purposes 
of relieving the unemployment situation and 
to provide a local stimulant for the revival 
of business. It must be recognized that the 
value of such a program will depend largely 
upon how efficiently and consistently the 
principle of helpfulness is applied. 

This year a contract was let to the 
Co., of ————-, Ind., for the erection of a 
veterans’ hospital here at Des Moines. The 
local lumbermen report that although they 


entered very low bids on the lumber for 
this job, they have been unable to sell 
any part of it. That the lumber has been 


purchased through the Co. of .Chi- 
cago, and that a letter from a manufacturer 
indicates that firm hawked the business 
around offering it at a figure considerably 
below the market. 

We protest that such action is not in ac- 
cord with the spirit which inaugurated the 
government construction program, and that 
it operates to defeat the constructive pur- 
poses of the movement. Such class of pur- 
chasing contributes to the difficulties of a 
badly demoralized market and is solely bene- 
ficial to the selfish interest of the contractor. 
It adds to the unstable and chaotic condi- 
tion of the building material market and is 
detrimental to the effort to restore faith and 
confidence in business. circles. 

The local lumber dealer looks upon his 





business as being of economic importance to 
his community. He knows it to be a part 
of the principal channel through which lum- 
ber and building materials are distributed. 
He identifies himself as being just as much 
a part of the Government as any other in- 
dividual. Consequently, he is somewhat con- 
fused when his Government in a strenuous 
action to assist business and labor, should 
entrust the execution of its plans to hands 
that provoke shadows of suspicion and dis- 
credit to fall upon him. 

No sympathy should be extended to any 
group that would hope to profiteer by tak- 
ing advantage of the aid that our Govern- 
ment is seeking to extend to relieve the wide- 
spread distress of its people. If there had 
been an attempt to exact an undue or unfair 
profit on the part of the Des Moines deal- 
ers, we would have been inclined to commend 
rather than censure the contractor for plac- 
ing the business elsewhere. By the same 
reasoning, we contend that the contractor 
has no moral right to use the large quantities 
of materials required for the erection of 4 
Government building as a club to beat down 
prices in a market that is recognized as be- 
ing already too low. 

It is our understanding that this is not an 
unusual occurrence with Government con- 
tracts. If that is true, it becomes all the 
more necessary that steps should at once be 
taken to put a stop to this governmental con- 
tribution encouraging the breaking down and 
creating disorder in the lumber and building 
material markets. 

We feel that you are interested in the cil- 
cumstances we have recited and we hope that 
you may be able to bring the matter to the 
attention of such authorities as will have the 
power to bring a stop to the practices that 
we have described. 

—— oo 


FREIGHT CARS in need of repair on Class ! 
railroads on Aug. 1 totaled 245,749, this being 
11.5 percent of the entire number on line. This 
was an increase of 11,434 cars above the number 
in need of repair on July 1. 
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Associations’ Plans and Activities 


Sept. 28-30—Concatenated Order of Hoo-Hoo, Mil- 
waukee, Wis. Annual. 

Sept. 29-30—National Hardwood Lumber Associa- 
tion, Peabody Hotel, Memphis, Tenn. Annual. 

Oct. 3-7—National Safety Council, Wardman Park 
Hotel, Washington, D. C. 21st Annual Safety 
Congress and Exposition. 

Oct. 13-14—National Conference on Construction, 
Washington, D. C. 

Oct. 19-21—Pacific Logging Congress, 
Wash. Annual. 

Oct, 26-28—National Retail Lumber Dealers’ Asso- 
ciation. Brown Hotel, Louisville, Ky. Annual 
meeting. 

15-16—National 


Tacoma, 


Nov. Wood Industries meeting, 
unde: auspices wood industries division, Amer- 
ican Society of Mechanical Engineers, James- 


town Hotel, Jamestown, N. Y. . 


Dec, 12-16—Society of American Foresters, San 
Francisco, Calif. Annual. 
ae ee 


Louisiana Retailers Will Meet 


New OrLeEANS, La., Sept. 12.—Changes in 
the constitution and by-laws of the Louisiana 
Retail Lumber & Building Material Dealers’ 
Association will come up for final action at a 
meeting in Alexandria, La., Sept. 24. The pro- 
posal under consideration is that the annual 
meeting be changed from the existing provision 
setting it for New Orleans coincident with the 
Southern Pine Association annual to a later 
date in a more centrally located city. A semi- 
annual meeting in New Orleans may be substi- 
tuted, the time being set for the Southern Pine 
Association session. A reduction in number of 
directors is also proposed. Other features of 
the meeting will include a report on the State 
lien law by E. A. Carmouche and a conference 
with manufacturers relative to the lumber 
trucking situation, and officers will be elected. 
Felix Terzia, Parlor City Lumber Co., Monroe, 
La., president, will preside over the one day 
session. 


National Hardwood Filling Out 
Program 


A tentative program for the National Hard- 
wood Lumber Association’s annual, convening 
at Memphis, Tenn., Sept. 29, has just been an- 
nounced by Secretary-Treasurer L. S. Beale, 
Chicago. 

The first day’s program will begin with re- 
ports of the president and secretary-treasurer, 
followed by appointment of committees. An ad- 
dress on taxes and government expense, and on 
anti-trust laws as they affect natural resource 
industries, will be delivered by Chester Leasure, 
Chamber of Commerce of the United States. 
Russian competition will be discussed by K. W. 
Bridges, following lunch; O. J. McClure will 
talk on salesmanship and profits, and there will 
follow a discussion of hardwood merchandising, 
supplemented by an address by W. F. Shaw on 
promotion. A dinner-entertainment program 
will begin at 7 p. m. Traffic problems will be 
gone over by Cecil New, Southern Hardwood 
Traffic Association, and a leading member of 
that trade will analyze its statistical position, 
on Friday morning. Banking relationships and 
credits will be handled by prominent experts. 
Recommendations of the rules committee will 
then be considered; reports of committees on 
officers and resolutions and recommendations 
of the board received, and election of officers 
will be the last item on the program. It is 
hoped that arrangements can be made for a 
visit afterward to one of the large hardwood 
consuming plants. 

The Lumbermen’s Golf Association of Mem- 
phis will welcome convention visitors to its 
annual tournament on Sept. 27, and will give 
a special luncheon to all visitors at the Hotel 
Peabody on Sept. 28. 

Other hardwood associations meeting at 
about the same time in Memphis are: Hard- 
wood Dimension Manufacturers’ Association, 
Hardwood Interior Trim Association, Oak 
Flooring Manufacturers’ Association, and the 





National Lumber Exporters’ Association— 
which last will devote much attention to ocean 
rates following a report by Edward Barber, 
foreign representative. 

These gatherings are expected to attract to 
Memphis a crowd of hardwood manufacturers, 
distributers and consumers numbering in excess 
of seven hundred. 

—_—_—_—_—_—_—_ 


West Coast Lumbermen Hear 
Heartening Reports 


Tacoma, WasH., Sept. 10.—Improvement in 
the situation of Pacific Northwest lumber manu- 
facturers during the coming fall was forecast at 
the stockholders’ meeting of the West Coast 
Lumbermen’s Association held here Aug. 30. 
The outlook was held to be more encouraging 
than at any time this year. 

The feeling prevailed that the position of the 
manufacturer has materially strengthened in 
recent weeks, with stock inventories at mills 
indicating supplies are low, that lines are badly 
broken and that there is an opportunity for 
prices to advance. 

Col. W. B. Greeley, secretary-manager, re- 
ported that such price increases as have been 
put into effect in the California and Atlantic 
coast markets have been accepted. He said 
that all factors in the statistical picture indicate 





Extends Closing Date for Wood 
House Subscriptions 


The closing date for receiving 
subscriptions to the $6,000 fund 
for a “Home of Wood” at the Chi- 
cago World’s Fair of 1933 has been 
extended to Oct. 15. Every lum- 
berman is urged to participate by 
sending promptly a subscription 
of $1 or more. Checks for this 
“Sunlight House” fund should be 
made payable to “W. M. Ritter, 
Treasurer.” If the fund is not 
complete by Oct. 15, subscriptions 
will be returned. Don't delay. 
Send your check today to National 
Lumber Manufacturers’ Associa- 
tion, 1337 Connecticut Avenue, 
Washington, D. C. 











that improvement in the lumbermen’s situation 
could be anticipated commensurate with gen- 
erally improved conditions throughout the 
country. 

Small house construction continues to furnish 
the chief market for lumber, he said. The 
Mississippi and Ohio valleys, Texas and Okla- 
homa are taking more lumber, some retail deal- 
ers even beginning to buy for stocks, he said. 
He reported that lumber stocks at mills have 
been reduced 42 percent since the latter part 
of 1930. Drop siding and flooring have been 
rising in price during the last two weeks, 
owing to scarcity, he reported. 

The stockholders approved changes in grad- 
ing rules for structural items designed to sim- 
plify grading and promote sales, making it 
easier for mills to fill the specifications of tech- 
nical engineers. The effect of the new rules 
was explained by L. A. Nelson, in charge of 
the bureau of grades, as being chiefly a matter 
of the number of knots permitted and their !oca- 
tion in the timber. Six structural grades have 
been eliminated. Three have been retained. 

The stockholders also approved a continuance 
of operation of the association on the present 





basis until Oct. 1, 1932. Membership now ex- 
ceeds 73 percent of the industry, according to 
Col. Greeley. A drive to bring the association’s 
membership above 80 percent will be conducted 
during September. 

Application is being made on behalf of the 
association for lower freight rates on lumber 
to middle west points in the belief that rail 
rates now are higher than the industry can 
carry, according to H. P. Proebstel, traffic man- 
ager. The lower rates being requested include 
one of 60 cents to Chicago and one of 65 cents 
to Mississippi Valley points. This hearing, Mr. 
Proebstel said, probably will be held within the 
next 60 days. 





Insurance Meeting Scheduled 


MILWAUKEE, Wis., Sept. 12.—The regular 
quarterly board meeting of the Retail Lumber- 
men’s Mutual Insurance Co. is scheduled to be 
held September 21 at the office of Don S. Mont- 
gomery, secretary-treasurer, Milwaukee. F. D. 
Abell of the Palmetier & Abell Lumber Co., 
Waukesha, Wis., is president. 





Plan for Logging Congress 


Tacoma, WasH., Sept. 10.—President Paul 
E, Freydig and Secretary A. Whisnant, of the 
Pacific Logging Congress, are busily rounding 
up the program for its twenty-third annual 
meeting, which will be held at Tacoma, Oct. 
19 to 21. The usual field-day sessions will be 
at the camps of Simpson Logging Co., Shelton, 
Wash. Among interesting features to be seen 
here is tractor logging in Douglas fir. Indica- 
tions are that the attendance will be quite sat- 
isfactory. 


Association Publication Abandoned 


Officials of the National Retail Lumber 
Dealers’ Association have announced the per- 
manent suspension of that organization’s pub- 
lication, “The National Retail Lumber Dealer.” 
In making the announcement, they advise that 
members of the association will be apprised of 
its important activities through frequent bulle- 
tins and through the columns of the lumber 
trade publications. 

The annual convention of this association will 
be held at Louisville, Ky., on Oct. 26-28, and 
in co-operation with a strong local committee 
the directors are planning a program replete 
with interest to every dealer. As usual, the 
business sessions will be devoted largely to dis- 
cussions of problems that arise almost daily in 
every retail lumber and building material yard. 
The local committee is arranging an attractive 
entertainment program and a good attendance 
is expected. 








Exchange Hears Good Reports 


PHILADELPHIA, Pa., Sept. 12.—Encouraged by 
the recent advances in lumber and building ma- 
terials, the members of the Lumbermen’s Ex- 
change made the first autumn meeting one of 
the best of the year. Speakers for the whole- 
salers, retailers and manufacturers agreed that 
the volume of lumber business in the Philadel- 
phia area has been greater in the last six weeks 
than in the preceding period and that three 
price advances have helped a lot to interest the 
consumer who has been waiting for the bottom 
to be touched. 

The principal discussions centered around the 
use of trade acceptances and the application of 
the new State sales tax of one percent which 
became effective Sept. 1. C. F. Kreamer urged 
members of the Exchange to use trade accept- 
ances instead of commercial notes, because the 
banks will more readily discount acceptances. 
Mr. Kreamer mentioned the numerous inquiries 
received concerning the new sales tax in force 
in Pennsylvania and suggested that Thomas R. 

















Hardwoods for | 
Every Purpose 


When you need hard- 
| woods, send your inquiry to 4) 
} the two companies listed 


| below. \ 


These firms are operating 
(i in’ West Virginia's finest |i 
4) hardwood timber. Their re- |} 
4 liability is well known. They | 

have a reputation for qual- |) 
\E ity and service. 





———— 


If you use hardwoods, it 
| will pay you to get in touch 
with these mills. 


wades 





| 
{ 
Prompt attention given to 
all inquiries and orders. 


Send Your Inquiries to 


CHERRY RIVER BOOM | 
1 & LUMBER CO. , 


{{_ Penna. Bldg., PHILADELPHIA, PA. v 


4\ Hardwoods, Hemlock, Spruce, | 9 





4\\ Oak and Maple Flooring i ¢ 














4} MOORE-KEPPEL & CO. | i 
=| ELLAMORE, W. VA. 4 
|! Ample Stocks | 

Quick Shipments | } 
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Marshall, of the Elwood Allen Lumber Co. give 
a report of the meeting held by the Pennsyl- 
vania Lumberman’s Association to discuss this. 
Marshall stated that the question was whether 
the tax should be paid by the retailer or the 
customer. He advised that all retailers get 
together and agree to collect the tax from the 
consumer. Contractor sales were to be consid- 
ered consumer sales, it was decided. If the re- 
tailers do not get together it will cause confu- 
sion and loss of business. 

Speaking of conditions in the box lumber 
industry, Warren D. D. Smith said that there 
is no question that roofers and box lumber will 
advance in price next month. He cited cases 
where the mills are returning orders because 
of low stocks. 

William C. MacBride, speaking of the retail 
lumber situation in Philadelphia, declared that 
there are still too many yards, despite the fact 
that many have closed during the last year. 

The outlook is not so bright among sash and 
door manufacturers, according to the report 
made by Paul W. Clemmer, who said that 
serious competition from country mills, where 
operating costs are cheaper. has hurt the estab- 
lishments in metropolitan Philadelphia. 

John Galbraith, of the box manufacturers’ 
chapter of the Exchange, reported that there 
are too many in the field and furthermore, the 
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use of trucks has curtailed the demand for woo 
boxes. The shipper is sending his material with. 
out containers in the majority of the truck 
shipments. 

* * * 

After a season of inactivity as far as indoor 
meetings are concerned, the directors of the 
Pennsylvania Lumberman’s Association haye 
called a con‘erence for Friday, Sept. 30, to be 
held in the new headquarters in the Girard 
Trust Building. Directors from the varioys 
units in Maryland, Delaware, New Jersey and 
Eastern Pennsylvania will be present to take 
up matters affecting their districts. 





Purchase Large Timber Tract 


MontTesANO, WasSH., Sept. 10.—The Dono- 
van-Corkery Logging Co., of Aberdeen, has 
obtained from W. E. Boeing, Seattle airplane 
manufacturer, John Hudson Poole, jr., and the 
estate of the late Caroline Boeing Poole, title 
to a valuable section of timber lying northwest 
of here. Purchase price of the section, which 
is estimated to contain approximately 80,000.00 
feet of timber, is reported to be in the neigh- 
borhood of $150,000. This is one of the larg- 
est timber transactions reported in this vicinity 
in several years. 


Southern Pine Producers Meet 


New Or.eans, La., Sept. 12.—Continuation 
of the present program of controlled production 
for the accomplishment of lumber stocks reduc- 
tion as recommended by the U. S. Timber Con- 
servation Board was evidenced as in order for 
the southern pine industry in a meeting of 
manufacturers held here last Friday. Concen- 
sus was that it would be “suicide” to increase 
production on the basis of increased orders of 
the last three weeks and that nothing is in view 
to encourage any increase for at least 45 days. 

At the same time the lowering of stocks by 
controlled production, emphasized by the re- 
cent welcome spurt in orders, is recognized as 
disrupting assortments. In order to meet this 
situation, an effort will be made to compile sta- 
tistics on items generally reported short. 

This disrupting of stocks has resulted in 
scarcity in some items and in order to advise 
the trade properly statistics reflecting the items 
that are short will be prepared twice a month 
and made available by districts. 

A question on which discussion centered was 
to what extent lumber bought during the past 
three weeks has gone into retail stocks and 
what proportion actually into consumption. 
Views expressed by some manufacturers held 
that in view of the demand coming from the 
rural rather than urban trade, a substantial per- 
centage may be considered as definitely wiped 
out rather than merely transferred from one 
stock to another. 

The meeting opened with a discussion of the 
recent rail rate conference in Chicago. This 
was introduced by C. C. Sheppard, Clarks, La., 
who presided. 

After the conclusion of the rail rate discus- 
sion, the statistical position of Southern Pine 
was laid before the manufacturers. It was 
shown that stocks have been reduced 400 million 
feet from Jan. 1 to Sept. 1. The effect of in- 
creased orders on stocks was considered. Dis- 
cussion revealed that the manufacturers believe 
present stock levels (adjusted to minimum de- 
mand as indicated by the Timber Conservation 
Board) would be inadequate in the event de- 
mand should continue at the present level. How- 
ever, the conclusion reached was that produc- 
tion should not be increased until the perma- 
nency of the present higher level of orders 
had been conclusively determined. 

District chairmen discussed statistical con- 
ditions within their areas. These detailed re- 
ports indicated that production is being con- 
fined largely to conform with conditions of 
necessity. 


That world recovery is now in progress and 
the lumber industry is on the verge of marked 
improvement was the opinion of O. N. Cloud, 
who pointed out that recent sales of one item 
exceeded the supply on sticks today. With a 


possible call for car material for repairs, Mr. & 


Cloud asserted there is less than a million feet 
in a group of substantial producers of this 
item. The last week’s sales reports, he said, 
would indicate a volume 50 percent in excess 
of August levels despite the inclusion of the 
Labor Day holiday. He expressed the opinion 
that lumber is going into consumption rather 
than into retail stocks, and further that cotton 
market improvement will aid the lumber manu- 
facturers. If conditions of the last three weeks 
continue the lumber manufacturer will be in 
control of his business for the first time in two 
years, he said. Railroads will buy lumber soon, 
Mr. Cloud asserted, saying that 16 percent of 
all cars delivered to terminals are being turned 
back for being in bad order. 

It was reported that basic price lists on 
southern pine, both shortleaf and longleaf, will 
become available shortly. The final draft was 
approved today. The new grading rule books 
of the Southern Pine Association were passed 
around. Chairman W. T. Murray, of the rule 
committee, advised the manufacturers to take 
time out to study the new book. 

General discussion revealed that the Texas 
trade enjoyed an expansion in business first, 
with the mills east of the river coming in later. 
It was said that Kirby Lumber Co., Houston, 
Tex., plans to run but one pine and one hard- 
wood mill for some time. Long-Bell was re- 
ported out at Quitman, Miss., with orderly dis- 
position of remaining stocks, which are not ex- 
cessive. Wausau Southern at Laurel, Miss., will 
be cut out in a few weeks and the Newman mill 
at Sumrall, Miss., was reported closed out with 
stocks practically sold. 





Colonizing Cut-Over Lands 


OakpaLe, La., Sept. 12.—Lumber operators 
are interested in the opening of a Hungarian 
farm colony near here on cut-over pine land 
adjoining the Missouri Pacific Railroad. The 
colony tract embraces 6000 acres. Twenty five 


families have arrived of a total of 150 expected. § 


Each farm is to include 40 acres. The families 
came from Chicago. The colonization depart- 
ment of the Missouri Pacific is active in the 
project. 
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Report New Sap Stain Preventative 


New OrLeANS, La., Sept. 12.—Progress in 
development. of a sap stain preventative that 
will not leach or wash off in rains was reported 
by Grover Harrison, Louisiana Central Lumber 
Co., Clarks, La., at a meeting of the South- 
western Hardwood Manufacturers Club here 
last Friday. Mr. Harrison, who presided, ex- 
hibited photographs of boards treated with a 
new mixture, identified as LE-3, to illustrate 
results. These included boards that had been 
washed with a 1%-inch hose under 60-pound 
pressure before being given a chance to dry; 
untreated boards cut under the same conditions 
and piled the same; and boards treated on one 
end only. Logs from which stock was cut were 
one week old, he stated. The pressure hose, 
said Mr. Harrison, far exceeds any drenching 
resulting from rain and tests showed that it 
failed to wash the mixture off. 

Expressions of commendation were given by 
members, it being pointed out that sap stain 
control work was originated at the instance of 
the Southwestern club. The present work is 
being carried out on a co-operative basis with 
mills cutting 10 million feet or less asked to 
contribute $10 and those cutting in excess of 
10 million feet, $20. John Thistlewaite, hard- 











Close attention to materials to be specified 
in Federal buildings was urged. Washington 
authorities have stated the choice of materials 
has been left to the discretion of the local archi- 
tect on each structure, Mr. Schaad said, and 
lumbermen should see these architects and ask 
that wood be specified. If wood is not in- 
cluded, even as an alternative bid, the architect 
should be pressed for an explanation. The 
Alexandria (La.) postoffice building, a project 
in which the club has been active, was re- 
ported by the architect to include quarter sawed 
oak and some pine. 

The changed attitude of Texas A. & M. Col- 
lege authorities because of inability of the Na- 
tional Lumber Manufacturers’ Association to 
assign some financed research work there was 
related by W. H. Scales, district field engineer. 
Prior to this, Mr. Scales said, wood was used 
extensively in A. & M. buildings, but since then 
wood trim has been used in only one out of 
five or six structures, metal being substituted. 

John Thistlewaite, of Opelousas, expressed a 
belief that business conditions are improving. 
He said his company is booking a little more 
business and getting a lot more inquiries. 

V. H. Sonderegger, Louisiana State forester, 














This test pile shows the worst 
boards (left) and the best 
(right), this stock having been 
treated and washed with 11,- 
inch hose giving 60 pounds 
pressure right after being 
dipped, so it did not have a 
chance to dry 


Of these six boards, the three 
to the left were treated; the 
three to the right, untreated, 
this stock having been cut and 
piled in the same pile, under 
the same conditions, and at 
the same time, with notable 
difference in results 


This photograph compares 
treated and untreated sections 
of the same boards, the parts 
above the bar and middle line 
of the ‘oards having been 
dipped, while the parts below 
that line received no treat- 
ment 


THREE DEMONSTRATIONS OF THE DIFFERENCE BETWEEN TREATED AND 


UNTREATED STOCK 


wood manufacturer of Opelousas, La., who was 
not at the club meeting when the new plan was 
taken up, volunteered to put up his $20. 
Success in opposing the extension of pub- 
lication of common lumber basis rates on Phil- 
ippine woods in the Southwest was reported by 
Secretary George Schaad, jr., who said the 
Southern Hardwood Traffic Association had 
voiced its opposition to the Southwestern Com- 
mittee. Opposition has also been expressed to 
such publication by transcontinental lines. 
Louisiana hardwood operators were advised 
by Mr. Schaad to consult their attorneys rela- 
tive to the new State franchise tax on corpora- 
tions. Litigation may develop from the new 
law, as attorneys are looking into the possi- 
bility that the wording of the statute may pre- 
clude collection of a severance tax or a prop- 
erty tax. 
_ Mr. Schaad also reported that satisfactory ad- 
justments had been gained for lumbermen in 
the new motor vehicle loading law and called 
attention of Louisiana members to the $1 ani- 
mal-drawn-vehicle tax. He urged the manu- 
facturers to send in their $1 or more each for 
the National association’s $6,000 fund for a 
building at the Chicago World’s Fair. 


suggested to the manufacturers that they look 
over their holdings for timber suitable for beer 
kegs and cases and slack cooperage for ship- 
ping beverage bottles. Paper boxes have not 
proven satisfactory, he said. Mr. Sonderegger 
said with the selected cutting and reduction of 
production of the last two years second growth 
timber is coming on rapidly. He estimated the 
present stand as affording a 23-years operation 
on the basis of 1929 production. 

There was some general comment on flooding 
of world markets by Japanese oak, due to neces- 
sity of raising funds because of the costly war 
operations in China. 





Millwork Contract Awarded 


SPRINGFIELD, Mo., Sept. 12.—The contract for 
the millwork for the United States veterans’ 
hospital at Fayetteville, Ark., has been awarded 
to the Queen City Wood Works & Lumber Co., 
of this city. While this material will not be 
needed for about two months, work already has 
begun at the plant on the windows, doors, cabi- 
nets, panels, moldings and other items called 
for in the contract. 
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We know that we can go out 
and sell INSO BOARD and INSO 
LATH jobs in your town. And we 
know that you are just as good 
salesmen as we are. There’s no 
guesswork about it—people will 
buy INSO BOARD and INSO 
LATH if they are told just how 
they will benefit by using it. 


INSO BOARD and INSO 
LATH offer advantages that can- 
not be duplicated. Only in INSO 
LATH will you find — Perma- 
nent expansion space provided 
around all edges — nailing slots 
which provide free expansion. 
These two EXCLUSIVE features 
eliminate warping, bulging and 
cracking wall surfaces. 


These are just a few of the 
many reasons that INSO BOARD 
and INSO LATH lead in sales. 
Write for the others. 


Stewart InsoBoard Corp. 
St. Joseph, Mo. 








BUILDING INSULATION 
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atthe HOTEL 
FORT SHELBY 


...is a doubly significant 


remark. Certainly it’s final 
instructions to the office 
... but the staff remember 
that the boss has stopped 
at the Fort Shelby since 
his initial visit to Detroit. 
4 Hotel Fort Shelby's pre- 
ferred location ... inviting 
lobby . . . beautiful, com- 
modious rooms... superb 
restaurants and attractive 
rates are a few reasons 
why the major percentage 
of its patronage repre- 
sents repeat business. 
4900 units... 
ped with servidor and 


all equip- 


private bath. Rooms as 
low as $3.00 per day... . 
suites $10.00 and upwards. 


Motorists are relieved 
of their automobiles 
at the door without 
service charge. Write 
for free road map, and 
your copy of ““Aglow 
with Friendliness,” 
our unique and 
fascinating magazine, = 


HOTEL LO 


[ 
S elby. 










E. J. BRADWELL, Manager 
DETROIT 


“ AGLOW WITH FRIENDLINESS “ 
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The Man Who Ended the Depression 


Yes, folks will start to buy again, 

I say they will, I don’t say when, 

And when they do, though there’s no telling 
Just when, the others will start selling. 

Then folks who sell will have to buy, 

I don’t say when, I just say why, 

And folks who make things will be firing 
Their furnaces, and people hiring. 


Someday the story you will scan 

Of how recovery began: 

It seems a fellow had some money 
(The saving kind, so that’s not funny) 
And, knowing times would surely mend 
(No panic yet that didn’t end). 

Decided this the best of chances 

To build before the price advances. 


And so he built a bungalow, 

A dealer bought a car or so, 

And so the mill increased the number 

Of people who were making lumber. 

The fellow, with his house begun, 

Soon got a job, a steady one. 

Yes, we'll discover, when we're through it, 
There really was but little to it. 


We See b' the Papers 


Lumber is going up because buildings are. 

The real mudslingers are not the politicians 
but the motorists. 

We have a six billion dollar government, but 
this is no 10-cent country. 

They say the eagle on the new quarter isn’t 
artistic. It looks good to us. 


As a man thinketh, so is he. We can even 
think ourselves a few billions richer. 

_An Ohio man is suing for $75,000 for the loss 
of his wife. If she had only known! 

3ut the best pinch hitter of the season seems 
to be this man McKee, of New York. 

Another indication that the depression is 
over: stamp collecting is on the increase. 

You can go from Chicago to Milwaukee and 
back for a dollar, and sometimes you have to. 

A drum-major is another fellow who is never 
taken as seriously by others as he is by himself. 

We don’t mind the man who says something 
wrong if he doesn’t know any better. It’s the 
man who knows better. 

Londoners paid tuppence to see a preacher 
in a barrel, who wouldn’t pay that much to 
see a bishop in a church. 

Chicago is planning a dollar dinner for its 
mayor when he returns from Europe. Even 
then the teachers won’t be able to go. 

“We are on the eve of a new era,” says our 
old newspaper pal, Senator Vandenburg, of 
Michigan. That is what a lot of us feared. 


What we would like to see, and what Arthur 
probably meant, is the dawn of a new era. We 
have had quite enough of this evening business. 


Scripture says that many are called but few 
are chosen. It is like political speeches by 
radio: many are made, but few are listened to. 

“Al Smith’s Silence Is Democrats’ Worry,” 
headlines the Chicago Tribune. Now, with the 
Republicans and Mr. Borah it is entirely dif- 
ferent. 


They drained a lake near Salt Lake City and 
found a thousand golfballs. Several Salt Lake 
lumbermen will wonder to whom the other 25 
belonged. 

Well, another worry off our mind. We have 
seen the prices of world’s series tickets, and 
won't have to wonder any more where we are 
going to get the money to go. 

The world’s championship will soon be de- 
cided—that is all the world except the district 


west of St. Louis, south of Washington, east 
of Boston and north of Detroit. 

As this is written, the Pirates still have a 
mathematical chance. But so (see Government 
statistics) had 47.2 percent of American pedes- 
trians killed by automobiles in 1922. 

The Illinois State highway department js 
specifying the use of hand labor instead of 
machinery on highway construction. Let's at 
least hope that some taxpayer gets one of the 
jobs. 


Notions 


Another fellow we don’t like to see too easy- 
going is a banker. 

Noah built an ark. An American would 
have passed a law. 

Sometimes a cigar looks mild, but so does 
a woman sometimes. 

But who is going to support the new genera- 
tion’s new generation? 

Somehow, when wheat goes down, wheat- 
cakes seem to stay right where they are. 

For a thing that is as common as it is, the 
automobile is often remarkably unexpected. 

Even the brightest lightning seems to find it 
advisable to follow up with a little thunder. 

People knock the middleman, but he cer- 
tainly does come in handy in an acrobatic act. 

One thing is certain: no one will ever mis- 
take a female announcer for the voice of angels, 

The fellow who makes first down is not the 
fellow who is thinking about the one on his 
lip. 

_ We always have a guilty feeling that a car- 
ful of us passengers never comes up to a 
porter’s expectations. 

We don’t know what a stampede is, but we 
think it has something to do with the dinner 
hour and a boarding house table. 

The International Garment Manufacturers’ 
Association announces that it is going to try 
to eliminate the waste in women’s garments. 
With the skirt already gone—well, this is get- 
ting terrible. 


lf Winter Comes 


Poet—If{ Winter comes, Spring can’t be far 
behind. 

HovusEHOLDER—Then it must be that Spring 
doesn’t have to buy any furnace coal. 


The Best Investment 


In this and that we speculate, 
On this we make, on that we lose, 
But for our profit need not wait 
For long, who one investment choose. 
It pays in comfort and in cheer, 
In closer union, firmer ties, 
The things that are forever dear, 
The first investment of the wise. 


Some values vary more or less, 
As times are good or times are bad, 
But nothing alters happiness, 
The only wealthy are the glad. 
For always, even in the gale, 
The one investment panic-proof 
Is found, and never known to fail, 
Within four walls, beneath a roof. 


The wanderer upon the earth, 
Or tenant of another’s lands, 

Has missed the thing of greatest worth, 
Nor riches really understands. 

They never are the rich who rent, 
They never are the free who roam; 

In hope, security, content, 
The hest investment is a home. 
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Good After 133 Years 


NortH TONAWANDA, N. Y., Sept. 12.—A news 
dispatch from New York, with reference to the 
digging up of an old wooden water pipe system 
in New York, constrains M. M. Smith, of the 
Dock & Mill Co., of this city, to exclaim: “Here 
is another proof of the goodness of good old 
Pinus Strobus, white pine, the kind we sell.” 
The item from New York says: 

Aaron Burr built good water pipes. Work- 
men repairing a water main dug up a piece 
of several miles of wooden pipe which was 
the city’s first water system 133 years ago. 
It was a white pine log, a foot in diameter, 
with a three-inch bore and was in good con- 
dition. Aaron Burr was a member of the 
company which laid the mains. 





To Operate in Adirondacks 


PotspAM, N. Y., Sept. 12.—It is reported here 
that the Whitney Realty Corporation is pre- 
paring to operate the largest lumber project in 
the Adirondacks for a number of years. This 
corporation owns the largest privately held 
timber tract in the Adirondacks, comprising 
85,000 acres, located at Little Tupper Lake. 
This tract, through the center of which the 
Adirondack division of the New York Central 
railroad runs, is virgin forest, rich in hardwoods 
and softwoods. A survey is now being made 
by foresters and cruisers, with a view to laying 
out a comprehensive plan for modern lumbering 
operations. 


Ship Subsidy to Help Canada in 
Oriental Markets 


Toronto, Ont., Sept. 12.—The new steam- 
ship-subsidy contract executed at Ottawa by 
Hon. H. H. Stevens, minister of trade and com- 
merce, with the British-Canadian Steamship Co.., 
of Vancouver, B. C., is expected to provide a 
stimulus to the lumber trade between British 
Columbia and the Orient. The company has 
arranged to place a steamer on the route, with 
a capacity of 4,500,000 feet, board measure, 
shipments to start in October. One other ship 
will eventually be put into service, and monthly 
sailings direct to Shanghai and Tsing Tao will 
be furnished under the contract. 








New Logging Road for 
Pulpwood 


_ Port ANGELES, WasH., Sept. 9.—The Wash- 
ington Pulp & Paper Corporation of this city 
is clearing a right-of-way and establishing grade 
tor a 10-mile logging railroad to be constructed 
in a pulp timber area 65 miles west. of here. 
The road is to be a standard gauge affair with 
70-pound steel rails. 

As soon as the railroad is completed, log- 
ging crews will be increased and a continuous 
operation will be conducted. The logging oper- 
ation, directed by Phil Henderson, will be one 
of the most unique in the Pacific. Northwest, 
it is said. There will be no steam rigs in the 
woods. Donkeys, yarders and loaders will be 
operated by Diesel or gasoline power. 





Studies Wood Waste Occur- 
ring in New York State 


Wood waste in New York State has been 
the subject of an intensive investigation by the 
National Committee on Wood Utilization, 
Washington, D. C. The project was organ- 
ized in 1930, in co-operation with public and 
Private organizations, and financed by them. 
The objects were to study the character of the 
waste, and to encourage its use. There were 
443 plants that reported waste. 

n logging, the waste amounted to 24 percent 
of the tree, this including stumps and tops, 
damages and defects and bucking. Decay dur- 
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AYER & LORD TIECO. 
Chicago, Ill. 








Treated Timber with 
Lifetime Strength 
and Permanency 


The uniform high quality of our treated 
timber gives lifetime satisfaction... and 
low yearly average cost. 


Nationwide Timber Service 


Treatments by standard processes with standard preservatives. 


OUR PRODUCTS: Railroad Cross Ties, Car Stock, 
Brid geT imbers, Piling, Posts, Poles, Structural Lumber, 
Mine Timbers, Cribbing, etc. 


NATIONAL LUMBER & CREOSOTING CO. 
Texarkana, Ark.-Tex. 
AFFILIATES OF 


THE WOOD PRESERVING CORPORATION 
Koppers Building, Pittsburgh, Pa. 


Eighteen Sales Offices — Twenty-One Treating Plants 


CENTURY WOOD PRESERVING CO. 


Pittsburgh, Pa. 





































own credit rating and collection service. 


Eastern Office 
Grand Central Terminal Bldg.. NEW YORK CITY 











ORDERS Are Coming in NOW 
for The New BLUE BOOK 


In growing numbers lumber executives, sales managers and credit managers are 
placing orders for the October issue of the big Blue Book, the lumber industry’s 


Lumbermen in all branches of the trade are invited to take advantage of this 
up-to-date, prompt and accurate credit service. 


The Lumbermen’s Blue Book, Ine. 
The Industry’s own service. Write for special offer. 


323 South Franklin Street, CHICAGO 













Western Office 
465 Stuart Bldg., SEATTLE, WASH. 





ing storage and in service amounted to 20 per- 
cent, and there were seasoning losses of a fur- 
ther 4 percent, while mill losses amounted to 
12 percent and re-manufacturing to 2 percent. 
The total, including 4 percent unclassified, was 
66 percent of the content of the tree. 


The study shows the location of the manu- 
facturing plants reporting waste, by counties, 
hardwoods and softwoods given separately. An- 
other table shows, by species, the nature of the 
waste reported—edgings, trimmings, veneer 
cores etc., and there is a list of firms, arranged 
by counties, showing the kind of waste that 
occurs at the individual plant. From concerns 
that had waste occurring in the woods, about 
140 replies were received, and these are classi- 
fied by species of lumber and nature of waste 
—short, small, crooked or broken logs, limbs, 
tops and bark; small and short pieces. 

Limiting factors, which prevent the utiliza- 
tion of this waste wood, are given considera- 





tion, such as quality and quantjty of _ material 
available, mill handling charges, and transpor- 
tation cost, the suggestion being made that the 
motor truck may be the most economical method 
for taking such waste to a profitable market. 





Takes Over Plywood and Panel 
Stocks 


INDIANAPOLIS, IND., Sept. 12.—E. W. Camp 
and associates have purchased the stock and 
business of the Indianapolis branch of the Har- 
bor Plywood Corporation and also the entire 
fir plywood inventory of the Pacific Mutual 
Door Co., at Indianapolis, and will operate as 
the E. W. Camp Plywood Co. at 915 North 
Davidson Street. Mr. Camp has been in 
charge of the Indianapolis operation of the Har- 
bor Plywood Corporation and will continue to 
handle the products of that concern. 








THREE THINGS 
YOU WANT TO 
REMEMBER ABOUT 
CEDAR 


Cedar as used for closet lin- 
ing must have certain char- 
acteristics to be 100% 
adaptable. 


1. RED HEARTWOOD 


Good cedar closet lining must have a 
high percentage of red heartwood. 
*Brown's Supercedar is guaranteed 
to be 90% or more red heartwood. 


2. OIL CONTENT 


The oil content of good cedar must 
be high so as to insure complete 
moth repelling qualities. 

*Brown'’s Supercedar is guaranteed 
for 100% moth repelling oil content. 


3. BEAUTY 


The grain of cedar wood must be 
attractive to insure interior beauty. 
*Installed Supercedar lined closets 
are widely known for their decorative 
beauty. 


WRITE FOR DETAILS. 


GEO. C. BROWN CO. 
Memphis, Tenn. 


Largest Manufacturers of Aromatic 
Red Cedar Lumber in the world. 





























INSURANCE 


' With That Mutual 
LUMBER 
MUTUALS 





Interest 


Specialized Protection for 
the Lumber Industry, with 
a Cost-Reducing Dividend 














BOOKS—BOOKS—B800K$—Here’s the place 


to get them. Write now for catalog. 
American Lumberman, 431 S. Dearborn St., Chicago 

















Casualties 


MARYLAND. Elkton—Elkton Supply Co. lum- 
ber yard and stock of lumber were destroyed by 


fire of unknown origin; total damage is placed 
at $75,000 to $100,000. 
MASSACHUSETTS. Boston (South -Boston)—J. 


C. Murphy Lumber Co., 370 West First St., suffered 
$30,000 fire damage. 


NEW JERSEY. Sussex—Decker & Simmons 
lumber yard destroyed by fire of unknown origin. 
Loss $50.000, covered by insurance. 

NORTH CAROLINA. New Bern—J. B. Blades 
Lumber Co. mill has been destroyed by fire of 
unknown origin. The lumber in the yard was 
saved, but nothing remained of the plant. The 
mill when operated at capacity turned out 50,000 
feet of lumber a day, and in the rush period was 
operated 24 hours. Loss estimated at about $25,- 
000. The mill is believed to have been insured. 

Thomasville—Boyles Veneer Co. plant demol- 
ished by fire of unknown origin: damage estimated 
at $129,000; partially covered by insurance. 

OREGON. Klamath Falls—Fire destroyed the 
plants of the White Pine Molding Co. and the 
Ellingson Lumber Co. here, the total loss being 
estimated at about $100,000. The fires occurred 
about the same time, but were independent and 
separate events, although the plants are not very 
far apart. 

WISCONSIN. Wausau—Wausau Rox & Lumber 
Co. sawmill suffered $40,000 fire loss. The plant 
had been idle last winter but the management had 
planned to employ about 50 men this winter. The 
mill was rebuilt in 1927 after a $160,000 fire, and 
will probably be rebuilt again. 
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Business Changes 


ALABAMA. 
ber & Supply Co. sold stock to Jefferson Lumber 


Alabama City—Alabama City Lum- 


Co. 


ARKANSAS. Camden—Anthony-McLeod Lumber 
Co. succeeded by McLeod Lumber Co. (Inc.). 


CALIFORNIA. El Centro—Valley Lumber Co. 
taken over by Sones Lumber Co. 


FLORIDA. Tampa—Estuary Lumber Co. leased 
plant to Estuary Tie & Lumber Co. (Inc.). 


IDAHO. Buhl—Gem State Lumber Co. sold yard 
to Home Lumber & Coal Co. 

Parma—Gem State Lumber Co. disposed of stock 
of lumber and building materials in local yard to 
Boise Payette Lumber Co. 


INDIANA. Andrews—Wasmuth-Endicott Co. re- 
organized as Kitchen Maid Corporation. 

Indianapolis—D. E. Wilson Lumber Co. correct 
address now Sparta, IIl. 

Princeton—The White Lumber Co., J. L. Kle- 
meyer, president, and P. H. Cox, secretary, has 
conveyed its property to the White Lumber Co. 
(Inc.). The new firm recently filed articles of 
incorporation. Print H. Cox, Princeton, interested. 
New firm will continue with no change in policies. 


MASSACHUSETTS. Boston — Davenport - Peters 
Co.: George H. Davenport, president, and William 
Bacon, treasurer, resigned. 


MICHIGAN. Detroit—The John W. Swain Lum- 
ber Co., 2842 West Grand Boulevard, has been suc- 
ceeded by the Interstate Lumber Co. of Detroit, 
1414 United Artists Bailding, wholesale lumber (no 
yard). 


NEBRASKA. Ogallala—Ogallala Lumber 
sold to Saunders Lumber Co, 


NEW YORK. Jamestown—A. C. Norquist Co. 
plant taken over by Jamestown Screen & Manu- 
facturing Co. 

New York City—Weber Piano Co. 
authorized capital stock to $4,155. 


OKLAHOMA. Talihina—Cobb Lumber Co. moved 
to Moyers, Okla. 


OREGON. Klamath Falls—Klamath Moulding 
Co.: C. Caldwell sold interest. 


TEXAS. Dayton—Dayton Lumber Co. (Inc.) 
changing name to People’s Lumber & Feed Co. 

Dumas—Foxworth-Galbraith Lumber Co. pur- 
chased stock of Panhandle Lumber Co. here. 

Gruver—Panhandle Lumber Co. has bought local 
yard of Foxworth-Galbraith Lumber Co. 

Vernon—Vernon Planing Mill has been purchased 
by C. A. Carney and R. L. Thornton from Joe 
Liles. 


WASHINGTON. Anacortes—W. G. Trafton has 
retired from the lumber and building material firm 
of Weekley & Trafton. Langton Gurney has been 
admitted as partner and the name changed to 
Weekley & Gurney. 

Edmonds—The Foy Lumber Co., which has been 
closed for some time, has recently been reopened 
by R. A. Tilloson as the Northway Lumber Co. 

Seattle—The Mackintosh-Truman Lumber Co., of 
this city, announced on Avg. 13 that the company 
name had been changed, effective that date, to the 
Sound Building & Lumber Co. The announcement 
was issued by I. Y. Mackintosh, president. On 
Aug. 25 creditors of the Sound Puilding & Lumber 
Co. were notified that the company had made an 
assignment of all its property to D. E. Fryer, 
assignee. The assignment was made at the sug- 
gestion of several leading creditors. 





Co. 


decreased 


_ 
Incorporations 
COLORADO. Denver—The Acme Lumber Co. 
here has incorporated with a capital of $50,000. 


Incorporators: Warwick M. Downing, Richard 


Downing and M. P. Rowlette. 


ILLINOIS. Chicago—Atlas Millwork Co. incor- 
porated. 

Chicago—Roberts Harbor Plywood Co., 1444 West 
22nd St., incorporated with capital of $10,000. 

INDIANA. Indianapolis—E. W. Camp Plywood 
Co. (Inc.): E. W. Camp, 5872 Broadway, interested. 

KENTUCKY. Lovisville—Kentucky-Indiana Lum- 
ber Co., $12.000: Walter Freeman, 920 Audubon 
Parkway, interested. 

MICHIGAN. Detroit—Osgood-Campbell Co., 2741 
Grand River Avenue. 

Owosso—The Burwood Products Co. organized, 
wood and wood products; capital $75,000 common 
and $35,000 preferred stock. 

MINNESOTA. Minneapolis—John L. Olson & 
Co. (Inc.), manufacture sash, doors, millwork etc.; 
capital $50.000. 


MISSOURI. Kennett—Kennett Manufacturing 
Co. incorporated. 

NEBRASKA. Omaha—Central Lumber Co. of 
Omaha; authorized capital $13,500. D. G. Stur- 


rock, Frank Koutsky and George J. Vana, incor- 
porators. 


NEW JERSEY. 
Millwork Co. (Inc.), 
Railroad Ave. 

Trenton—Rednor & Kline (Inc.) of Pennsylvania, 
care of Jacob Rednor, 725 Edgewood Avenue, Tren- 
ton, N. J.; capital $20,000; will operate business 
in Philadelphia, Pa. 

NEW YORK. Brooklyn—Maujer Parlor Frame 
Co.. furniture manufacturing, chartered. 

Smithtown—Smithtown Lumber Corporation, 
building materials; eapital $20,090; Pen. M. Alpern, 
11 West 42nd Street, New York City, interested. 


Jersey City—Star Lumber & 
care of Felix Piserchia, 261 


NORTH CAROLINA. Gastonia—The J. L. Bea} 
Co., building materials, incorporated; capita) 
$20,000. 

OKLAHOMA. Enid—Home Lumber Co.; capita} 
$25,000; G. W. Athey interested. 

Tulsa—Blankenship-Catlett Lumber Co.; 
porated $10,000; J. G. 
terested. 

RHODE ISLAND. Woonsocket—Golden Box (p, 
incorporated. 

VIRGINIA. Chatham-—The Southland Craft 
Furniture (Inc.); capital $10,000; A. B. Paul jp. 
terested. 

WEST VIRGINIA. Dunbar—Dunbar Lumber (Co,; 
capitalized $10,000; C. L. Higbee interested. Ojg 
concern. 


WASHINGTON. Knappton—The mill here, to. 
gether with other holdings of the Knappton Mills 
& Timber Co., has been taken over by the newly 
organized B-K Lumber Co. Articles of incorpora- 
tion for the new concern have been filed. The 
company is capitalized for $75,000. Incorporators: 
P. J. Brix, H. S. Brix and A. W. Hammond. Plans 
for resumption of operation of the mill will be 
announced later. 


WISCONSIN. 
facturing Co. 


incor. 
Catlett, Hunt Building, ip. 


Sheboygan—Bemis Riddel Manu- 


New Ventures 


CALIFORNIA. Long Beach—-Rossman Mill & 
Lumber Co. (headquarters Wilmington) opened 
local yard. 

Los Angeles—The American Broom Manufac- 
turing Co. has engaged in business at 3554 Hun- 
ter Street, under management of William J, 
Samarin. 

Los Angeles—The American Show Case & Fix. 
ture Co., woodworking, opened at 923 Santa Fe 
a under management of H. F. W. Poggen: 
urg. 

Los Angeles—The James J. Cline Co., hard- 
wood flooring, opened at 902 East 59th Street. 

San Francisco—California Pine Co., Hobart 
Building, recently began. 


FLORIDA. Jacksonville—C. C. Jones Lumber 
Co. organized to conduct a retail lumber and build- 
ing material business. C. C. Jones will be presi- 
dent and general manager; Wilkie J. Schell, vice 
president, and J. D. Sasse, secretary and treasurer, 
all of whom are well known to the building mate- 
rial industry. 

Lake City—Kulp Lumber Co. (not incorporated) 
recently began a wholesale and commission yellow 
pine, hardwood and cypress lumber business (no 
yard). 

GEORGIA. Thomson—Knox Bros. opening a 
building supply business; Wyck A. and Peter &, 
Knox, jr., interested. 

ILLINOIS. Chicago—Nate Cash Lumber Co. 
(not incorporated), 815 West Grand Avenue, re 
cently began a retail lumber business. Nathan 0 
Cash, proprietor. 

KENTUCKY. Columbia—W. H. Sandusky has 
taken over the sawmill business formerly operated 
by the Columbia Hardwood Co., dealing exclusively 
in hardwoods, 

Owensboro—F rank Gabbert recently began a re- 
tail lumber business. 

MASSACHUSETTS. Boston—Broadway Lumber 
Co., 312 West Broadway, recently began. 

Roston—D & O Box Corporation recently began 
manufacturing boxes and crates at 210 Commercial 
Street. 

NEW JERSEY. Newark—Mitchell Distributing 
Co., 860 Summer Avenue, recently began; whole- 
sale flooring and trim. 

NEW YORK. Buffalo—Semco Manufacturing Co., 
Court Street, manufacturers of kitchen furniture, 
recently began. 

New York City—Tri-Bridge Lumber Co., 28th 
and 41st Streets, has opened a retail lumber busi- 
ness. 

North Brookfield—W. W. Letts recently opened 4 
sawmill. 

OKLAHOMA. Shawnee—Taylor Lumber & Sup- 
ply Co. recently began a retail lumber business. 


PENNSYLVANIA. Confluence—Ralph W. Van 
Sickel recently began operating a sawmill near 
here, cutting hard maple and red oak stock 
lumber. 

Scottdale—Charles A. Briggs Lumber & Mant 
facturing Co. has recently been organized. 


New Mills and Equipment 


LOUISIANA. Amite—The Gulf State Crate Co. 
(Inc.) has begun erection of a crate factory. 8. 
Weigel is president. 


OKLAHOMA. Muskogee—The Weaver Casket 
Co., 115 West South Side Boulevard, organized to 
— and operate cypress and redwood casket 
plant. 


WASHINGTON. Kalama—L. E. Markel plans 
erection of sawmill on the Plue site. 

Newport—E. C. Olson plans erection of lumber 
mill of 50,000 feet daily capacity, near the Falls 
Ranger Station, to be completed before winter. 

Seattle—The Rattan & Wood Manufacturing Co 
has engaged in furniture manufacturing business 
at 2746 Commodore Way, and will erect an addi 
tion to plant. 


CANADA. BRITISH COLUMBIA: Mitchell Islané 


—The Union Shingle Mill Co. (Ltd.) plans erections 


of dry kiln and storage sheds to cost about $35,000. 
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| LUMBER CLUBS 


Club to Hold Symposium 


CIncINNATI, Oxo, Sept. 13.—Arrangements 
are being made by T. C. Matthews, new presi- 
dent of the Cincinnati Lumbermen’s Club, for 
a symposium on conditions in the lumber in- 
dustry, as the feature of the opening meeting 
of the fall and winter season to be held on 
Monday, Oct. 3. All branches of the trade 
will be represented, and a statement about 
business prospects will be asked for from the 
leader in every branch. There will be no reg- 
ular speaker. 


Will Discuss Anti-Trust Laws 


MILWAUKEE, WIs., Sept. 12.—The Central 
Wisconsin Lumbermen’s Club will hold its an- 
nual meeting on Sept. 22, at the Whiting Hotel, 
Stevens Point, Wis. James T. Drought, gen- 
eral counsel for the association, will talk on the 
oe of “The State and Federal Anti-Trust 

ws.” 














Prepare for Hoo-Hoo Annual 


MILWAUKEE, WIs., Sept. 12.—In preparation 
for the forty-first Hoo-Hoo annual, which will 
be held in Milwaukee at Hotel Pfister, Sept. 
28, 29 and 30, the Milwaukee Hoo-Hoo Club 
has appointed a number of active committees, 
and arrangements are being made to make the 
visit of Hoo-Hoo from all over the country to 
Milwaukee at that time exceptionally worth 
while. The chairmen of the various committees 
are as follows: 

General executive and finance: 
Ehlert. 

Registration: L. J. Best, Best Lumber Co. 

Publicity: D. S. Montgomery, secretary 
Wisconsin Retail Lumbermen’s Association. 

Entertainment: E. F. Budzien, Wisconsin 
Lumber & Supply Co. 

Concatenation: H. B. Koerble, John Schroe- 
der Lumber Co. 

Reception: G. G. Kuntz, Florida-Louisiana 
Red Cypress Co. 

Sightseeing: John B. Bertling, Badger Lum- 
ber & Supply Corporation, St. Francis. 

Ladies’ program: Robert Blackburn, Wil- 
bur Lumber Co., West Allis. 

Golf: G. G. Kuntz. 


B. A. 





Discussed Need for Stabilization 


Tacoma, WaSH., Sept. 10.—Frank O’Connor, 
manager of the California Wholesale Lumber 
Dealers’ Association, addressed the Sept. 2 
meeting of the Tacoma Lumbermen’s Club and 
discussed the need for stabilization of the lum- 
ber industry in the Pacific Northwest. W. Yale 
Henry, chairman of the wood promotion com- 
mittee, reported on the success of the club’s 
efforts to increase use of wood products in road 
work and other public construction. 


Roofer Manufacturers Optimistic 


Cotumsus, Ga., Sept. 13.—Featured by the 
greatest feeling of optimism among the mem- 
bers, the meeting of the Roofer Manufacturers’ 
Club in Columbus today was the most en- 
thusiastic held in months and was attended by 
the greatest number of visitors in probably a 
year. 

A big increase in demand was reported by the 
lumber people and a price increase of 10 per- 
cent since the last meeting had its share in 
making the meeting an enthusiastic one. The 
Increase in price does not yet put the product 
to that point where the cost of production is 
met, it was stated. However, the rise indi- 
cated an ascending trend and with stocks prac- 
tically exhausted, due to curtailment which has 

€n going on for so long a period, the roofer 
club members left for their homes after the 
meeting in a much better frame of mind than 
im a year, leaders in the organization stated. 
W. J. Strobel, traffic expert of Washington, 
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WHERE SAP-STAIN is kept well 
under control. The J. J. Newman 
Lumber Co., Hattiesburg, Miss., uses 
du Pont Lignasan in dipping vats 
and timber sprays. Reports effective 
and economical re- 
sults. Investigate! 


J. J. NEWMAN LUMBER CO. 
USES LIGNASAN 


Finds it effective and 


economical! 


fe use of Lignasan by the J. J. New- 
man Lumber Company is convincing 


evidence of its effectiveness for controlling 
sap stain. Prominent in the lumber indus- 
try since 1894, this firm has long been re- 
garded as one of the most progressive and 
successful of lumber manufacturers. 

Realizing the necessity for efficient stain 
control in order to be able always to sup- 
ply their customers with bright lumber, 
this company took a keen interest in the 
early development of Lignasan. Some of 
the first experimental work was conducted 
at their Hattiesburg, Mississippi plant. In 
August, 1931, following the commercial 
introduction of Lignasan, they began using 
it in one vat for comparison with a treat- 
ment used for years. As a result, Lignasan 
is now used exclusively at this mill. 

In a letter dated June 27, 1932, Mr.A. 
B. Welch, General Superintendent at Hat- 
tiesburg, wrote as follows: “We have been 
using Lignasan nearly a year with sat- 
isfactory results.’’ 

Try Lignasan at your mill now while 
high temperatures and humidity are most 
conducive to the development of stain fun- 
gi. Let Lignasan help lyou ‘sell more 
BRIGHT LUMBER. Mail coupon for par- 
ticulars and prices. 


IT’S EASY TO 
SEE which ends 
of these boards 
were dipped in 
Lignasan  solu- 
tion. Top ends 
were not dipped 
.-.ugly discolora- 
tion from sap 
stain was the re- 
sult. Dip your 
lumber in Ligna- 
san and have it 
all as bright as 
the bottom ends 
of these boards. 
Investigate! 





Ate as matort 


LIGNASAN 


REG. U. S. PAT. OFF. 
Prevents Sap Stain Keeps Lumber Bright 








E. I. DU PONT DE NEMOURS & CO., Inc. 
Organic Chemicals Dept., Wilmington, Del. 
Gentlemen: I should like to know the easy, 
inexpensive way to get Bright Lumber. With- 
out obligation please send me full details and 
prices of Lignasan. 


a RA earn re ane ‘ 























D. C., who for fifteen years was traffic mana- 
ger of the North Carolina Pine Association, 
made a lengthy talk on the probability of read- 
justments in rates. 

Interesting talks were made by C. B. King, 
of Cuthbert, Ga., J. H. Steedman, of Clayton, 
Ala., and H. E. Hamtack, of Edison, Ga. J. G. 
Reynolds of Brantley, Ala., president, presided. 

So enthusiastic were the members it was de- 
cided to resume the monthly sessions and the 
club will meet here again Tuesday, Oct. 18. 


MINNEAPOLIS, MINN., Sept. 12.—Sam L. 
Boyd, B. C. Spruce Mills, (Ltd.), was elected 
president of the Twin Cities Hoo-Hoo Club 
last Friday. He succeeds F. H. Peschau, who 





was chosen a director. Other officers elected 
were: 

First vice president—E. J. Fisher. 

Second vice president—Oscar Bye. 

Secretary-treasurer—Carl Forberg. 

Directors—F. H. Peschau, Ormie Lance, 
T. T. Jones, Henry Schmitz, Fred Anderson. 

Mr. Lance, secretary of the Northwestern 
Lumbermen’s Association, giving the principal 
address, reviewed the progress of the club dur- 
ing the last year, citing in particular activity 
directed toward obtaining the use of more wood 
in Government buildings. 





AUSTRALIAN TIMBER IDENTIFICATION is the 
subject of trade circular No. 8 of the Council 
of Scientific and Industrial Research, Division 
of Forest Products, Melbourne, Australia. 
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Te EY Delivered Prices on Lumber at Reta 
NI rthe ri WA O ds WasuincrTon, D. C., Sept. 12—The Department of Commerce has secured through the bureay WA 
| 19 vs VV of the census the following prices per thousand for lumber items and per hundred square feet thirty: 
for shingles, as the average paid Aug. 1, by contractors for material delivered on the job, these of ide 
being selected from the complete list: Flooring, 1x4” Two 
: — ~ No. 1 Dimension, Common 10 to 16 Shingles, Extra Softw 
e - A Ae LT CAA SIS1E, 2x4—16 Boards Southern Douglas Clear, 16”,5/2 South 
RO. IARY A NOR T tal =h IN) Southern Douglas 1x6” pine fir Red Cy- West 
f at ee o Siw if = S575 ae pine fir No. 1 “C”’ e.g. No.2v.g. Cedar press West 
(¢ é VME EBRS mow eves. Conn sh i etka a Raabe g — ey 993.66 $57.66 “ aaa — 
4 ee ie) MV. Op New e ord, Mass ee eeeesesene 05. eo. “. 24.0 . . 
eee 4 A ) Te Se SS err 38.00 28.00 nip: nace ee 
G77 LY/WOO,D Sau TW. ccs ncc0ae nae Ment 35.00 31.00 75.00 65.00 4.25 Tot 
We're supplying the needs of exact- DUMEEIO, The Beccccvvccececcvces = mies. 34.00 85.00 cece 5.25 eh Hard" 
: : : lS SS ee ee -00 37.50 32.50 70.00 65.00 6.40 ee: Hard\ 
~ aeotoaice-mctgemmedeel Wi. . - , eeenbenebbente: 33.50 37.50 32.50 70.00 70.00 6.50 $7.54 North 
and door plants, retail yards, etc. i Cae See eat: 36.00 40.00 33.00 75.00 75.00 6.50 7.50 
We'll satisfy you, too, because we specialize opens. = SE ERE EE ete eas =e aye 75.00 65.00 5.00 5.00 Tot 
a PI 1 Cn Dieses ccveceseencte 36.00 36.0 18.00 70.00 65.00 5.00 ae. Gra 
. eee tata lalate 30.00 33.00 40.00 65.00 48.00 3.75 
Menbere We also invite orders for Northern Pine, Spruce SE ici ek so 6seeone et 37.00 41.00 35.00 er ny 4.75 eps pono 
city : ee Cn Milxscecoceeeeees 35.00 35.00 50.00 60.00 60.00 5.00 5.00 
Gtecstimren "temlock, Coder Poste and Peles, Leth, Shingles, and Des Moines, Iowa............. 47.00 47.00 sore 80.00 70.00 4.40 a ve 
Amociation — “Peerless Brand” Rock Maple, Beech and Birch flooring. Milwaukee, Wis...........+.2 24.00 24.00 24.00 a ete ail 4.50 West 
Order in straight or mixed cars. Ss Se ear 36.00 36.00 47.50 65.00 65.00 4.20 North 
=. ao. - ee st eecene wee “3 47.00 45.00 75.00 4.00 North 
iran SM Die veces'ecs ans maar 35.00 29.00 Ganka 60.00 3.80 ‘ 
THE NORTHWESTERN COOPERAGE BAG BEGG, TOs ee ccccvcccss 88.00 awe 38.00 35.00 es 4.25 Tot 
& LUMBER COMPANY San y taper sage Calif.........0- eer 19.00 19.00 40.00 3.50 Hard: 
GLADSTONE, MICHIGAN EGG AMGSIOE, CANE oooo000 00-000: 17.50 17.50 38.00 2.25 Hard| 
Chicago ne pe x. Clears Lumber Co., North 
Suite 7, Monadnock Block Twi ™ i . ° 
Minneapolis Office: G. W. Critten, 516 Lumber Exch. win City Lumber & Shingle Co. 1s successor Tot 
to Weyerhaeuser Timber Co., Twin City Log Rates Reduced by Agree: Gra 
branch, having taken over the big distributing ment 
, p 4 29 . 
yard early in 1932. Commenting further on 
this important enlargement of its facilities, Mr. OtympiA, WaASH., Sept. 10.—An agreement 
VON PLATEN-FOX Cross, of the Twin City company, said: whereby freight rates on logs will be reduced 
This addition to our wholesale distributing approximately 20 percent was reached at a con- W 
COMPANY yard service is a natural result of the ference of railroad heads and lumbermen here ‘oll . 
growth, of our shingle business. It ts in Thursday night, ‘The agreement brings to a ff follo 
. . se ectly, ) y ; J c sn en - 4 > , - — 
Iron Mountain, Mich. business from Minnesota Transfer, but with conclusion nearly fifteen a of | contention 
our through shingle business from the ——- the Page sag x = the aoa al It South 
Coast. We are now prepared to make prompt Wil continue in effect for three years. Carriers mill 
Manufacturers of 17 shipment of Edham Sunfast shingles and agreeing to cut are the Northern Pacific, Great West 
Different Species of other Edham products in straight cars or in Northern and Chicago, Milwaukee, St. Paul & 
part cars, with any and all items of lumber Pacific railroads. Weste 
NORTHERN and shingles which we carry in stock for State officials and representatives of the log- and 
quick shipment. Through cars of lumber . dicted th h ducti North 
HARDWOODS and shingles from the West Coast and In- ging operators preaicte t at i € reduction z 
: t land Empire also can be stopped at our would result in the reopening Of many Camps Nortt 
17 17 plant for loading such stained shingles as and mills now idle. Maj. Everett Griggs, of oa 
may be required by our customer. This ar- Tacoma, head of the St. Paul & Tacoma Lum- 
rangement has many obvious advantages’ ber Co., said the settlement would enable his Tot 
RANDY BOOKS FOR LUMBERMEN oc ponds gg Me pn ge ae Bean company to extend its operations at once. He 
— aBauaes. “a iets e be cecene nts ‘©, termed it the most encouraging news he had Hard: 
Dearbora complete stocks and lower distributio sts. . . . ard 
AMERICAN /|.UMBERMAN, 431 Se. St., CHICAGO Mr. Ed eer rigligy: ton costs. heard in some time. He predicted that the cut 
he ff gecumbe will maintain headquarters at would be of material assistance in immediate Nortt 
Co o yA o — — 2 — stabilization of the lumber industry. tur 
0., at eos Mranklin Avenue, ot. Paul. Officials of the Buckley Logging Co., at 
- ~ ml Tot 
Lumber Concern Purchases — Buckley, said that the reduction would en- 
| H H able them to add 100 men to the payroll. The oe 
Stained Shingle Process To Tell Engineers of Wood Use 27 tert Pomber Ca. of Darrineton, ind: 
Sr. Paut, Minn., Sept. 12—Having pur- and Design cated it proposed to make a similar increase. 
chased the patent rights to the Edham process _ New York, Sept. 12.—The Boston Society of - 
of producing stained shingles, the Twin City (Civil Engineers has invited Frank H. Alcott, W + Pi S Vs 
—— ! ng —_ semen on it engineer in charge of the New York office of estern rine ummary stock 
will manuiacture Edham products in a modern the National Lumber Manufacturers’ Associa- ‘ 
plant operated in connection with the whole- tion, to address them on a “lumber night” to [Special telegram to American LuMBERMAN] As: 
sale distributing yard at Minnesota Transfer. he held Oct. 12. His subject will be “Features PortLAnp, Ore., Sept. 14.—The Western Pine Sout! 
This announcement was made by R. M. Cross, of the Use and Design of Lumber.” Association reports as follows on operations of West 
general manager, who said that the contract On the platform with Mr. Alcott will be Inland Empire and California mills during the Nort 
has been let for remodeling the large ware- Boston’s building commissioner, Ed. W. Roe- two weeks ended Sept. 10: Hard 
house formerly used for shingle storage, and mer who will speak on his grade-marking Average number of mills reporting, 109%: — 
work on the new plant is well under agg A. “rules and regulations.” Also addressing the Total production for two weeks... 62,048,000 
Edgecumbe, formerly president of the Edham  ineeting will be Prof. H. W. Hayward, Massa- Shipments woccacsncacrersesscenses 71,489,000 — 
Co. (Inc.), will be in charge of the stained cpicetts Institute os nj ee 2 " QOrdera received ......cccccccccess $5,285,000 
. we setts Institute of Technology, who will talk m ' 
shingle division of the Twin City Lumber & “Testi gg b £ S ” Report of average of 97% mills: 
Chi fe bien Ole Codes aall: on esting of Lumber for Strength,” and Reni sacar Codensiidiie 128,294,000 
Shingle Co. a. Lee Stuart Huckins, of the Tim-Manson-Huckins Weekly average for 3 previous K 
Mr. Edgecumbe’s wide experience in the Lumber Co., East Boston, whose address will IN a ical Sens gest cies SOE RE 67,905,000 
stained shingle industry and the fact that he devoted to grading for economic uses, and Actual production, weekly average 29,304,500 n 
— pet emer « tary Se ae Bsn who will explain the meaning of the grade rules Report of average 109% mills: al 
- Ss x e > ° *ne Ss - ee a ~ ene >ti 53.000 ' 
guarantee our customers that the quality of !F respective species. Average weekly _Produc HOR + 02s Z 61,453,0 a 
. . > TI ritatic to M Alcott was reved Unfilled orders—Sept. 10 (102 
our product, our prices and our service will ne imvi a on O mr. sco was conveyec REET ciiy'asut insane W wtale We ee Daal 123,387,000 n 
not be surpassed. More than two years by Edward A. Varney, of Cleverdon, Varney & Weeki of £ identical mills, averase i 
were spent in investigating the many meth- Pike, structural engineers, chairman of the sub- - . , nclaaaa cela len 
ods of staining shingles, and the gece committee on “Roof Construction and Cover- ‘7 —Two Weeks Ended, L 
of the Edham process was not made unti ing,” of the Boston regional committee of the ~ Sept.10,1932 Sept.11,1 P 
° of Bos Oe agg Rh SB its € 1g, OF ston f Om! “en : 29 304.5 7°93'8.000 
we were the roughly c nvinced of its out New England Building Officials’ Conference. Production ......... epty $7,833. I 
standing merit and superiority. . * ; ST Peeererree 34,192, 50,637, 
Mr. Varney is also lecturer and professor of the Orders received..... 41.128.000 49°921,000 F 
Pending completion of the new plant, man- Cambridge School of Architecture & Landscape jdentical mills— I 
ufacturing and shipping are being carried on Architecture. In extending the invitation, he production, weekly average for 3 Cc 
from the Edham plant, and orders are receiv- reminded Mr. Alcott that a number of the previous vears (average num- 
i i is I r i f ould b a Ser OF mills, 10016) 2.65 s0Kccews 61,453,000 , 
ing prompt attention. It is announced that younger generation of engineers wou e pres ; 1 
orders may be placed direct with the Twin ent, and asked him particularly to develop some On Sept. 10, On on ’ i 
City Lumber & Shingle Co. or with any rep- of the short cuts and simple methods employed [nfitlea orders (102 
resentative of the Weyerhaeuser Sales Co. The in lumber design. GR MI aE! S 123,387,000 151,566,000 = 
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of identical mills for the corresponding period of 1931: 











AMERICAN LUMBERMAN 


National Production, Shipments and Orders 


WasHIncTON, D. C., Sept. 12.—Following is the National Lumber Manufacturers’ Association report for two weeks’ ended Sept. 3, and for 
thirty-five weeks ended that date, covering mills whose statistics for both 1932 and 1931 are available, and percentage comparison with 








TwO WEEKS Average No. Production Percent Shipments Percent 
Softwoods: — F of Mills 1932 of 1931 1932 of 1931 
Southern Pine Association.........ccccceces 107 39,529,000 s4 64,484,000 105 
West Coast Lumbermen’s Association........ 201 99,241,000 54 116,883,000 57 
Whentern Pime BOSOGIATION. «osc cccccsccscocce 103 60,294,000 61 68,736,000 67 
Northern Pine Manufacturers .............. 7 1,651,000 45 3,272,000 66 
Northern Hemlock & Hardwood Mfrs.’ Assn. 16 371,000 14 1,411,000 66 
es SE oy ana 0bs skeeseesaer areas 434 201,086,000 60 254,786,000 68 
Hardwoods: 
Hardwood Manufacturers’ Institute......... 153 9,256,000 43 20,964,000 69 
Northern Hemlock & Hardwood Mfrs.’ Assn. 16 315,000 24 2,279,000 72 
RE NN a i ain wed ak andaadawdaadeos 169 9,571,000 42 23,243,000 69 
I I or Ma ek Seen 587 210,657,000 59 278,029,000 68 
THIRTY-FIVE WEEKS 
Softwvods: 7 
Southern Pine Association.................- 106 676,451,000 66 807,074,000 70 
West Coast Lumbermen’s Association........ 201 1,844,438,000 52 2,144,113,000 58 
Western Pine Association..........cccceeees 107 851,525,000 52 1,187,511,000 65 
Northern Pine Manufacturers .............. 7 19,813,000 21 66,653,000 71 
Northern Hemlock & Hardwood Mfrs.’ Assn. 19 13,671,000 19 29,902,000 65 
Watal SUECWOOES kcéicsicncecavevacuscvéewes 440 3,405,898,000 54 4,225,253.000 62 
Hardwoods: 
Hardwood Manufacturers’ Institute......... 151 257,702,000 56 350,283,000 64 
Northern Hemlock & Hardwood Mfrs.’ Assn. 19 25,238,000 28 45,062,000 6: 
Total hardwoods ...........ceceececeecess 170 282,940,000 52 395,345,000 64 
RE: SE ist cinenkewe nas ene cebouk wees 591 3,688,838,000 53 4,630,598,000 2 


307,440,000 


23,390,000 
2,730,000 


59,913,000 
28,761,000 


4,191,268,000 


332,695,000 
41,208,000 
373,903,000 
4,565,171,000 


35 


statistics 


Percent 
of 1931 
130 
76 
77 
89 
79 


85 


83 
58 
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Shipments Far Behind Orders 














 -egaiataat D. C., Sept. 15.—Six associations for the two weeks ended Sept. 10 reported as 
tollows : 
Week No. of 
Softwoods ended Mills Production Shipments Orders 

Southern Pine Association (North Carolina Sept. 3 115 20,411,000 33,235,000 42,026,000 
mills included) CSeooreccorecceccesesesce BODt. 10 122 22,405,000 35,702,000 35,588,000 
West Coast Lumbermen’s Association..... ~-Sept. 3 216 50,808,000 60,854,000 78,974,000 
Sept. 10 216 48,506,000 48,822,000 76,961,000 
Western Pine Association (Inland Empire Sept. 3 111 31,577,000 36,834,000 44,063,000 
CE CRT Mo cincccsicccacccessc eet 102 28,356,000 31,444,000 37,767,000 
Northern Pine Manufacturers....... ere Sept. 3 7 816,000 1,577,000 1,495,000 
Sept. 10 Figures not expected by press time 
Northern Hemlock & Hardwood Manufac- Sept. 3 13 64,000 356,000 434,000 
SP SIE wisidin wie obacekinn waneaes Sept. 10 15 430,000 646,000 555,000 
WE witswnreReeNeNesReeE ae eNeTdS ens Sept. 3 462 103,676,000 132,856,000 166,992,000 

Sept. 10 455 99,697,000 116,614,000 150,871, 
Gasteente e] 5 19,6 116,614,000 150,871,000 
Hardwood Manufacturers’ Institute.........Sept. 3 169 5,708,000 11,547,000 13,690,000 
y Sept. 1( 171 5,621,000 11,726,000 14,899,000 
Northern Hemlock & Hardwood Manufac- Sept. 3 13 20,000 1,232,000 1,828,000 
WEN PEG Fisiiedievavenwvewswes petra Sept. 10 15 761,000 792,000 
WD asiwisrtdnretideswccaxes cocscvoccs BEept. 3 182 5,728,000 12,779,000 15,518,000 
Sept. 10 186 5,621,000 12,485,000 15,691,000 





Relation of Unfilled Orders to Stocks 


Wasurncton, D. C., Sept. 12.—Following is a statement for five associations of the gross 














West Coast Review 


[Special telegram to American LuMBERMAN] 
SEATTLE, WASH., Sept. 14.—The 216 West 


Coast Lumbermen’s 


Association mills giving 


production, shipments and orders during the 


two weeks ended Sept. 10 reported: 


Production 99,314,000 
Shipments 109,676,000 
Orders 155,935,000 


as follows: 


Average weekly operating capacity.285,5 


10.4% 
57 


over production 


.0% over production 
A group of 322 mills whose production re- 
ports for 1932 to date are complete, reported 


77,000 


Average weekly cut for 36 weeks— 


1931 
1932 


Sept. 


Average cut for two weeks ended 


108,072,000 
62,356,000 


56,440,000 


A group of 216 mills, whose production for 
the two weeks ended Sept. 10 was 99,314,000 
feet, reported distribution as follows: 





Unfilled 

Shipments Orders Orders 
are 44,283,000 48,671,000 50,795,000 

Domestic 

cargo 36,398,000 57,520,000 95,163,000 
Export 16,419,000 37,168,000 71,040,000 
Local 12,576,000 bay S| rrr: 
109,676,000 155,935,000 216,998,000 


A group of 201 identical mills, whose reports 








stock footage Sept. 3, and the percentage relat.onship of unfilled orders to stocks: of production, shipments and orders are com- 
Orders of | Plete for 1931 and 1932 to date, reported as 

Association— No. of Gross Unfilled Stocks— follows: 

South * — Mills Stocks Orders Percent | Aver. of two 

wot ern Pine Association...........cccceceees 107 566,637,000 73,759,000 13 | weeksended Average for 36 weeks 

wot Coast Lumbernien’s Association.......... 171 1,048,229 000 159,427,000 15 Sept. 10, 1932 1932 1931 

Neer Pine Ns. ak isk aw ica tse 111 1,456,406,000 118,165,000 8 Production 48,867,000 52,560,000 100,019,000 

sere Pine Manufacturers. Sacmiboares Wiki s® ok Minera 7 199,216,000 12,122,000 6 Shipments 53,895,000 60,889,000 104,756.000 
ardwood Manufacturers’ Institute............. 152 741,281,000 70,775,000 10 Orders 76,842,000 60,214,000 101,534,000 
Variety For Mixed Car Buyers REMON 
Keep your inventory low and your lumber HARDWOODS 


moving. That’s the secret of building a profit- 
able business. Tremont mixed car service en- 
ables you to order just what you need as you 
need it and 


ALL IN ONE CAR 










Items . . . Oak and Gum Trim and Mouldings .. . 


Red and White Oak Flooring, Plain or Quartered. 
Industrial and Railroad Timbers Our Specialty. 


Check up now on the stock you need and then get our quotations. 








CHICAGO OFFICE: 307 North Michigan Avenue 





adie “ =e 


Longleaf Pine Lumber and Dimension . . . Shortleaf e en ee aes 
Pine Finish, Trim, Mouldings . . . Shed and Yard Stock ene — >, agen 


TREMONT LUMBER COMPANY nrocuette.ta. 












OAK FLOORING 


A ” 





Tr ug 
Forked Leaf White 
Oak and Cherry Bark 
Red Oak Flooring 
is always accurate- 
ly milled with 
ends square and 
edges 
and straight. 


clean 
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ie @ 
GOLDSBORO 


N. C. PINE 


Our “Jiffy Service,” by rail 
and water, will keep you 
supplied with all items in 


YARD STOCK 
SHED STOCK 


Let us prove it on your next order 


JOHNSON & WIMSATT 
Washington, D. C 


North Carolina Pine and 
West Virginia Hardwood 




















2 CASING, 
Roe Dried iel Credo. BASE AND 
Capacity, 250,000 feet MOULDINGS 
wes Dee. Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bidg., PITTSBURGH, PA. 








CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber. Lath 
and Shingles 
Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 











EASTERN MAPLE, WHITE & YELLOW BIRCH 


Want contracts for Winter 1933 
New Hardwood Plant now operating. 


Facilities to manufacture dimensions from 1” to 4” 
square and from 20” to 48” long, 100% and 
90% clear. Dealers and Manufacturers invited to 
enter in communication with 


Gagnon & Freres, Ltd., Matane, P.Q. Canada 














HOTEL RADISSON 


Minneapolis 





Rates fro.a 
$2.00 


500 Rooms 
with Bath 


Garage in 
Connection 


seventh Street Near Hennepin 
Located in the center of the 
Business, Amusement 
Shopping districts. 
that gives a cuisine 
4 Cafes roman. So i 
to fit any purse. 


and the 


Prices 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGC 
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Market News from Ant er 


Portland, Ore. 


West Coast Woods, Foreign Trade—The 
lumber business is improving, and the in- 
dustry as a whole is more hopeful than for 
some time. Orders from Japan for squares 
have been booked so freely the last two 
weeks that mills on the Columbia River and 
on Puget Sound are reported to be refusing 
any more for October loading, and are wil- 
ling to book only for November. This busi- 
ness, in view of the low value of the yen, 
is regarded as strong evidence that lumber 
stocks in Japan are low. China is not doing 
much buying, and European demand is dis- 
appointing. 


California is another bright spot, it being 
reported that volums of orders is such that 
quotations climbed several notches during 
the last fortnight. 


Logging—Thoughts are drifting to resump- 
tion of operations in some logging camps 
in the Columbia River district, that have 
been idle for many months. One of the first 
to get into action probably will be the Deep 
River Logging Co., on the lower Columbia. 
Logs are reported as getting scarcer in some 
sections of the Pacific Northwest, particu- 
larly on Puget Sound. 


Western Pines.—Last week’s report of the 
Western Pine Association showed an in- 
crease in orders over the preceding week of 
about 24 percent. Mills are continuing on 
curtailed production, about 24 percent ca- 


pacity. 
SeatHle, Wash. 


West Coast Woods—With several markets 
supplying a good demand, the tone of business 
here continues to improve. Particularly en- 
couraging is the fact that a number of ad- 
vances in prices have held, and that mill 
stocks are still greatly reduced. The whole- 
saler is not sharing in the improvement, 
mills selling direct getting the business. 


Rail—Some increase in the movement is 
discernible. One informant said: “Uppers are 
very short at the mills. Some orders have 
to be turned down because immediate ship- 
ment is impossible. One mill is oversold 
two weeks on fir uppers, and stocks of cer- 
tain lengths of common dimension will be 
depleted inside of two weeks. Orders are 
coming from Illinois, the Dakotas, Nebraska 
and Colorado. Kansas, Iowa and Ohio are 
quiet. Advanced quotations are not meet- 
ing the favor of buyers.” Another com- 
mented: “A little more business is coming 
in. Some of the larger mills have advanced 
prices to the trade on 2-inch dimension, to 
$9.50 off the direct selling price. Uppers and 
inch common have advanced $1. All the mills 
have firmed on prices. The middle West 
is producing most of the business.” 


business is con- 
Some mills are booked 


Intercoastal—Here, too, 
siderably improved. 


clear through September. Price advances 
of 50 cents to $3 are holding, at least tem- 
porarily. Opinion varies as to whether sales 


are being made at the higher figures. The 
space situation is firmer. Actual volume of 
lumber moving has increased, and most of 
the available space for Septem’ °~ it gone, 
The conference has set a rate of $10.25, plus 
a 3 percent surcharge at destination for Oc- 
tober. Shingles will move at 58% cents, plus 
the 3 percent surcharge. 


Export—Improvement in the domestic mar- 
ket has firmed the export situation some- 
what. Rates are unchanged. One exporter 
reported a slight pick-up in Japanese buying, 
but this is not general. 


Shingles—A wholesaler said: “Logs are so 
scarce that it is hard to get shingles in No. 1 
grade. We have issued no prices the last ten 
days, so rapidly have they changed. Shingles 
have gone up 30 to 50 cents a square since 
the first of the month. I see no indication 
of a let-up. Nearly all shingle mills have 
enough orders for two weeks ahead, and 
British Columbia mills are three weeks to 
thirty days oversold. The demand for 





shingles is coming from all over the country, 
Retail yards are doing the buying.” Several] 
other informants declared they believed the 
top had been reached. 


Logs—With available supply sold, shingle 
logs are steady at $10 and $11. Cedar lum- 
ber logs are not so much in demand, the 
price hovering around $15 and $16. The 
shingle log shortage extends to both sides 
of the line. There are practically no cedar 
logs available on Puget Sound. Prices for 
shingles on both sides of the line are about 
the same. Small fir log stocks have been 
exhausted, having been cleaned up by the 
gang mills. Large clear fir logs bring $8, 
$12 and $16, but most sales probably are made 
at $7, $10 and $14. Peelers are scarce; No. 1 
logs bring $19 to $22. Spruce logs bring $8, 
$12 and $16 with the two higher grades often 
bringing $1 more. Hemlock logs are stronger, 
selling at $7.50 for both No. 2 and No. 3, 
but those for box and pulp mills bring $8, 
Hemlock is reported all sold on Puget Sound, 


Minneapolis, Minn. 


Northern Pine—Sales continue only about 
three-fourths of last year’s, and of the 
“hand to mouth” variety. However, the last 
few days have developed some improvement. 
Although mill stocks are at low ebb, prices 
have not advanced, due largely to the com- 
petition of western pine, dealers here say. 
Industrials are using little lumber. 


Mi!lwork—Sash and door manufacturers 
report a fair volume of country trade, but 
little activity in the larger cities. Most 
of the material is being used for repair and 
modernizing projects. 


Northern White Cedar—aA considerable in- 
crease in northern white cedar inquiries has 
been accompanied by a fairly satisfactory 
ratio of sales. Low prices are encouraging 
fencing and repair projects. 


In July, 512 retail yards in the ninth Fed- 
eral Reserve district sold 5,867,000 feet of 
lumber. Stocks at 485 yards totaled 65,402,- 
000 feet, as compared with 66,826,000 feet at 
the end of June. At 512 yards the total sales 
amounted to $669,700 during July, as com- 
pared with $763,700 in June, and $1,040,000 
in July, 1931. 


Tacoma, Wash. 


West Coast Woods.—Some improvement 
was apparent in manufacturing circles here 
during the last week. The Tacoma Harbor 
Lumber Co., which has been closed for sev- 
eral months, resumed operations the first of 
the week. putting on one shift of fifty men. 
The St. Paul & Tacoma Lumber Co. closed 
down mill “C,” one of its smaller operations, 
and started up mill “B,” a larger plant, put- 
ting about 100 more men to work. The Dick- 
man, Defiance and Clear Fir Lumber com- 
panies’ mills, the other plants operating here, 
continued production on reduced schedules. 


Door manufacturing companies showed in- 
dication of expecting improvement in the 
door market. Hugh S. Murphy, traffic mana- 
ger of the Pacific Mutual Door Co., an- 
nounced that his company has withdrawn all 
price lists, effective Sept. 10. New price lists 
will be issued, he said, but issuance will be 
held in abeyance for several weeks to afford 
opportunity for studying market conditions. 
Reports were current that the Peterman 
Manufacturing Co. is about to resume opera- 
tion of its door plant. 


Shingles—Considerable improvement was 
noted in the shingle market, and shingle mills 
generally were reported to be augmenting 
their crews and increasing production. 


Southwest Washington.—That the reaction 
being felt here likewise was affecting the 
industry throughout southwest Washington, 
was apparent in reports from all parts of the 
district, either of actual resumption of manu- 
facturing operations, or of intention to start 
production within a short time. Officials of 
the Ostrander Railway & Timber Co., near 
Longview, said that they hoped to resume 
work the latter part of the month, putting 
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about 90 men to work, principally in the 
woods. Camp No. 3 of the Mud Bay Logging 
Co., near Olympia, closed since May 24, has 
started work again with a crew of 150 men. 
The Case Cedar & Shingle Co., of Raymond, 
has resumed operation of its mill there, after 
a protracted shutdown and also has renewed 
logging operations on North River, putting 
about 75 men in all to work. The Willapa 
Harbor Shingle mill has started up again at 
South Bend. The Willapa Harbor Lumber 
Mill has resumed logging on its holdings 
near Frances. The Aloha and M. R. Smith 
shingle companies, on Grays Harbor, have 
increased the size of their crews, adding 
night shifts. The Hobi Timber Co., of Aber- 
deen, has sent fallers and buckers into tim- 
ber on the Quinault Indian reservation. 


Buffalo, N. Y. 


But little improvement in the retail lum- 
ber trade has taken place here lately, al- 
though the outlook is for more business this 
month than last. The retailers are filling 
in their stocks as needed, but locally build- 
ing figures continue in small volume. Lum- 
ber prices are showing some stiffening at 
the mills, and some items are not easily 
obtainable. If the strength continues, it is 
expected that an increased amount of buying 
will soon take place. Shingles are quite 
strong, and reports are received from some 
mills of an advance of 25 cents during the 
last week. Southern pine roofers have also 
advanced, being now $2 above the prices 
prevailing a short time ago. Southern pine 
items are generally firmer. 


Hardwood demand has shown some im- 
provement lately, although yards are not 
getting any large amount of business. Some 
industries are taking on more stock than 


for a long time. Mill prices are stiffening, 
with gum notably higher, but competition 
among the yards is about as keen as it has 
been during the summer. 


Western Pine who'esalers are advised that 
a stronger market is to be looked for soon, 
due to the small mill stocks as well as in- 
creased demand in some sections. Buying in 
this locality has not expanded materially, 
but retailers and industrial plants are feel- 
ing more optimistic. 

Northern Pine—Not much _ activity is 
shown, and some wholesalers report doing 
little since the recent advance in the tariff. 
Others, who bought before the tariff went 
into effect, are in a favorable position to 
take orders and regard the outlook as im- 
proved. Canadian producers of northern pine 
are endeavoring to get government stump- 
age fees reduced, as these form a handicap. 


Baltimore, Md. 


Perhaps the most important development 
here is the action of sawmills, especially in 
Georgia, in advancing roofers $1.50 to $2. 
The increase does not seem to have made 
itself felt in the local trade yet. Other items 
in southern pine have stiffened too, with 
boards up perhaps $1. The demand is stated 
to be hesitant. 


North Carolina Pine continues to show 
some indications of a more confident feeling, 
with the producers adhering to their increase 
in the quotations, and being less prone to 
accept whatever buyers choose to offer. 
Available stocks are reduced, and the in- 
quiry indicates still further activity. With- 
drawals from wharf stocks are_ resulting 
from increasing demand. 


Georgia Longleaf Pine requirements are 


Aristocrat 


< LONG LEAF ? 
Stra Stural 


Woods 





Loadings of forest products show in- 
crease of over eighteen hundred cars.— 
See story page 17. 


Pacific Northwest wholesalers report 
improvement in demand from the middle 
West.—Seattle, Wash. 


Conference of Pacific Northwest mills 
shows stock of many items exceedingly 
low; new retail price lists to be issued.— 
See story page 17. 


Northeast distributers say mill quota- 
tions on Pacific Coast fir are fully a 
dollar higher.—Boston, Mass. 


Price of intercoastal shipments of 
Douglas fir has advanced $1.—New York 
City. 


Intercoastal lumber rate for October 
set by Conference at $10.25 plus 3 per- 
cent. surcharge — equivalent to about 
$10.50.—Seattle, Wash., and Boston, Mass. 


West Coast supply of cedar shingle logs 
is extremely low, and shingles have been 
advancing.—Seattle, Wash. 


Shingle prices have advanced because 
of scarcity of cedar logs and advance in 
their price.—Boston, Mass. 


Door price lists are to be advanced.— 
Tacoma, Wash. 


Unsold stocks in southern California 
= further shrinkage—Los Angeles, 
alif. 


Log freight rates in Washington are re- 





Outstanding Developments in Lumber Markets 


duced 20 percent, and many camps and 
mills to reopen.—See story page 34. 


Quebec Province reduced fees on tim- 
ber to stimulate production.—See story 
page 17, 


Shipments of transit cars have in- 
creased, but they are difficult to sell, as 
dealers prefer to order their needs.—St. 
Louis, Mo. 


Many North Carolina pine mills, short 
of roofers, are ripping up dimension, and 
it will soon be scarcer.—Norfolk, Va. 


Many Southeast mills closed for a week 
because of heavy rains; quotations on 
lowers have advanced sharply.—Birming- 
ham, Ala. 


Georgia roofer movement has. risen 
above last year’s totals.—Macon, Ga. 


Roofers have been advanced $1.50@2 
in northern distributing centers.—Balti- 
more, Md. 


Average of northern hardwood book- 
ings is twice as large as it has been at 
any time since spring.—See stery page 16. 


Southern hardwood mills have to re- 
turn many orders because prices offered 
are unattractive—Memphis, Tenn. 


FAS items of Appalachian hardwoods 
are reported weaker.—Cincinnati, Ohio. 


Louisville & Nashville is calling back 
500 men to work on car repairs.—See 
story page 16. 
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THEE Y YELLOW 
PINE. 


The 


Satisfied 


Customers 
A satisfied 


customer is 
your best sales- 
man. Long Leaf 
lumber should 
please the most 
exacting. Qual- 
ity is remem- 
bered after 
price is  for- 
gotten. 


LONG LEAF 
LASTS! 


Pai LONG — LUMBER CO 


HOUSTON, TEXAS. 
Mills: Wiergate , Texas. 

















YELLOW PINE 


Timbers 
Lumber 
Lath and 
Shingles 


For our high grade dressed stock— 
“Ask the Wholesaler" 


The Alger-Sullivan 


Lumber Co. 
CENTURY, FLORIDA 
































White Pine 













LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 

















“The Heart Content’’ 


Have you Welazed aiving your wife wis 
new book by “‘the lumberman poet’! Let 
us send it to vrou-—take it home te her— 
how it ail! cheer her op’ $1 50 postpaid 


Address the Publisher 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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PACIFIC COAST CJ 


KLAMATH 


IS THE HOME OF 
FINE QUALITY 


PONDEROSA PINE 














IMAL) 


The timber from 
this district has 
exceptionally fine 

quality and texture. 
It cuts with a good 

percentage of high 
grade lumber. 


Our No. 2 Common and 

Better lumber is very much 
in demand by buyers who 
are seeking real values. 












BOX 


Write now for quotations on 
any lumber you may need. 


Crater Lake = 
Lumber Co. 


SPRAGUE RIVER, ORE. 
Huntington Taylor 


GENERAL MANAGER 

















SURETY BOND BRAND 
“PROTECT-WRAPT” 

Red Cedar Bevel and Bungalow Siding 
and Surety Bond Brand Shingles are 
SUPERLATIVE QUALITY 
NATIONALLY ADVERTISED 
EASIEST TO RESELL 
Anything in Cedar, and—through our 


Coast connections—any mixture of Fir, 


Hemlock and Cedar 


BRATLIE BROS. MILL CO. 
RIDGEFIELD, WASH. 














Feather River Lumber Co. 


Delleker, Plumas Co., Calif. 


Manufacturers of 






FAMOUS FEATHER RIVER 


SOFT PINE 


All Grades and Thickness— 
up to 16/4 


THICK UPPERS 
OUR SPECIALTY 
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still very modest, but there are signs of a 
gain in activity. Prices are steady and turn- 
over is at least being maintained. Buyers 
maintain a cautious attitude, but seem more 
disposed to enter into commitments. Stocks 
here have been maintained at about their 
recent level. 


Cypress demand has not so far shown any 
increase of consequence. The general run of 
cypress must take its chance with other 
woods. High-grade Gulf lumber is held up 
by mills which refuse to be influenced by the 
current buyers’ ideas of values, so stocks are 
being drawn upon in only small volume, but, 
with production at the prevailing stage, no 
additions are being made. 


Hardwood trade still 


remains decidedly 


quiet. Inquiries are distinctly more numer- 
ous, however, and, while orders placed are 
small, they show a gain in the aggregate. 


The export situation also seems to be more 
promising. 


Louisville, Ky. 


Southern Hardwoods—tThere have been 
more numerous inquiries, and a few orders, 


but demand is not sustained and is mostly 
for either dimension or low grades. Auto- 
mobile business is dull, furniture and radio 


spotty, flooring and millwork quiet, and ex- 
port trade is slow. Prices, however, are 
steadier. A number of handlers, including 
some of the smaller ones, report slow but 
steady improvement in demand. There has 
been a little gum business of late, chiefly in 
common. There has also been a little bet- 
ter demand for common poplar. Walnut has 
been draggy, but low grades and dimension 
have been in fair call. Common red oak, 
and some common white, have been reported 
in sales. Almost all the demand for all 
hardwoods is in inch stock. Veneers are 
looking up a bit, but plywoods remain quiet. 


Norfolk, Va. 


North Carolina Pine demand during the 
last two weeks has been better, and lumber- 
men generally are more optimistic. Most of 
the lower grades have been moving more 
briskly, and prices of these are stronger. 
The price of better grades has not changed. 
There is a shortage of a number of items of 


boards, and framing is not going to be so 
plentiful shortly, for some mills are now 
ripping their framing into roofers. There is 


not much lumber being produced. It will be 
the end of October before any quantity of air 
dried stock is marketable. The larger mills, 
getting out kiln dried stock entirely, have 
a good deal of surplus stock, but recently 
it has been materially lessened. 


Better Grades— Demand for 4/4 edge 
B&better has been light, but inquiries and 
orders for 4/4 and thicker edge have in- 
creased. Just as soon as Bé&better stock 
advances, buyers will take more edge widths. 
There has been a slightly better demand for 
mixed cars of 4/, 5/4, and thieker B&better 
stock widths, rough and dressed, and some 
small mills are running short of one or two 
widths. Some large planing mill operators 
in the South are now in the market for 
4/4x12-inch B&better, which is scarce in good 
kiln dried stock. The New England market 
has not opened up. There has also been a 
little better demand for 4/4 No. 1 common 


stock widths. Yards are buying very 
cautiously. 
Box—There has not been very much ac- 


tivity in 4/4 edge box. Box makers would 
be inclined to put in some more air dried edge 
at low prices, but as a great number of small 
mills having been down, supply is very 
limited. More attention has been paid to 4/4 
stock box, rough, dressed into roofers and 
sheathing, and also dressed and resawn. 
In Virginia and the Carolinas there is a dis- 
tinct shortage of 6-inch box and some mills 
are also about cleaned out of 8-inch, so that 
prices have advanced. Some yards are tak- 
ing more interest in 4/4 No. 2 stock box, 
dressed, because of scarcity of No. 1 and its 
advanced price. There has also been a good 
demand for 4-inch box, but box bark strips 
continue to drag. 


Shed Stock—Planing mill operators report 
that they have had a little better demand for 
mixed cars of flooring, ceiling, moldings etc. 
Kiln dried roofers are selling better, but not 
as well as air dried, which have been very 
active and have advanced right along. Air 
dried 6-inch beaded roofers were sold, 
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Georgia main line, at $8.50, and 8- and 
10-inch at $9.50, with a number of mills re. 
fusing to sell on this basis, and were holding 
for 50 cents to $1 higher. 


St. Louis, Mo. 


Southern Pine representatives state that 
inquiry is considerably heavier than at any 
time during the year, with buying about the 
same as the last three weeks, line yards 
being responsible for a large portion. Indus. 
trial purchases are showing sne improve. 
ment, and the railroads have increased their 
buying very materially, so that there have 
been price advances on a number of items, 
Purchases by railroads are invariably wanted 
for very quick delivery, indicating that their 
stocks are badly depleted. Transit cars have 
increased in number, but sales representa- 
tives report them very difficult to sell. Deal- 
ers still are inclined to write their own 
order specifications. No. 2 boards and ship- 
lap are short at the mills, and prices con- 
tinue to strengthen. Small mills are ask- 
ing $16@16.50 for standard boards; some 
resawn dimension, dressed, %-inch, is being 
offered at $1 less; large mills are quoting 
$18@18.50. No. 1 dimension, 2x4-inch, 10- 
to 20-foot, is $17.50@18 for small-mill stock; 
$20@21.50 for large-mill stock; 8-, 9- and 
10-foot is $15.50. B&better flat grain floor- 
ing, small-mill stock, is $23; large-mill stock, 
$24@24.50; straight cars of 10-foot, $20.50; 
12-foot, $21.50; 16-foot and longer, $25.50@26, 
B&better ceiling, 5¢x4-inch, is $20.50; }}-inch, 
$23.50@24; %-inch standard partition, $25.50 
@26. B&better car siding is stronger and 
stock is scarce; 1x4-inch, 9-foot, is $26; 
10-foot, $24. No. 1 common car lining, 1x6- 
inch, 16-foot, is $21; 18-foot, $25 for air dried 
stock; kiln dried stock, $2 additional. Drop 
siding, B&better, 1x6-inch, 10- to 20-foot, 
standard patterns, is $23.50@24. Bé&better 
finish, S4S, 1x4-inch, is $27; 6- and 8-inch, 
$28; 10-inch, $36; 12-inch, $47. All above 
prices are f. o. b. St. Louis. 


West Coast representatives state that sales 
are increasing, with cedar shingles in very 
much better demand, and that prices are ad- 
vancing rapidly. Railroad business is re- 
ported as likewise very much improved. 


Hardwood representatives report that sales 
are improving, with inquiry very much bet- 
ter. Cypress items are furnishing a large 
proportion of the improvement in this busi- 
ness. Oak flooring sales are continuing to 
improve, and the price tendency is upward. 


Macon, Ga. 


Roofer manufacturers say 
ume business is better than it was a year 
ago. Shipments are in larger volume than 
they were a month ago. There has been no 
change in prices, but the trade is anticipating 
an upward swing. 


Longleaf production has shown some in- 
crease with weather improved. However, 
orders and shipments are still running ahead 
of production. The Southeast is taking con- 
siderable longleaf. Some is being delivered 
at the seaboard for export. There is little 
change in the price situation. 


Hardwood manufacturers report continued 
improvement in demand and, judging by the 
heavy flow of inquiries, there will be good 
business through the fall. Prices are firmer, 
with an upward tendency. 


that their vol- 


Birmingham, Ala. 


Southern Pine.—Dry stocks at mills are at 
the lowest point in fifteen years, and orders 
this fall will absorb the No. 1 and lower 
grades as fast as produced. Accumulation of 
B&better stocks has continued, but many 
mills changed over to No. 1 and better in 
their bundling of flooring, siding, and ceiling, 
and have continued to ship this on orders for 
No. 1 and C grades. Production increased the 
last week in August, but the annual high 
winds off the Gulf of Mexico brought a steady 
downpour of rain, and mills in most cases 
have closed down and will not get under 
way for another week. Much timber has been 
blown down in the southern section of Ala- 
bama. Fall and winter production will 
hardly exceed demand. Small mills will soon 
swing back to cutting, since farming opera- 
tions have been almost completed. Whole- 
salers have advanced their prices more rap- 
idly than the mills. No. 1 and lower grades 
average $2 above Aug. 16 list. A few mills 
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nave added $2.50@3 to lower grades, but had 
formerly listed No. 3 %-inch ceiling at $3, 
No. 3 1x3-inch flooring at $4, and 1x4-inch 
No, 3 flooring at $4.50. No. 3 siding remains 
$5, as does 1x3-inch flooring. Bé&better finish, 
1x10- and 12-inch, was advanced $2@6 by 
a few mills, but demand is insufficient. Car 
decking rose $1.50, while car siding, lining 
and roofing were marked up $2. A few fill-in 
orders for small timbers are being placed 
to cover future needs. Stringers, eaps, guard 
rails and ties carrying heart specification 
are slow, but demand for items to be creo- 
soted picking up, and prices are stronger. 
There is some call from northern markets 
for 2x14-inch joist. 


Jacksonville, Fla. 


Southern Pine.—Firm business in southern 
pine has dropped off somewhat. There were 


several pine inquiries, expected to develop 
orders, that have so far failed to do so, 
though bookings are looked for during the 
month. Inquiries as a whole are not as 
plentiful. The railroads continue to send 
out small lists and an occasional large 
schedule. Industrial business has. not 


dropped off, some small orders being placed, 
put inquiries are somewhat slower. Several 
inquiries are now being figured for factory 
flooring. Yard orders have been holding 
their own. There are more yard inquiries 
being circulated, some from retailers, that 
have practically been out of the market 
for many months. Several mill rerresenta- 
tives and wholesalers that have visited 
larger consuming territories report that the 
vards are lower on inventories than at any 
time during the year. Special cutting is in 
very good demand, and larger mills have 
raised prices $2 to $5. Weather has been 
unfavorable to small mills, and buyers are 





Report Remarkable Results in 
Kiln Drying 


NasHua, N. H., Sept. 12.—Officials of the 
American Box & Lumber Co., one of the most 
prominent manufacturers in New England, re- 
port that they have done some remarkable work 
in kiln drying various species of knotty New 
England pine and hardwoods, green from the 














saw, since the recent installation at their plant 
here of two high powered Moore reversible 
cross circulation kilns. It has been the practice 
in New England heretofore to air dry this stock 
for several months before putting it through 
the kilns. This new system of drying green 
irom the saw has paved the way for a more 
flexible and economic method of operating these 
plants. The new kilns are 104 feet long, are 
of wood construction, sheathed inside and out 
with cement and asbestos composition covering. 
Every precaution was taken to insulate the 
building, and special Moore doors are covered 
with heavy sheet aluminum on both sides, with 
cork in between. In the winter season in this 
section, temperatures frequently drop to 30° 
below zero. The new kilns are automatically 
controlled as to temperature and humidity, and 
even the circulation is under positive control 
of the operator. These kilns were designed by 
engineers of the Moore Dry Kiln Co. and were 
manufactured at the Jacksonville plant of that 
concern. 
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calling on large mills for immediate ship- 
ment. Standard sizes have not advanced, but 
are firmer. Yards are calling for more shed 
stock, and orders are not as badly mixed. 
The higher grades are in better demand, 
but the principal call is for lows. 


Cypress orders are showing a little im- 
provement each week, but no large orders 
are being placed. There are more inquiries, 
but prices do not conform with the mills’ 
ideas, so larger mills are not selling, being 
unwilling to make concessions. Mixed cars 
of yard items are more in demand than 
anything else. Many more inquiries are 
being received for thick stocks, and several 
cars have been shipped, mostly by smaller 
concerns. 

Hardwood mills are somewhat disappointed 
with export demand, while domestic busi- 
ness is almost at a standstill. Oak has 
shown no activity, and ash is moving in 
small lots only. Gum is not moving at all. 
The mills are cutting their running time 
down to a minimum. 


Exports from Jacksonville during August 
showed an increase over July of approxi- 
mately one-half million feet. Had it not 
been for bad weather, shipments might have 
exceeded July by at least one million feet, 
for unfilled orders are quite large, so Sep- 
tember exports will be substantially larger, 
principally to South American ports, but also 
to England, Germany and Florida coastal 
islands. Prices on export materials are fair. 


Los Angeles, Calif. 


Receipts and Stocks with cargo movement 
to southern California markets remaining 
constant, there has been still further shrink- 
age of unsold stock at San Pedro harbor, ac- 
cording to the report covering the forepart 
of the month. The latter figure stood at 
2,709,000 board feet, as compared to 3,071,000 
board feet for the previous week. For the 
two weeks ended Sept. 3, total cargo arrivals 
were 19, with 12,742,000 board feet—16 
cargoes of fir, 11,424,000 feet, and three of 
redwood, 1,318,000 board feet. The number 
of surplus items was fewer, the following 
being listed: 2x4-inch common, worked; 2x4- 
inch No. 3, worked; 2x8-inch common, rough; 
2x10-inch common, rcugh, and fir lath. There 
have been no changes reported in prices, 
although some believe that there will be no 


further weakening, but rather a_ slight 
strengthening in the near future. 
Building.—While building permit valua- 


tions for August dropped below the million 
dollar mark for the first time within ten 
years, there is a better prospect for Sep- 
tember, as for the first three days $179,052 
was reported, whereas August total was only 
$859,118. There is renewed activity in build- 
ing of homes, especially of the smaller frame 


variety. In Los Angeles there is an actual 
shortage of residences, for two and three 
families are occupying many houses, both 


rented and owned. The establishment of a 
Home Loan Bank branch in this city has 
aroused hope that building and real estate 
transactions will be stimulated. 


Kansas City, Mo. 


All news was good in lumber circles of 
the Southwest last week. Mills report 
smaller stocks, a greater excess of orders 
over production despite a very slight increase 
in production, and firmer prices. Sales mana- 
gers reported a steady increase in inquiries 
and orders, and were almost unanimous in 
predicting better prices. Production in- 
creases were to replenish supplies of scarce 
items, for there still is general agreement 
upon holding production at minimum. 


Retail.— Building in the territory failed to 
show any large increase, but there was some 
reason for optimism in reports that small 
residences are being erected, and that a large 
volume of repair work is being done, espe- 
cially on the farms. Rural yards were not 
the good market they had been in the last 
few weeks, stocks having for the most part 
been rounded out in recent weeks. Urban 
yards, however, took over the buying side 
as they followed the lead of the small town 
companies, and set about preparing for fall 
and winter demand. 


Industrial buyers were said to be in the 
market in considerable numbers. Railroad 
buying, however, had not shown the gain 


(Continued on Page 48) 
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ee 


Mills at. PLEASES 


Klickitat, Wash 


Libby; Mont 


— MANUFACTURING KILN’ DRIED 


Get: Our Quotations on Mixed Cars 


Executive Offices 


1229. American Bank Bldg, 
Portland, Oregon 


Sales Offices 

}. C. Roche 

749 Security Bidg 
Minneapolis, Minn 
M. W. Christle 
Box 1387 

Great Falls, Mont 


Cowan G Cowan 
Waterloo, lowa 


LeRoy Johnson 
308 W:.Washington St 
Chicago. IIHlinois 


OQ. J. Brendgord 
47 W. 34th St 
New York City 
Henry Schoknecht 
Plaza Hotel 
Milwaukee, Wis 
C. Alvin Peterson 
Alexandria, Minn 


Prestegaard Lumber Co 
Terminal Bldg 
Lincoln, Nebr. 

















for HOUSE PLANS & | 
MATERIAL LISTS 


HOW WILL IT LOOK? 
HOW MUCH WILL IT COST? 

Special Lumberman’s Service 
FLOOR PLANS AND PERSPECTIVE SKETCH, 


LUMBER AND S $2.50 


MILLWORK LIST . 


We make, sell and rent models to your plans and 
specification. Write for special low prices. 


Send your prospective customer's own sketch and 
your instructions. Immediate attention by air mail. 


LUMBERMAN’S DRAFTING 
& LISTING SERVICE 


233 Drumheller Bldg., Walla Walla, Wash. 


— $$$ —______ 
<= ANN 


DAVENPORT 
HOTEL 


Spokane, 
Washington 


Complete hotel and 
dining service. In- 
formal. 600 

















Rendezvous of 
Lumbermen of 
the Northwest. 





LOUIS M. DAVENPORT, President 
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Cc PACIFIC COAST Co 


TO SERVE 
YoU IN- 


2 PLANT. 


MIXED- CARS 


Pine Lumber &Factory Products 


PONDEROSA PINE 
IDAHO WHITE PINE 


J Long Lake Lumber Co 


—-oR-— 
PINE FRAMES TRIM 
AND MOULDINGS 


7 SpokanePine 
ProductsCo. 


SPOKANE, 









ED CARS 


Our Specialty 


YARD. AND 
SHED STOCK 
Including Bevel Siding, 








Mouldings, Lath, 
Shingles 


WHITE RIVERU 


LUMBER CO. 


ENUMCLAW, 
WASHINGTON 
















Factory Lumber 
Both FIR and SPRUCE 
also Fir Battens, Lattice or Mould- 


ings in straight cars or mixed with 
other items of yard stock. 


John D. Collins Lumber Co. 
White Bidg., SEATTLE, WASH. 














A lgoma Soft Textured 
California Soft Pine 


CLEARS, SELECTS, pactont PLANK, 
BEVEL SIDING, MMON 
BOX SHOOKS AR mage 





Building, 
Algoma Lumber Co., LOS ANGELES. CALIF. 














NORTHWEST SPRUCE CO. 
Terminal 3, Pier 40, 
Seattle, Wash., U.S.A. 


Dependable shippers of fine quality 
Zee mA SPRUCE 


(Clears & Factory grades) 
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New England Trade News 


[F. J. Caulkins] 


Boston, Mass., Sept. 12.—Expanding oper- 
ating schedules at the big textile plants and 
the shoe factories are in turn strengthening 
commodity prices in many lines. The imme- 
diate effect upon the lumber industry has been 
a renewal of confidence among both buyers and 
sellers, expressed on the one hand by freer 
buying on the part of the yard men and indus- 
trials in rounding out their stocks and assort- 
ments while prices are low, and on the part of 
lumber producers in many lines in setting up 
new and higher price levels for yellow pine, 
for mill orders of cargo lumber from the North 
Pacific Coast, for all classes of shingles and, 
last but not of least importance locally, the 
sharp increase in the call for boxes and crating 
at the industrial plants and by the farmers, that 
will heavily reduce if not entirely wipe out the 
surplus stocks of native pine box lumber held 
on New England mill yards. The old custom 
was to charze 10 cents for each box, but 
today the box goes with each sale and the 
outlet for new boxes has been greatly in- 
creased. 

Another confidence building factor is the 
availability of a large amount of new credit, 
plus the vigorous campaign to encourage its 
use. This does not refer to the emergency 
credit for business through the Federal Re- 
serve Bank, but rather to the increased loan- 
ing resources through the Central Co-opera- 
tive Bank and the central fund of the State 
Savings Banks, to which is now soon to be 
added the resources of the new Federal 
Home Loan Bank for New England to be 
set up in Cambridge, Mass., by the Federal 
Government, with a capital of $12,500,000. 

One prominent dealer has expressed his 
conviction: “I see no probability of lower 
prices for lumber in a long while, and when 
my purchases have all been delivered I will 
sure have a yard full of lumber.” The gen- 
eral trend of the demand for lumber in New 
England is based upon confidence in the 
future rather than upon any appreciable in- 
crease in the movement of lumber from the 
yards. 


West Coast Fir and Hemlock.—Two weeks 
ago there was placed a yard schedule for 
1,400,000 feet, running chiefly to larger tim- 
bers, to round out a local yard stock. There 
was another schedule closed last week for in 
excess of 800,000 feet for delivery at a Boston 
yard and will include about 600,000 feet of 
rough yard stock, and 200,000 feet of dressed 
uppers. Local storage stocks have melted 
well below five million feet, and the ten- 
dency is to ship few if any unsold parcels. 
Cargo receipts in August at Boston were the 
smallest of any month in five years, the total 
being 3,081,138 feet, and compares with 
August, 1931, 14,618.206 feet; 1930, 11.203.282 
feet, and 1929, 15,787,041 feet. For the first 
eight months of 1932 the total was 60,133,921 
feet, against 102,957,497 feet in the corre- 
sponding period in 1931, and 93,287,115 feet 
in 1930. Receipts in September have already 
exceeded the August total, and the total will 
be well above the ten million foot mark. 
There are very few unsold parcels afloat. 
Fifteen intercoastal shipping lines meeting 
in New York on Sept. 1 agreed upon a six 
months extension of the compact calling for 
uniform rates, and fixed $10.50 per thousand 
as the charge through October, November 
and December, an advance of 50 cents over 
the September rate. Current fir quotations 
to dealers, f. o. b. cars or dock here, are $17 
off page 12% of the West Coast manual for 
the 2x3- and 4-inch; $17.50 for 2x6-inch and 
up, and $18 for 3-inch and up. The hemlock 
differential today is 50 cents. All wholesale 
offices here report the price level at the mills 
as a full dollar higher than it was one month 
ago. Boards—fir and/or hemlock orders, 
for mill shipments—are booked at: No. 1, 
$17@17.50; No. 2, $16; No. 3, $14@14.50 with 
some offerings from loca] storage as low as 
$13.50. 


Eastern Spruce.—The price position of 
spruce has continued uncertain. The new 
tariff charge of $4 has been added by most 
shippers in Maine and the Provinces. The 
mills in that section have organized and have 











framed a new price list that is soon to be 
made public. It is understood that the ain 
of this new list will be to stabilize at th 
level which adds the new duty and pasgg 
this charge along to the yards and the ulti, 
mate consumer, a plan which the yards ay, 
inclined to resist. There is a fair industria) 
trade, however, and ordered schedules of small 
scantling rule at $25@26, and range up t 
$35 for the 10- and 12-inch. Provincial ay 
Maine random may be bought as low y 
$20@21 for the smaller scantling; 8-inch x 
$23@25, with the 10- and 12-inch at $31@% 
Spruce covering boards, 5 inches and Up 
D1S, sell in fair volume at $23@24, and th 
dressed and matched boards $2 higher. 


Hemlock.—Eastern clipped hemlock boari 
are slow at a range of $21@23, with th 
shorter northern boards $1 less. The Penp. 
sylvania boards are not being shipped her 
this year, as the competition from West Coag 
boards at around $13.50@14 is too keen, 


Lath and Shingles.—The call for spruc 
lath is limited, mill stocks are ample, ané 
there is a tendency by some sellers to shad 
the price 10 cents. Most sales are at $3.% 
for the narrow, and $4.50 for the wider. The 
standard brands of eastern white cedar shin. 
gles are firm at $3.85@4 for extras; $3. 
for clears, and $2.50 for 2nd clears. Due t 
an advance of $3 to $4 in the cost of re 
cedar logs in Washington and British Co. 
lumbia, there have been two advances in two 
weeks in the all-rail list, bringing the 16. 
inch XXXXX from $3.04 to $3.25, at Boston 
points, and the 18-inch Perfections moved wy 
from $3.44 to $3.64 per square. The effect 
upon water borne red cedars at the Boston 
docks has been a prompt increase in the price 
per square, f. o. b. dock to the dealers, from 
$2.60 to a range of $2.70@2.90 today. 


Maple Heel Stock.—The call for thick 
maple is less vigorous but available stocks 
at .mills have been so depleted as to cause 
real concern regarding supplies. The present 
range is $65@75, with most reliable shippers 
holding at $70@75. 

Boxboards.—There has been a sharp in- 
crease in the call from the industrials and 
farm interests for boxing and crating lum- 
ber, enabling many of the native pine mills 
to clear their yards of this year’s accumula- 
tion of round edge stock. Some has sold as 
low as $14 for inch, but the range today 
appears to be $16@18, with the square edge 
at $23@24, delivered. 


Urges Government Economy 


The writer was invited to represent the 
lumber industry and to meet Admiral Byrd 
at a noon luncheon at the Chamber of Com- 
merce, Boston, Thursday, given by the Na- 
tional Economy League, of which the Ad- 
miral is the national chairman. As a pa- 
triotic duty he had cancelled all plans for 
another polar expedition and was devoting 
his entire time to the organization of this 
drive against waste and extravagance in 
government, and further had left the head- 
quarters of the League in New York to 
come to his home city of Boston to devote 
his entire time to the organization of Boston 
and Massachusetts preliminary to the start of 
his swing around the country next month. 
This is a campaign for membership and not 
for funds. It is to organize the great ma- 
jority in favor of sound business in govern- 
ment, and as a check against unbridled ex- 
travagance by the organized minority. It 
would greatly hearten and encourage the 
great army of volunteers who are carrying 
out this program if the lumber personnel of 
Greater Boston held a joint meeting at an 
early date to register its one hundred per 
cent approval of the project by arranging 
to turn in membership cards from every 
individual identified with the industry in this 
district. A movement to that end is already 
under way. 


Watch Out for This Man 


A warning story of the activities of 4 
former lumber, salesman, which took the 
form of cashing checks, that in each instance 
were returned with the notation “No Funds,” 
appeared in the issue of Sept. 3, pages 62 
and 63. One check for $40 was cashed in 4 
Boston lumber office; it was drawn upon the 
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First National Bank, of Emporium, Pa., and 
was protested. Now this same bank reports 
that it eashed a check for this young man 
drawn upon a bank in Utica, N. Y. Evi- 
dently he is carrying about a book of checks 
pearing the name of this Emporium bank, 
for he cashed one for $25 at the Hotel Belle- 
yue, in Boston. At Hartford, Conn., a hotel 
clerk cashed a check for $40 drawn against 
the Emporium bank. He claimed here to 
represent a prominent Vermont lumber ship- 
per, but he was merely supplied with a stock 
sheet and authorized to solicit orders in 
Connecticut and Pennsylvania and has already 
sent in some important business which the 
shipper is now checking back to the buyers 
before loading. He is the son of an up-State 
New York lumberman of high repute and is 
in his early “thirties.” His companion in his 
present ecapade is his second wife, with 
whom he claims to be making a “honeymoon” 
tour. He appeared at the Boston and Hart- 
ford hotels in a Ford, but at other points his 
conveyance has been a shiny new Packard. 


Army Base Lease—The Shipping Board has 
called for bids for the private control and 
operation of the big Army Base piers and 
warehouses on Boston harbor. It is reported 
that four separate groups are preparing pro- 
posals, which will be opened at Washington 
on Sept. 26 at ll a.m. The basis upon which 
the lease will be made includes payment of 
all expense of maintenance, except city taxes, 
by the lessees, a percentage of the gross 
revenue for the Government, the cost of all 
liability insurance, and an acceptable bond 
for $50,000. 


New Hampshire Annual—The next quar- 
terly meeting of the New Hampshire Lum- 
bermen’s Association will be held in October 
at the big wood treating plant of the Cen- 
tury Wood Preserving Co. in Nashua, N. H., 
where there will be a lecture, and demon- 
stration of the effect of creosote and Z. M.A. 
colorless treatments of many varieties of 
wood. Details for this meeting and demon- 
stration are being perfected by Arthur W. 
Bowler, of Johnson Lumber Co., Manchester, 
N. H., president of the association, in co- 
operation with Ernest S. Park, of Boston, 
executive head of this New England branch 
of the Century Wood Preserving Co. 


New England Trade Changes 


Parker & Page Co., hardwood distributor, 
East Cambridge, Mass., has been appointed 
exclusive New England sales representative 
for the Little Rapids Lumber Co., of Port 
Leyden, N. Y., operating a large Adirondack 
hardwood mill] at Brandreth. In connection 
with this move the Parker & Page Co. has 
added Will L. Erhard to its selling staff. Mr. 
Erhard has had a lifelong experience in the 
manufacture and marketing of Pennsylvania 
and Adirondack birch, maple and beech. He 
will “team-up” with Melville W. Lyon in 
visiting the New England buyers for Parker 
& Page Co. Galen A. Parker, treasurer of 
the company, now in his 86th year, com- 
mutes daily to his office from his home in 
Reading. 


W. R. Butler & Co., for more than forty 
years identified with the Boston market as 
distributors of hardwoods, have just moved 
their office to 135 Pleasant Street, Arlington, 
Mass., where the new ‘phone number is Ar- 
lington 2164. Mr. Butler is exclusive New 
England sales representative of Elliott Hard- 
wood Co., of Potsdam, N. Y. 


The Edw. J. Hammond Co. is nicely in- 
stalled in its new offices in Dorrance Street, 
in the Charleston district, Boston. The com- 
pany has just started sawing at its spruce 
dimension mill at North Concord, Vt., and 
also has a second mill in operation at Cole- 
brook, N. H. 


Fire early Sunday morning Sept. 4 de- 
stroyed the main shed and most of the lum- 
ber piled on the yard of J. C. Murphy Lumber 
Co., in First Street, South Boston, causing 
damage estimated at $30,000. The buildings 
were not owned by the lumber company. 


Notes of Personal Interest 


William J. Riley, long associated with the 
Hartford (Conn.) Lumber Co. in an executive 
Capacity, withdrew from that concern on 
Aug. 20. He had for many years been an 
outstanding leader in the activities of the 
Connecticut Lumbermen’s Association, and 
Was president of the Northeastern Retail 
Lumbermen’s Association in 1928. 


Fred A. Holbrook, head of Holbrook Lum- 
ber Co., Springfield, Mass., returned recently 
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from a month’s visit to the mills and shipping 
offices on the Pacific Coast. He found a gen- 
erally higher price level governing fall ship- 
ments. 

Wells Blanchard, head of Blanchard Lum- 
ber Co., Boston, has just reestablished his 
family at their winter home in historical 
Concord, Mass., after a delightful season at 
Biddeford Pool, Me. H. Wentworth Shepard, 
sales manager of Shepard & Morse Lumber 
Co., is back at his desk from a brief vaca- 
tion at Megansett, on Buzzards Bay, where 
his family have been located in their cottage 
for the entire summer season. 


Volume Not So Large But Prices 
Hold Firm 


New York, Sept. 13.—Volume has not been 
so large in the first half of this month as it 
was in the last two weeks of August, but prices 
have not broken. Sales have been mostly from 
wholesaler to yard, rather than from mill to 
wholesaler. There have been no industrial or 
railroad orders to mention. Prices, while they 
have not advanced again since last month, have 
shown no tendency to soften. Scarcity is pretty 
general in most species, and mill representatives 
are unable to take orders largely because of 
the broken state of their stocks, rather than 
because their companies will not meet price 
competition of smaller manufacturers. Those 
small mills that offer stock here are pretty 
strictly on a firm price basis. 


Building—Prospects for remodelling busi- 
ness are not as bright as might be expected, 
considering the very small volume of new 
buildings under way or planned. The gen- 
eral attitude among owners of old buildings 
is that people this year will want cheap rent 
rather than improvements. Exceptions to 
this can be noticed in kitchens, which are 
being done over pretty generally. Electric 
refrigerators are the most asked-for im- 
provements, but lumber is getting its share 
of the money, through sales of kitchen cabi- 
nets, dressers and corner cupboards. Painted 
wood breakfast nooks are selling very well 
at the department stores. 


Intercoastal Shipping companies have set 
the October rate at $10.50, or 50 cents in- 
crease. Since the present rate has been 
broken badly ever since it went into effect— 
$6 is not an unusual price for a large parcel 
—lumbermen feel that raising the rate offi- 
cially will only have the effect of making 
further breaks possible. There is another 
conference of the ship companies this month, 
and in the meantime the lumbermen are get- 
ting up a committee—with the main office 
in Seattle and a branch here—to arbitrate 
matters. 

Douglas Fir has shown a little improve- 
ment in the last two weeks. Price has risen 
from around $18 off page 10%, Atlantic dif- 
ferentials, to $17 off, and there is some in- 
crease in bookings, especially of larger stock. 
The increase in price is generally believed to 
be going to the mill, and not to the carrier, 
as frequently happens when fir seems to be 
bringing a better price in this port. 


Western Pines have gone into what 
handlers consider a slump, although inquiry 
and volume are still much better than they 
were in July. Prices are firm, especially on 
the common grades of Ponderosa, and on 
Idaho selects. Millwork items are getting 
more attention. 


Eastern Spruce is selling higher than it has 
in some time, and in better volume. Furring 
is the most popular item, but boards and di- 
mension are moving. The argument over the 
$4 tariff has been settled amicably, and, in 
general, such items as furring and refrigera- 
tor lining, that do not have to meet western 
pines competition, are selling $4 higher than 
they were before the tariff went into effect, 
and on competitive items the tariff is being 
absorbed by the mills. One feature of the 
eastern spruce trade that is rather unusual 
is the large number of rail shipments; 
schooner trade is not brisk here. 


Northern Pine prices are stiffening a very 
little, but there has been no increase in 
volume. Mill stock offerings are smaller, and 
specialists say that they will not be able to 
meet any sudden increase in demand. 


Southern Pine.—Longleaf is moving freely 
from the wholesalers to the yards, but mill- 
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men and commission merchants are complain- 
ing again. Railroad shops are to re-open 
in January. Shortleaf can not meet western 
fir competition, and, in general, buyers favor 
stock from east of New Orleans. 


Hardwood buying continues desultory, with 
no probability of improvement without for- 
eign business. Some of the yards with a 
good cabinetmaker trade have stocked up, 
but say even if cabinetmaking boomed it 
would not provide much volume. 


CI PORTLAND. ORE. Co 








STRAIGHT OR MIXED 
CAR SERVICE 


Order anything you need in: 


* © 
ALL CEDAR SIDING 
FIR & HEMLOCK SHINGLES 
ITEMS CAR MATERIAL 
° e 





Send us your orders and inquiries. 


THE GRISWOLD LUMBER CO. 


Portland, Ore. 
MILLS AT: Carlton and Philomath, Oregon 











PORTLAND,OREGON 


Soft Yellow Fir 


Flooring Siding Ceiling 
Finish Mouldings 
Thick Clears 
Factory and Industrial Stock 


FIR PLYWOOD 
SPRUCE, CEDAR 


HEMLOCK 
xD 


DOUGLAS FIR. 
HEMLOCK, CEDAR, 
SPRUCE 


Write Us About Your Require. 
ments and Let Us Furnish Quo- 


tations. Inquiries for Factory 
Stock Solicited. 


EWPETTIBONE LUMBER CO. 


TERMINAL 
2ArES BUILDING PortLaNo ORE 








Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber ~alculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
usetul lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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Try . ion or 
vaisen&D Hardwood 
umber 


Opeaedty CISAR BROTHERS 


2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 











Klin Dried 


and Air Dried ENGELMANN SPRUCE 


We own and represent exceptional quality stocks in 
mn Spruce, Sitka Spruce and Western Pine 


We represent Nicola Pine Mills, Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 








YARD, MILL AND OFFICE 


Newsy Notes of Persons and Places 











GILBERT NELSON & CO. 


Public Accountants 
1! SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 











Builders’ Commercial Agency 
ESTABLISHED 1890 
1350 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











Fix Your Credit Loss || 


in Advance 


You can state pretty accurately every 











item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
OF NEW YORK 


511 Locust St. 220 So. State St. ay hy Exch. Bidg, 
St. Leais, Mo. Chicago, Ill. San Francisco, Cal. 
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Curtis Companies Service Bureau 
922 Curtis Bidg., Clinton, lowa 











O TIMBER ESTIMATORS OD 
JAMES W. SEWALL 


Timber Cruises and Valuations 
JAMES W.SEWALL PHILLIPS & BENNER 
Old Town, Ruttan Block, 
Maine Port Arthur, Ontario 








Willis Morin, of the lumber firm of Morin 
Bros., Fulton, N. Y., has been appointed chair- 
man of the Fulton unit of the Oswego County 
Economic Council. 

George C. Marsted, president and founder of 
the Overhead Door Co., of Cortland, N. Y., has 
been appointed a member of the board of public 
works of that city. 


Anderson Tully Co., of Memphis, Tenn., has 
appointed Lloyd, Duncan & Co., of Liverpool, 
England, as sole selling agent for its hardwoods 
in the Liverpool, Manchester and Belfast dis- 
tricts. 

E. O. Beyers advises that the report that 
Lumber Mills Sales Co., in St. Louis, has been 
discontinued is not correct. This selling com- 
pany will operate as usual at a new address, 
11 Ridgemoor Drive, St. Louis. 

L. J. Allison, Chicago, well known licensed 
architect, has moved his downtown office to 
8622 Parnell Avenue, telephone Triangle 0166, 
and announces that he “will return to the loop 
when the building industry revives.” 

Chicago Wood Products (Inc. ), manufacturer 
and wholesaler of sawdust, shavings, wood flour 
and shingle tow, has moved from its former 
location at 431 South Dearborn Street, and is 
now at 2525 West 22nd Street, Chicago. 


C. P. Tinkham, of the C. P. Tinkham Lum- 
ber Co., wholesale and timber dealer, of Mul- 
waukee, Wis., who has been traveling in British 
Columbia for some weeks, is returning home. 
While in the West, he sold some timber. 


Thomas A. Myers, head of Thomas A. Myers 
& Co., wholesale southern pine dealers in Balti- 
more, who has been in a hospital for fourteen 
weeks under treatment for appendicitis, is now 
at his home and on the high road to complete 
recovery. 

W. L. Legg, general manager of the Sumter 
Lumber Co., Electric Mills, Miss., has donated 
the lumber to be used in the erection of a fire 
tower near Scooba, being erected under the 
direction of the district forester and the East 
Mississippi Forest Protective Association. 


P. A. Gates, president of the P. A. Gates 
Lumber Co., Memphis, Tenn., believes that the 
lumber business has turned the corner of evil 
days and is on the upgrade. He says: “Our 
August business was much better than in July. 
Millwork and the general retail line has been 
better.” 


Waverly Tilden, general manager of the Til- 
den Lumber Co., has announced the appoint- 
ment of W. W. Forest as manager of the 
company’s yard at Richmond, Calif., succeeding 
Fred C. Newton, recently resigned. Mr. Forest 
has been connected with the Tilden Lumber 
Co. for the last eight years. 


John W. Watzek, of Crossett Watzek Gates, 
left last week for Portland, Ore., where he 
expected to join his parents who are spending 
a vacation visiting in the West. After visiting 
the operations of the Crossett Western Lumber 
Co. at Wauna, Ore., the trip back to Chicago 
will be made by automobile. 


W. E. Rutledge, who is in charge of the 
New York office of the Hammond Lumber Co. 
{Inc.), spent several days last week in con- 
ference with officials at the Chicago head- 
quarters, 601 West 138th Street. Mr. Rutledge 
reports a substantial improvement in lumber 
demand in eastern territory and is feeling 
optimistic over the outlook. 


Announcement has been made that Frank 
White, who for nearly twenty years has been 
connected with the Samoa (Calif.) office of the 
Hammond Lumber Co., has been transferred 


to the general offices of the company in San 
Francisco. Mr. White has been connected with 





the lumber business during his entire career 
and his father also was a lumberman. 


P. J. Pelteer, of Brooklyn, N. Y., eastern 
manager for the Pacific Mutual Door Co., has 
concluded a five-day conference at Tacoma, 
Wash., with Hugh S. Murphy, traffic manager, 
and other officials. Mr. Pelteer’s itinerary in. 
cluded visits to the company’s branches at In. 
dianapolis, Kansas City, St. Paul and Chicago, 
He was optimistic over business conditions he 
encountered on his trip. 


A general improvement in conditions in Boga- 
lusa, La., is reported. A. C. Long, jr., sales 
manager of the Great Southern Lumber Co,, 
says there has been a marked increase in de- 
mand for the lower grades of lumber, which 
he thinks will be the first to advance in price, 
Inquiries for hardwood are reported to be more 
numerous, and orders are being received fre- 
quently, although the price remains at a de. 
plorable stage. The plant of the Bogalusa Fur. 
niture Manufacturing Ce. has gone back to the 
old schedule of a six-day week of 10 hours 
a day. 


Wilson Compton, secretary-manager National 
Lumber Manufacturers’ Association, was in 
Chicago last week, on his way back to his 
headquarters in Washington, after having spent 
a short time in the Pacific Northwest conferring 
with the manufacturers in that section on prob- 
lems of tremendous import to the entire lumber 
industry. While on the Coast, he attended and 
addressed a meeting of West Coast lumbermen 
at Tacoma. He reports gratifying progress 
being made in the reorganization of the West 
Coast Lumbermen’s Association, a substantial 
percentage of the operating companies already 
having signed up for membership. 


Thomas E. Coale, head of Thomas E. Coale 
Lumber Co., of Philadelphia, and George Her- 
vey, company manager, while in Baltimore last 
week took occasion to call on hardwood ex- 
porters and distributors, among them the Kidd 
& Buckingham Lumber Co. and Richard P. 
Baer & Co. It developed from the conversa- 
tions that Mr. Coale is decidedly optimistic as 
to the future of the hardwood trade, with Rich- 
ard P. Baer holding to the other extreme and 
James Baer, of the Kidd & Buckingham com- 
pany, occupying middle ground. The conference 
proved instructive in that it afforded a cross- 
view of the sentiments prevailing in the indus- 
try. 

A recent visitor in Chicago was L. S. Case, 
formerly general manager of the Weyerhaeuser 
Sales Co., Spokane, Wash. Mr. Case has not 
been active in the lumber business for the last 
few years. He and Mrs. Case have been spend- 
ing much of their time recently in California. 
While in Chicago, Mr. Case conferred with a 
number of important railroad executives, dis- 
cussing a plan to bring about a more general 
regulation of truck traffic throughout the coun- 
try. Mr. Case is fostering the idea that trucks 
to compete with the railroads should be com- 
pelled by law to build and own their own roads 
and not be permitted the free use of the public 
highways. 


Becomes General Sales Manager 


MINNEAPOLIS, MINN., Sept. 13.—The Insulite 
Co., with mills at International Falls and head- 
quarters at Minneapolis, has announced the ap- 
pointment of E. H. Batchelder, jr., as general 
sales manager, effective Sept. 1. Mr. Batchel- 
der has been identified with the insulation in- 
dustry for a number of years, particularly in 
the railroad and industrial fields, and until his 
appointment as general sales manager had been 
manager of railroad sales for The Insulite Co. 
at Chicago. Because of his experience in large 
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organization work and his familiarity with the 
merchandising of insulation, under his direction 
as general sales manager the company will 
continue the progress that has marked its career 
since the origin of the business, sixteen years 
ago. Through its policy of developing new 
products and properly merchandising them, the 
Insulite Co. today is one of the largest pro- 
ducers of board insulation and kindred mater- 
ials. It has consistently followed a policy of 
full co-operation with and assistance to the 
dealers, and it is Mr. Batchelder’s hope to 
continue this and other efficient and commend- 
able sales methods previously adopted by the 


company. 


Sold His Minority Interest 


ASHLAND, OHIO, Sept. 12. — Announcement 
was recently made that E. B. Chesshir had sold 
his minority interest in the Ashland Lumber & 
Supply Co., and that S. H. Hanville, majority 
stockholder, had assumed entire management of 
the organization. Mr. Chesshir has not an- 
nounced his future plans. 











New General Sales Manager 


An announcement that will be of interest to 
the lumber trade generally was made recently 
by Swift Berry, manager of the Michigan- 
California Lumber Co. Mr. Berry announced 
that, effective Sept. 1, W. F. Baird had been 
named general sales manager. In this connec- 
tion, Mr. Berry said that it is the intention of 
the company to have ~ ao 
Mr. Baird contact the 
trade personally, and he 
will make an _ eastern 
trip in the near future. 
Percy McNie will con- 
tinue as sales manager, 
with headquarters at 





W. F. BAIRD, 
Camino, Calif.; 


Appointed General 
Sales Manager of 
Pine Producer 





Camino, Calif. In a 
letter to the trade, an- 
nouncing this appoint- 
ment, Mr. Berry said: 

“We are confident that 
on account of the long 
experience of Mr. Baird 
in the distribution of 
California pines, and the long experience of Mr. 
McNie in handling and shipping California 
pines, especially sugar pine, our sales force will 
be able to render very satisfactory service to 
our trade.” 

In order to have available a balanced stock 
of Camino sugar pine for the fall and winter, 
the Pino Grande sawmill is being operated for 
a short season. 

Mr. Baird has a wide acquaintance in the 
trade, especially in the East, and his appoint- 
ment as general sales manager will add con- 
siderable strength and prestige to the official 
es of the Michigan-California Lumber 
°0. 





>= 





Finds Eastern Business More 
Optimistic 

Fred W. Wright, manager of the western 
office of the Blue Book, with headquarters in 
Seattle, Wash., was in Chicago last week, after 
visiting the offices of the Blue Book in New 
y ork. Mr. Wright, who is accompanied by his 
wife, is making an extensive combination vaca- 
tion and business trip by automobile. They first 
drove to San Francisco, and then across coun- 
try to Chicago, which is their old home. While 
in the East, Mr. Wright was impressed with 
the increasing optimism felt on every hand, and 
the many evidences of greater activity in various 
lines of business. While conditions in the lum- 
ber industry on the West Coast still are far 
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from satisfactory, Mr. Wright believes that the 
situation is beginning to improve and that much 
better things are in store for the near future. 
The red cedar shingle industry is staging a real 
comeback, largely as the result of the effective 
work of the Red Cedar Shingle Bureau. The 
improved product, and the safeguards that have 
been thrown about it, are making it easier for 
the dealers to sell red cedar shingles. Mr. 
Wright expressed gratification at the reception 
accorded the Blue Book among the manufac- 
turers and wholesalers on the West Coast, as 
the number of them now utilizing its services is 
greater than ever before. 
—eEooOO 


Confer With Rail Officials 


A group of southern pine operators held an 
important conference in Chicago on Sept. 7 with 
executives of the larger southern and south- 
western railroad lines, at which there was a 
general discussion of economic conditions that 
are affecting both the railroads and the lumber 
industry. Attending this conference were Eli 
Wiener, Angelina County Lumber Co., Keltys, 
Tex.; C. C. Sheppard, Louisiana Central Lum- 
ber Co., Clarks, La.; R. B. White and Frank 
3roadway, Exchange Sawmills Sales Co., Kan- 
sas City, Mo.; Fred Dierks, Dierks Lumber & 
Coal Co., Kansas City, Mo.; Z. K. Thomas, 
Southern Lumber Co., Warren, Ark.; T. P. 
Wier, Wier Long Leaf Lumber Co., Houston, 
Tex.; R. M. Hallowell, Industrial Lumber Co., 
Elizabeth, La.; T. W. Rosboro, Caddo River 
Lumber Co., Kansas City, Mo.; John Watzek, 
Crossett Watzek Gates, Chicago; W. T. Han- 
cock, Kirby Lumber Co., Houston, Tex., and 
A. G. T. Moore, traffic manager, Southern Pine 
Association, New Orleans, La. 

—_—__-— 


Business Failures Decrease 


Business failures reported to the Lumbermen’s 
Blue Book (Inc.), Chicago, during August in- 
dicate a substantial decrease, both as compared 
with the previous month and with the same 
month a year ago. A comparison of business 
troubles reported during August, as compared 
to the same month last year, follows: 

1932 
5 Extensions 
1 Creditors’ Commit- 
tee Appointed 


26 Bankruptcies 
9 Receiverships 
8 Assignments 
1931 
9 Creditors’ Commit- 
tees Appointed 
3 Composition Set- 
tlements 


0 Bankruptcies 
5 Receiverships 
6 Assignments 

6 Extensions 


- bo 


Inquiries for special credit reports decreased 
slightly during the month, as compared with 
the same month a year ago. While there was 
also a decrease in the number of claims placed 
for collection, the average claim was larger, 
with collections about the same as last year. 


Modern Dock at Hamburg Cuts 
Handling Expenses 


Hamburg, Germany, has resumed its place as 
the leading lumber distributing depot of Europe, 
because of the splendid handling facilities in- 
stalled a year ago by J. F. Mueller & Sohn, 
A.-G., at Hachmann Docks. This company has 
been operating a modern dock, with efficient 
handling facilities, through which there has 
been effected a saving of 40 percent in charges. 
It avoids the necessity for discharging vessels 
in mid-stream, and permits easy inspection. The 
company is capable of landing about 200 tons 
per hatch per shift of 8 hours, and from a 
vessel with four hatches it can discharge 3,000 
tons in 24 hours. During the calendar year 
ended June 30, the company had a turnover of 
53,252 tons landed, and 39,218 tons delivered. 
On this new dock are ten sheds, with floor 
space of 250,000 square feet, which can provide 
shelter for 25,000 tons of lumber, space which 
is considered above any probable needs. A pho- 
tograph which appears in the company’s annual 
report shows an immense track crane swinging 
a bunch of logs from a vessel alongside the 
dock into one of its long line of new sheds. 
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Dries Lumber 


GREE FROM 


THE SAW 
SAVING costly yard 


seasoning 
Write for Bulletin 


The National Dry Kiln Co. 


437 West Georgia Street 
Indianapolis Indiana 


Eastern Representative: 


C. A. FIELDS, Eagle Mills, Troy, N. Y. 








“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 


it. Its one red-strand is our 
guarantee of quality. 


Established 1857, 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver San Francisce 








Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 











BOOKS—BOOKS—B00KS—Here’s theplace 


to get them. Write now for catalog. 
American Lumberman, 431 S. Dearborn St., Chicago 














Southern Pine Bookings Are 80 Percent Above Output, 
With Buying Largely for Current Needs 


Southern pine bookings did not exceed production by as 
great a margin in the week ended Sept. 10 as in that ended 
Sept. 3, but total orders for the two weeks were 80 percent 
ahead. Shipments have gained a little on orders, but there 
are good files of unfilled. There has been a decline from 
48 to 45 percent of capacity in output of larger mills, though 
some plants, with stocks low and broken, have found it 
necessary to operate to fill out cars. Quick shipment is 
invariably specified, for retail stocks are in bad need of 
replenishments, and most industrial purchases are of small 
lots for immediate needs. Shipments of transit cars have 
increased, but as these meet with poor reception, the con- 
clusion is that few buyers want to add to stocks. Some, 
however, confident that the market is at bottom, are sort- 
ing up holdings, line yards being the best buyers. Price 
advances on stock items meet with strong resistance, but 
special cutting has definitely advanced. 


Western Pine Mills Report Big Gain in Bookings, 
But at Somewhat Lower Prices 


3ookings of western pine mills have shown a sharp up- 
turn for the two weeks ended Sept. 10, and exceeded pro- 
duction by 37% percent, the latter being maintained at 
around 23 percent capacity. This is probably the best show- 
ing made so far this year, identical mills reporting that book- 
ings were only 13 percent less than in the corresponding 
period of last year. Sales reports for the period ended 
Sept. 12, however, do not indicate any strength in prices. 
Ponderosa shop is definitely lower, though sugar pine is 
steady. Commons in both Ponderosa and Idaho are off, 
especially the latter. Weakness was shown in sugar pine C 
selects, but there were no important changes in select quo- 
tations in other species. Eastern business is said to have 
slowed, while there has been a gain in that from the middle 
West. Western pines have been in strong competition with 
northern pine from Canada, brought in before imposition 
of the $4 tariff, and it is possible that reductions in stump- 
age fees on the latter may enable it to enter the United 
States market again. 


Coast Domestic Cargo and Export Bookings Show 
Heavy Increase; Orders 57 Percent Above Cut 


Production in the Pacific Northwest was slightly less in 
the two weeks ended Sept. 10 than in the preceding period, 
while orders showed a heavy increase, and exceeded the cut 
by 57 percent. They continue far ahead of shipments, so 
that files of unfilled orders are about a third heavier than 
around the middle of the year. Reports indicate that many 
mills intend to increase production, however, especially 
those in Washington that have benefited by reductions in 
rail rates on logs. 

Domestic cargo business showed a steep increase, but 
shipments continue rather small, so that unfilled orders are 
not very far from double the footage at the end of June. 
Conference lines have announced a rate of about $10.50 for 
October, and as some lumber is said to be moving at about 
$6, shippers are doubtful that it will be necessary to pay 
the Conference figure. Unsold stocks at eastern distribut- 
ing centers, however, are reported to be depleted, and key 
items are up about $1. 

California business has improved, more orders being 
placed on the Columbia River, for San Pedro stocks are 
low and few items are in surplus. Prices in southern Cali- 
fornia have not definitely advanced, but mills quote higher. 
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Rail business was sustained at the higher level reache¢ 
the preceding fortnight, yards in the middle West grain 
States—especially the rural yards—sending in a fair num. 
ber of orders. Shipments are keeping fairly close to the 
bookings, for most business is placed for prompt delivery, 
but a mill shortage of uppers is causing some delays. 

Sale prices of No. 1, 2x24-inch dimension and drop siding 
average about $1 more, but boards and ceiling show little 
change from average of preceding period. 


Export bookings increased about 50 percent above those 
of the preceding fortnight, Japan being the principal buyer, 
being reported to have placed so many orders for squares 
on Puget Sound and Columbia River that mills are refusing 
more for October loading. 


Northern Pine and Hemlock Mills Improve Position 


It is not clear whether the reduction of $3 in stumpage 
dues by Quebec may offset the recently imposed United 
States tariff, and cause a resumption of imports. Northern 
pine mills show that production, 53 percent of last year’s, 
has been only a little more than half their bookings. In 
both the Northwest and the Niagara areas, trade is slow, 
with western pines offering stiff competition. 

Northern hemlock orders in the week ended Sept. 3 were 
17 percent larger than those for the corresponding week 
of last year, while output was only 15 percent of last year’s, 
Shipments have fallen behind orders, so that files have been 
filled out a little. It is hoped that the improved volume 
of business will be held throughout the fall. 


Eastern Shortleaf Items Scarce and Strengthening 


Reports from the shortleaf region of the Southeast indi- 
cate that reduction of stocks at all mills, and practical 
cessation of operations at smaller plants, are resulting in 
a scarcity of many popular items. In some parts of the 
region, high winds have brought rainstorms that have com- 
pelled a closing down of mills for at least a week. Balti- 
more, Md., an important shortleaf distributing center, says 
that prices are up $1.50@2 at mills. 


Larger North Carolina kiln drying mills say that they 
are having a better demand in the South itself. While they 
have had a somewhat better call for shed stock, their 
roofers have not moved well in competition with cheaper 
small-mill supplies, and higher grades are moving fairly 
well, but have not advanced enough to switch demand to 
lowers. Some items of boards are scarce, and to supply 
them the mills are ripping up dimension, so that supplies 
of this will also be reduced. 

Georgia roofer mills are doing a better business, but a 
good many of the shipments are to the Southeast itself. 
Prices so far obtained do not incline the mills to make 
any effort to step up operations. 


Bookings of Hardwood Mills Are Nearly Three Times 
the Output; Quotations Firmer 


Southern hardwood output in the two weeks ended Sept. 
10 increased from 13 to 15 percent capacity, but northern 
mills cut nothing in the second week. Total bookings both 
weeks were about three times the output, and well ahead 
of shipments. Industrial buying as a whole is hesitant, 
with furniture takings larger and automobile inquiries im- 
proving. There are better inquiries from millwork plants 
and retail yards in the East, and flooring plants have been 
buying a little more, but building trades requirements are 
small. Export inquiry is showing life. Quotations show 
no decided advances but are firm and strengthening. 
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THIS WEEK’S LUMBER PRICES 


East and west side mills have reported the 


Exchange, New Orleans, La., for sales made in the period Aug. 29-31, 


SOUTHERN PINE 


following average f. o. b. mill sales prices on southern pine to the Southern Pine Lumber 


month to date have been inserted and distinguished by asterisk: 


West East West East 
Side Side Side Side 
Flooring. Standard Partition, Standard 
Lengths ¥ Lengths 
1x3” rift— 32s" ‘ 
p&better B&better.. 17.76 20.38 
Shortleaf.. 32.58 *38.19|Drop Siding, Standard 
Longleaf.. 34.50 41.00 Lengths, 1x6” 
No. 1— No. 117— 
Shortleaf.. 28.81 *38.75|B&better.. 17.02 16.45 
TameteGl.. .s.+ TOR.BREU® Lessee 15.49 16.63 
i. re *32.00 *19.32|)Assorted patterns— 

” flat B&better.. 17.09 17.26 
ag al Tn Bonees 16.25 14.93 
B&better.. 17.77 18.02 on peed Lath 
ee asia 15.86 17.14/%x1%”, 4 
No. 7s 10.60 13.25 ONES ae 2.17 2.09 
1x4” rift— ih. Bkskas 1.24 1.53 
B&better 
Shortieat.. 33.28 34.75) S=sSeced Dintsh, 
Longleaf..*41.00 45.75| Renetter 
No. 1— ” Inch thick— 
Shortion£... 36.28 . coved 4 .ccccc 19.51 22.17 
ek Banus ieee “ORME” chices 20.07 23.58 
1x4” flat  sccons CO See 

grain— 10” ...... 23.93 27.02 
B&better.. 17.64 17.80|]12" ...... 37.19 46.75 
 Baceee 15.96 16.02}5&6/4 thick— 

Te Seasee 10.29 11.09 tet) <n ye “Ss 
5&10” .... 42.25 39.00 

Ceiling, Standard § |}2” ..°""' 54.42 49.44 
x4" Lengths a 

x — 

Gubetter.. 1245 y058F ee” "cn 18s 
OM, Secaes ions See , - 
: _ ee 17.60 18.13 
5g x4” — ee acini 18.23 17.50 
B&better.. 15.60 15.25/10” ...... 22.13 22.50 
DG. Bienes $6.08 I6.00TES” 2c caa'c 36.88 30.50 





West East West East 
Side Side Side Side 
Rough Finish, 10-20’ No. 2 Shiplap and 
B&better— Beards, Std. Lgth. 
Inch thick— * Shortleaf— 
AP eee 19.25 ...-l1x8” ..... 11.20 10.00 
6" eee 16.77 ..--J1x10" .... 10.90 10.40 
ra 20.75 afeaeyy 
OY oi ar 22.50 24.00|Longleaf— 
ee *35.75 es. ore 12.20 10.47 
a thick— ini6* .... 18.88 168 
* 
12”) iii i lesdigg 27] Casting & Base 10-20" 
B&better, 


No. 2 Boards, 1x12” |ix4 & 6”.. 28.23 *26.99 


aL h 
Standar engt Car Siding. Lining 
Shortleaf.. 12.83 11.91 and Roofing 








Longleaf.. 17.04 21.38] penetter 
Casing, Base & Jamb |1x4” 9’.... 16.50 
10-20 6” 8’. 14.00 
B&better. ; 1x6” 12&14’ 18.75 
pe ee 2.< —e x6” 9’. 16.00 
inse10" 0.87 
4 ay 
No. 1 Fencing and 1x4” 12&14’ 13.00 
Boards, 10-20’ 1x4” 10&20’ = 4 
eed 14.99 16.10}1x6” 8’. 12.2 . 
1x6” aaee 15.76 17.18|1X6" 12&14’ 15.82... 
eee 14.76 17.32|1x6” 16&18' 16.07 14.50 
1x10” eevee 17.76 21. 52 Ti bers, 20’ & 
1x12” |... 26.43 32.26 atee, te. & 
, | Longleaf— 
No. 1 Shiplap, 10-20" | 253" @und. 14.86 14.35 
Se” «sees 17.07 14.29 lo v19_ "17 69 9 9 
~ = - 3x10-10x10"17.62 19.94 
1x10” ....*16.25 *17.00)3539-12x12"28.56 26.83 
No. 2 Fencing, Stand-| snportleaf— 
ard Lengths 8x8” & und. 13.61 12.50 
ciate 8.83  8.65/3x10-10x10"14.75 14.00 
1x6” &C.M. 9.93  9.7713x12-12x12"17.88 *16.95 


but, where prices for this period were not available, prices for the 





West East West East 
Side Side Side Side 
No. 1 Shortleaf No. 1 Longleaf 
Dimension Dimension 

i*@ 14’.. 12.28 11.64] 24"¢ 

oe ° . 12 & 14’.. 13.60 13.40 

16’ ...... 13.14 12.33)467 ....... 14.44 14.93 
2x6” 2x6” 

12 & 14’.. 11.07 10.19 113 @ 14’ 11.53 10.16 

a SL.8t F600 110 ..++--s 14468 IL. 
2x8” 2x8” 

12 & 14’ 10.88 11.17|12 & 14’ 13.18 12.32 

Ore BE.GD IG.BS LES cosavcs 14.78 13.88 
2x10” 2x10” 

ee ieee eS Bee ah) rere 15.17 14.75 

| eee TG.50 ZOOL Ue ccoccice 16.44 15.60 

De aca ews 15.64 *14.29 116’ ....... 21.03 20.64 
2x13” 2x12” 

132 & 14’.. 18.10 13. 71)12 & 14’.. 20.67 *20.18 
OF ctmvians SESS) FETE TIG’ occecse 27.13 *27.36 
No. 2 Shortleaf No. 2 Longleaf 
Dimension Dimeneion 

2x4” 2x4” 
13 & 1@'... 30.74 WAisiis & 14’... 21.78 16:37 
Oe Gan waiers 11.10 = tt” .ae 13. 35 12.07 
2x6” 2x6” 
2 & 14’... $233 8.94)12 & 14’.. 10.12 10.25 
er 9.36 8 10.83 10.42 
2x8” 2x8” 
12 & 14’ 9.69 8.771123 & 14.. 9.75 8.75 
gel ae 10.55 Ee 2 S| 13.50 11.05 
2x10” 2x10” 
12 & 14’ 10.13 10.56/12 & 14’.. 11.69 10.86 
a E50 TLS occas 13.37 11.92 
2x12” 2x12” 
12 & 14’ 33.73 9.50)12 & 14’.. 12.94 11.20 
re TE.30 UGB IS acces 16.75 15.03 





RED CEDAR SHINGLES 


Seattle, Wash., Sept. 12.—Following are 
prices direct to the trade on carload or part 
carload lots, f. o. b. mill, all prices being 
based on four bundles to the square, and 
shingles mixed with fir lumber being 10 cents 
higher than these prices: 


New Grades, Per Square 
Washington- British 


Royals, 24”— Oregon Columbia 
Se, ee $2.50 
SS eer eee 
No. — ees 1.40@1.70 

Perfections, 18”, 5/24%”— 
Be Tons i an igrad are eal be 2.10 @ 2.50 $2.10 @2.50 
See rer 1.50@1.75 
eS eee 1.30@1.50 

16°... 
a I ae ee 1.90 @ 2.00 1.90 @2.00 
No. 2 (12” clear)... 1.40@1.70 
 Sabus soawans 1.15@1.50 





WESTERN RED CEDAR 


Seattle, Wash., Sept. 10.—Prices for red 
cedar siding in mixed cars, new bundling, 8 
to 18 foot, f. o. b. mill, are: 


Beveled Siding, %-inch 


Cc ar “oe ” —_” 
SINGH .cccccccsvces $20.00 $16.00 $15.00 
OINCR cecccccccccer 28.00 18.00 15.00 
PUREE. anvsvaveceees 22.00 19.00 15.00 


Clear Bungalow Siding 


a vasdmieoaaew anew $34.00 $25.00 
LL eae ee ees 43.00 36.00 
SEO ascuenw vedeuckiwaewan 55.0 E 

Finish, B&better S2S or S4S 

or Rough 

NT issn cai idcnlen mm Saieieane ewe mean ae $45.00 

a a a 55.00 

1zi6, DEE cipeneduedrkeetdenwedenews 70.00 

eae anne eenes jeeaeaneen -- 100.00 

insane SCS Bk ces sar a ot ala eth, ‘ 105.00 

Ceiling or Flooring 

SOE” cnndoccencus uke ath awa a anes $ 30.00 
Discount on Moldings 

Made from 1x4” and under........... 64% 

Made from other sizeS..........+++++ 54% 
Additional discount for 10,000 feet ‘or 

SO Oe Wor wencpouieckeswemcnes jeanne Se 


Clear Lattice 5/16” 4 to 16’ 
100 lin. ft. 
$0.25 


rr 


ee 


DOUGLAS FIR 


[Special Telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Sept. 13.—F. o. b. mill prices 
on actual sales of fir, Sept. 8, 9 and 10, direct 
only, straight and mixed cars, reported by 
West Coast mills to the Davis Statistical 
Bureau, were as follows: 


Vertical Grain Flooring 


B&B&btr 4 
EET? gosrmieuncnS ud bike eubkene a 320.50 $18.06 5 
B&btr Cc D 

SI cx. seins dessin ie ae alae 22.50 Rtas Saxe 
DS ais amare eiacion 26.00 

Flat Grain Flooring 
Ee Pe ree 14.25 11.25 
SE wckotawiasaboneus 16.25 13.00 

Mixed Grain Flooring 
BOE uk cs ueea wae elena $9.00 

Oclttns 
IT 2 i ip ich tee oa WL ace ath 13.50 10.50 
Se” stkrseaekeeenewrks 14.75 12.50 
Drop Siding, 1x6” 

BE. 6a: 207m Schatten etd ial Aen eee 17.75 14.75 10.25 
BES smxeadanenanaenn ee 19.25 16.50 waa 
Finish, Kiln Dried and Surfaced 

1x6” 1x8” 1x12” 
BEetter ..ccesscecss $27.75 $24.50 $35.50 


Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
ee Pere $10.25 3 75 $13.75 $13.00 
rea 7.25 7.25 7.50 7.75 
a Ree 5.75 5.00 5.00 «s 
Dimension 
No. 1, 2” et 
14’ 16’ 18’ 20’ 22&24’ 
eee $11.25 $11.00 $12.25 $13.25 $13.75 .... 
a 10.25 10.25 11.25 11.50 12.25 $12.75 
ee mbna 11.00 10.75 12.25 12.00 14.00 13.00 
| 11.75 11.75 12.25 12.50 12.75 13.50 
> 11.50 12.00 12.50 12.50 10.25 14.00 
2x4”, 8’, $10.75; 10’ $11.75; 2x6”, 10’, $10.50 
Random— 2x4” 2x6” 2x8” 2x10” 23x12” 
a aewsn $6.00 sy 50 $6.50 ™ 00 = 00 
ie ee 2.50 3.50 eae 
No. 1 Common Rough &/or eantenet ‘Timbera 
Se8 to GEIR CO OF cccccvcosscvesvcncces $11.25 
See to LESTE” CO OP once ce ccccecevceosdes 9.25 
Fir Lath 
Mo. 1, LM "EE, OPP. cc cccccccvesececvvcoss $2.50 





You Can Sell IT or Buy IT 





Thru a Classified Ad. 





WESTERN PINES 


[Special telegram to AMERICAN LuMBERMAN] 


Portland, Ore., Sept. 14.—Following f. 0. b. 
mill prices on actual sales were reported to 
the Western Pine’ Association by members 
during the period Sept. 7-12, inclusive. Av- 
erages include both direct and wholesale 
sales, and are based on specified items only. 
Quotations follow: 


Ponderosa Pine 
5/4x8” 6/4x8” 


SELECT, S2 or 4S— 1x8” & wdr. & war. 
C Select RL..... $30.94 $37.36 $32.25 
D Select RL..... 23.85 nate 28.50 

SHop, S2S— No. 1 No. 2 
| GO eee ees $22.86 $15.75 
Oe RT yer ene ee ae 22.01 17.64 

Commons, S82 or 4S— No. 2 No. 3 
Ce Mi baee dea ee eke eae $15.92 $10.31 
SOE Ws fo 5 6ds ao oases 20.98 10.76 
ee SS. Se ae $6.69 

Idaho White Pine 5&6 /4x8” 

SELECT, S2 or 4S— 1x8” & war. 
ee re $39.56 $65.00 
ey Ge Sis ovo sees eae can 30.19 44.00 

Commons. S82 or 4S— No.1 No. 2 No. 3 
SEE . Pte asec rcaes 29.22 $23.71 $12.56 
i) a ) 63.09 32.96 18.46 
See. S SP Bec Bie ok boas sess ectanen $9.46 

Sugar Pine 


1x8” 5/4x8” 6/4x8”" 
Setect, S2 or 4S— & war. & war. & war. 


B&better RL..... $77.00 $72.00 anata 
© Bereet Mass .ccs 62.50 52.50 $52.50 
D Select Ris...-2- owas aa 34.75 
SHop, S28S— No. 1 No. 2 No. 3 
De nese use adomae $34.73 $25.18 eS 
1 Ae eas ae 35.96 24.43 
|, eee ee 43.28 28.45 
Larch—Douglas Fir 
No. 1 Dimensian, BEE" TO’ on ccccivcouss $11.50 
No. 1 Dimension, 2x6&8”, 16’ ........6- 10.46 
No. 3 Common, S2 or 4S, 1x8” RL....... 8.3: 





WEST COAST LOGS 


[Special telegram to AmertcAn LumBERMAN] 


Portland, Ore., Sept. 12.—Log market quo- 
tations: 

Fir, yellow: Ungraded, ree? 2. 

Fir, red: Ungraded, $8@ i+ small, $6.50. 

Hemlock. Ungraded, $5.50@6. 

Red Cedar: Depending on quality, $8@10. 

Spruce: No. 1, $17; No. 2, $12; No. 3, $8. 


Seattle, Sept. 10.—List petocs of log 

Fir: No. 1, $14@16; No. os10@ 12: “we. 3, 
$7@8. 
gisoie. Shingle logs, $10@11; lumber logs, 
Hemlock: Nos. 2 and 3, $7.50@8. 








46 
APPALACHIAN WOODS 


Cincinnati, Ohio, Sept. 12.—Average whole- 
sale prices, carloads, Cincinnati base on Ap- 
palachian “soft texture” hardwoods: 


4/4 5&6/4 8/4 

PLAIN WHITE OAK— 

WA seeeecces 83@ 91 $ 93@101 $ 98@108 

No. 1 com.&sel. 40@ 46 50@ 55 57@ 62 

No. 2 com..... 28@ 31 33@ 35 36@ 38 

No. 3 com..... 16@ 18 20@ 22 22@ 24 

Sd. wormy.... 31@ 33 36@ 40 40@ 45 
PLAIN RED OAK— 

7) eee 58@ 66 68@ 81 83@ 93 

No. 1 com.&sel. 40@ 45 46@ 6561 50@ 55 

No. 2 com..... +t 4 30 32@ 34 36@ 40 

No. 3 com..... 18@ 20 20@ 22 22@ 24 
CHESTNUT— 

a ee 6@ 61 61@ 66 71@ 76 

No. 1 com..... 40@ 43 45@ 48 47@ 50 

No. 3 com..... 16@ 18 17@ 19 18@ 20 

Sd. wormy & 

No, 2 com 23@ 25 25@ 27 28@ 30 
No. 1 & btr. 
sd. wormy... 25@ 26 27@ 30 32@ 34 


PoPLAR— 
Panel & No. 1, 


18” & wdr..108@113 123@133 133@143 
ee wneeeecuee @ 88 83@ 93 90@100 
Saps & sel.... 53@ 58 65@ 75 75@ 85 

Mites geaes 7@ 42 43@ 48 50@ 55 
Oe BeAccccece 26@ 28 33@ 35 36@ 40 
Pe Baaese -- 20@ 22 24@ 26 26@ 28 

MAPLE— 
OO) ie 53@ 58 60@ 65 65@ 70 
No. 1 com.&sel. 42@ 45 45@ 50 45@ 50 
No. 2 com..... 28@ 30 30@ 32 33@ 35 





WEST COAST SPRUCE 


[Special telegram to AmeRICAN LuMBE2MAN) 


Portland, Ore., Sept. 12.—The following are 
prices for mixed carlots prevailing today: 


Finish— Factory stock— 
1x12” ....... 39.00 O. rer $14.00 
1x4—10” ... 038.08 B/E coccscces 18.00 

Ole scceneuss 20.00 

Bevel siding— ee sectueces 22.00 

7 reer 25.00 
eet ree $18.00 care w6ves ones 27.00 
4x6", Flat gr. 16.00 Lath .......... 


3.00 
Green box.9.50@11.50 


END DRIED WHITE MAPLE 


%x6”, Vert.gr. 21.00 








pvtees on end dried white maple, f. o. b. 
mills, lower Michigan: FAS No. 1& sel. 
Bee ssttdssaedsaseewnnca en $100.00 $ 70.00 
iad edhe ieee. ae dle ieee 105.00 75.00 
PM scstecenakosnannaceen 105.00 75.00 
EE Saari ae alin wie aie ae mate aan 105.00 75.00 
Dd stéberedennesnedseden en 130.00 100.00 
ae are 140.00 110.00 
Michigan and Wisconsin flooring mills 


quote as follows on northern hard maple 
flooring, f. o. b. cars Cadillac, Mich., basis: 


First Second Third 
| ill ee $46.00 $33.00 $21.00 








| 


On the Way to Recovery 


MILWAUKEE, WIs., Sept. 12—The “lament- 
able” decline in the building industry was traced 
directly to the lack of proper financing and the 
tax problem by Lawrence T. Stevenson, Pitts- 
burgh, president of the National Association of 
Real Estate Boards, in a talk on “New Oppor- 
tunities in Real Estate,” at a dinner given in 
Milwaukee under the auspices of the local real 
estate board. S. S. Solie, Janesville, president ; 
Don S. Montgomery, Milwaukee, secretary, and 
other representative members of the Wisconsin 
Retail Lumbermen’s Association attended the 
dinner. Mr. Stevenson believes that the obstacle 
of inadequate financing will be overcome 
through the new home loan bank system. He 
further asserted there will be great changes in 
taxation procedure soon, and said: 

Increased interest and business activity all 
over the country point to a gradual upturn. 
A great building advance, new protection for 
small home ownership, equalization of taxes, 


and extensive advertising by business men 
will lick the depression. 
inca 


PANAMA CANAL movement of lumber, Pacific 
to Atlantic, during July this year amounted to 
105,628 tons (of 2,240 pounds), compared with 
236,876 tons in July of 1931. 





OAK FLOORING 


Following are carlot quotations, Memphis 
basis, on oak flooring: 


}3x24," 38x11” %x2” 34x1%” 

Clr. qtd. wht....$74.00 $62.00 $57.00 $44.00 
Clr. qtd. red.... 62.00 52.00 49.00 44.00 
Sel. qtd. wht.... 44.00 42.00 37.00 32.00 
Sel. qtd. red.... 42.00 37.00 37.00 34.00 
Clr. pln. wht.... 43.00 42.00 40.00 34.09 
Clr. pin. red.... 41.00 42.00 37.00 34.00 
Sel. pln. wht.... 37.00 30.00 35.00 26.00 
Sel. pln. red.... 37.00 32.00 34.00 28.00 
No. 1 com. wht.. 30.00 24.00 20.00 20.00 
No. 1 com. red... 30.00 24.00 18.00 20.00 
No. 2 com..... 14.00 12.00 12.00 12.00 
x2” %x1l” x2” 

Clr. atd. wht......cccee. $62.00 $62.00 $77.00 
ee eee 57.00 57.00 67.00 
a | eer eee 47.00 47.00 52.00 
Os. Gee POBvcvcccopones 17.00 47.00 52.00 
> J” SS |) reer 44.00 44.00 50.00 
eS ee 42.00 42.00 47.00 
ee eee 39.00 37.00 41.00 
i eS ae 37.00 37.00 38.00 
Wo. 1 COm. Wht...csccece 25.00 22.00 22.00 
ee. 2 COM, FOE. cccsccocs 25.00 22.00 22.00 
7 er 14.00 14.00 12.00 


New York delivered prices may be obtained 
by adding to the above: For }}-inch stock, $9; 
for %-inch, $4.50; for %4-inch, $5.50. 


Chiengo delivered prices may be obtained 
by adding to the above: For }j#-inch stock, $6; 
for *%-inch, $3; for %-inch, $3.50. 


AMERICAN LUMBERMAN 
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Hymeneal 


GOODYEAR - THOMPSON.—Charles W 
Goodyear, son of Charles W. Goodyear, vig 
president of the Great Southern Lumber (Co 
of Bogalusa, La., was married on Sept. 3 to 
Miss Mary E. Thompson, daughter of Mr. and 
Mrs. Andrew Thompson, of Buffalo, N. Y. The 
ceremony was performed in Christ Chape} 
of Trinity Church, Buffalo, by the Rev. §). 
more McKee. After a wedding trip to Ber. 
muda, the bridal pair will make _ their home 
at Bogalusa, La., where Mr. Goodyear jg 
Senos with the Great Southern Lumber 

oO. 

BARKER-PROCTOR. At a large luncheoy 
on Sept. 5, at the summer home of her par. 
ents, “Four Acres,” in Concord, Mass., an. 
nouncement was made of the engagement of 
their daughter, Jean Proctor to B. Devereayy 
Parker, jr., a grandson of W. G. Barker, of 
Salem and Marblehead, Mass., long a leading 
wholesaler of lumber and naval stores at 
Boston, who recently retired and is now ip 
his 87th year. Miss Proctor attended Cop. 
cord Academy and the May school, and was 
graduated this year from the School of Fine 
Arts. She is a member of Vincent Club and 
of the Junior League. Mr. Barker is a Miltop 
Academy graduate, and entered Harvard ip 
the class of 1934, but left college to enter 
business in Boston. He is a member of the 
Harvard Flying and FBastern Yacht clubs, 


LEATHERBEE-ULLMAN. 


The engage- 
ment is just announced of Miss Helen Ull- 
man, of Santa Barbara, Calif., to John 4H, 
Leatherbee, son of Frederic H. Leatherbee, of 
Hatchville (Cape Cod), Mass. The prospec- 
tive bride is a senior at Leland Stanford 
University, and a member of the Junior 
League, of Santa Barbara. Mr. Leatherbee is 
a senior at Harvard. His father is a son 


of the late C. W. Leatherbee, long identified 
with the lumber business at Boston, Mass, 
and a brother of Clifton F. Leatherbee, of 
Leatherbee-McDonough Co., Boston. 


ROBERTSON-McPIKE—Announcement hag 
been made of the engagement of Miss Mary 
McPike of Los Angeles, Calif., to y, 
Robertson, of Manila, P. I. Mr. Robertson is 
managing director for the Findlay Millar 
Timber Co., in the Philippines. The marriage 
is scheduled to take place in March, at which 
time Robertson plans to take his bride ona 
trip around the world, after which they will 
make their home in Manila. 


GLOFFELTY - DIXON.—Frances Dixon, 
daughter of Grant Dixon, president Western 
Pine Manufacturing Co. and Exchange Lum- 
ber Co., was married Wednesday, Sept. 7, to 
Carl Gloffelty. Mr. Gloffelty is an automo- 
bile salesman. 


McCORMACK-RAYNER. The marriage of 
James D. McCormack, president of the Ca- 
nadian Western Lumber Co., Vancouver, 

C., and Mrs. Margaret Irene Rayner, of 
the same city, was solemnized at Belling- 
ham, Wash., Sept. 6. 

os 
. 
Timber Land Sales 

BALTIMORE, MD., Sept. 12.—The Gray 
Lumber Co. has purchased 9,000 acres of 


timberland in Bertie County, North Carolina, 
near Waverly, Va., from the Foreman-Blades 
Lumber Co. The acreage is part of the for- 
mer holdings of Greenleaf Johnson & Son 
(inc.). 





SALES PRICES OF SOUTHERN HARDWOODS 


4/4 


Following were average sales prices received for southern hardwoods during the week ended Sept. 6, Chicago basis: 
4/4 5/4 6/4 8/4 
FIGURED RED GuM— RED OaAk— 
ee ee, SOE 8 habe eeeeetee Srowedvaseus eeeavecdvees Qtd. FAS.. 66.25 
Rep GumM— ri is eae 
Qtd. FAS.. 63.75 «-_—icauccccecess 61.25 1.50 No. l&sel. 38.25@ 
No. 1&sel. 33.25@ 40.00 |.........2: 37.50@ 38.00 .........ee- No. 2 .... 28.25@ 
Pin. FAS... 55.75 Sees $= 0i(“‘dKK SaaS: WS OEROS OSS MIXED OAK— 
ee ee ke ak eee ae ee ew Wab been wee Sd. wormy. 28.25@ 
No. 2 com, 24.00 25.50 eee ae PoPpLaR— 

Sap GumM— Pln. Saps.. 41.50 
Qtd. FAS.. 35.50 35.50@ 41.50 ............ 36.25@ 43.75 Selects 43.00 
No. 1&sel. 23.75@ 29.50 26.00@ 31.00 ............ 27.25@ 32.75 Saps&sel. 40.50 
Pin. FAS... 30.25@ 31.00 34.75 |" RE eR ree No. 1&sel. 28.00@ 
No. 1&sel. 23.25@ 28.25 27.00@ 27.75 27.00@ 29.50 ............ No. 1 com. 31.00 
No. 2 com. 20.75 a”  ) ——”—~*C nce  awaceouaenke No, 2-A.. 22.75 
ease Otitis No. 2-B.. 21.00 

e AsH— 
a ee 6 — ce nwneeees sxeheeeeeiae Seaneaedee ae 
No. 1&sel, 26.75@ 27.25 .....122222. 30.50 30.50 PAS acess: £0.50 
_ a " " —  decdies esmkcevaesac subdeadé No. 1&sel.. 28.50@ 
ee gene ee ee er ene 7 No. 2 com.. 25.25@ 
TUPELO— Senos 
IS ie etna mar pnden rene ee ———— 
No. 1&sel. 24.25 0 2 ce eee ceece ——— #4 i ‘wicnscanemas No. 1&btr.. 32.00 
WHITE OakK— CoTToN wooD— 
al a at ie oe 91.75 No. 1é&sel.. 28.75 
rn A ee Pe eee cnaew. aameaauwelcn No. 2 ....-. 23.25 
i ee ie CM 8 ee plesmbeeeees MAGNOLIA— 
i a oe ee eamleh.! Wsaabuwadie " cbabdeeaeens * > toes 


BO, SB cece 


eee eer ewes 


5/4 6/4 8/4 

90.25 e700 oe sig 

SED. geesunesniay ee errr 

SD. Seuweranpess Sagscserene’ 41.25 

WOE: nacicewsnses cesceneseces ssuncvessee 
ihehethiney. senenveases: Se a 

ND aidsinssss §cedsenvnnses 33.25 
Setnerienss waibernrsens 50.00 

BOE vnvnseneenes 39.00 35.00@ 39.25 

GEO setsnevcenss 28.50 28.50 
lipadianihen. ebaimndtin 41.00 


eeeceecoeseeere e8eeeceesere seeeeeesese® 
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BITUARY RECORD 





WILLIAM MUNROE, one of the few_lum- 
permen who remained at Muskegon, Mich., 
when it ceased to be a large producing cen- 
ter, died at that city on Sept. 9, aged 72, 
following an illness of two years. He was 
porn at Rushville, Ill., graduated from Illi- 
nois College, at Jacksonville, and for three 
years practiced law. In 1885 he joined his 
older brother, Thomas, then superintendent 
of the Thayer Lumber Co., Muskegon, and 
when it purchased the Swan, White & Smith 
sawmill, William Munroe was put in charge. 
When the mill was sold to Torrent & Mc- 
Laughlin, the Munroe & Brinen Lumber Co. 
was organized by Thomas Munroe and Wil- 
liam Brinen, and William Munroe was made 
manager. During his connection with the 
Thayer Lumber Co. he was managing owner 
of a fleet of lumber carriers, and of the 
Munroe & Brinen Lumber Co., operating ship- 
ping yards at several points on Muskegon 
Lake. He became assistant treasurer of the 
Thayer Lumber Co. in 1905, and superin- 
tendent-secretary-treasurer in 1906, contin- 
uing in that capacity until the company was 
dissolved in 1911. He then helped organize 
the William J. Brinen Lumber Co., of Mus- 
kegon. In recent years he had been inter- 
ested chiefly in the box industry, being prin- 
cipal stockholder in the Associated Box Cor- 
poration, headquarters at Newcastle, Penna., 
which operates six plants at various points, 
and was vice president of the Moraine Box 
Co., Dayton, Ohio. He had also been presi- 
dent of the Entiat Lumber Co., Seattle, 
Wash., and vice president of the Siuslaw 
Timber Co., Eugene, Ore. He was much in- 
terested in the development of new indus- 
tries at Muskegon, to take the place of the 
lumber sawmills cutting out there, and was 
active in establishing the Muskegon Valley 
Furniture Co. He was president of William 
Munroe & Sons, a real estate holding con- 
cern, Was a director in the Occidental Hotel 
Co., the Industrial Foundation, and Citizens 
Telephone Co., and was president of the 
Hackley Union National Bank, Muskegon, 
and of the First State Savings Bank, Mus- 
kegon Heights. More recently he became a 
director of the Muskegon Oil Corporation. He 
was at one time a director of the Chamber 
of Commerce, for he was much interested in 
civic affairs and in projects for the better- 
ment of the community. He also partici- 
pated in philanthropic movements, and was 
a trustee of the Old People’s Home. He was 
a great lover of the outdoors, particularly 
enjoying duck and quail hunting, owned a 
number of prize field dogs, and was one of 
the founders of the South Flats Co., developer 
of a duck reserve. He is survived by his 
widow, formerly Miss Nellie B. McMillan; 
four children, Mrs. J. D. McNulty, Chicago; 
Miss Helen, Muskegon: Thomas, Dayton, O., 
and William R.. Muskegon; two brothers, 
Charles G., of Rushville, I1l., and Hunman, 
of Tulsa, Okla., and four grandchildren. In- 
terment was at Evergreen. 


ALFRED R. SAX, president of the Alfred 
R. Sax Lumber Co., prominent wholesaler in 
the New York metropolitan district for the 
last thirty years, aied at his residence, 229 
West 78th street, New York City, on Thurs- 
day, Sept. 1, from the effect of a stroke suf- 
fered on the previous Monday. He was born 
in Nashville, Tenn., on Aug. 10, 1867. Upon 
his graduation in 1885 from the Charlier In- 
Stitute of New York, now the LaSalle Col- 
lege, he entered the banking business of his 
father, who was then president of one of 
Nashville’s largest banking institutions. In 
1893 he came to New York, where he entered 
the lumber business, first with L. Bucki & 
Sons, and then with Chas. S. Hirsch & Co. 
Shortly after leaving Hirsch & Co., he be- 
came a member of Norden & Sax Lumber Co., 
which was dissolved in 1904, when Mr. Sax 
formed the Alfred R. Sax Lumber Co. Mr. 
Sax was well liked by all who came in con- 
tact with him, because of his genial person- 
ality. For years he maintained offices in 
Savannah, Ga.; Jacksonville, Fla.; New 
Orleans, La., and Houston, Tex., and he was 
well known to all yellow pine operators. Mr. 
Sax is survived by his widow, Ida Frankland 
Sax; a brother, Percival M. Sax, consulting 
engineer of Philadelphia, Pa., and a sister, 
Mrs. Chas. Long, of Wilkes-Barre, Pa. 


_ WILLIAM MILNE, senior member of Wil- 
liam Milne & Sons, manufacturers, North 
Bay, Ont., passed away after a long illness 
in his seventy-ninth year. Mr. Milne was iden- 
tified prominently with lumbering activities 
for nearly sixty years. He and his brother 
John bought mill property from their grand- 
mother. Going to the Ethel district in 1869, 
he remained there for some twenty-eight 
years, then located at Trout Creek, Ont.. and 
after some years moved to North Bay. While 
berating at Trout Creek he acquired a mill 
at Corbeill, which was continued until 1900, 








when it was moved to Trout Mills, adjoin- 
ing North Bay. About 1908 William Milne 
& Sons (Ltd.) was formed, and a mill ac- 
quired on the Spanish River at Brennan Har- 
bor, but after several years the mill was 
burned; it was rebuilt in 1910, and later 
sold. William Milne & Sons also built a 
mill at Milnet, and then had three mills 
in operation, amounting to about 40 million 
feet a year. The Milnet mill was sold to 
Marshay Lumber Co. in 1917, and about 1921 
William Milne & Sons (Ltd.) sold out to 
William Milne & Sons, a partnership with 
his sons. The late William Milne took a 
lively interest in public affairs. He is sur- 
vived by his widow, two sons, Col. W. H. and 
Fred, and five daughters. 





JOHN C. BUCHANAN, 65, one of the out- 
standing lumber and timber operators of the 
Pacific Northwest, died at his home in Ta- 
coma, Wash., Sept. 8, following an illness 
of three years. Mr. Buchanan was born at 
Paris, Ont. He entered the lumber industry 
in Tacoma 35 years 
ago. Mr. Buchanan 
owned and _ operated 
the North End Log- 
ging Co., in Mason 
County. His interests 
also included opera- 
tions in Shelton, Olym- 
pia and Tacoma, and a 
yard at San Diego, 
Calif. In 1900 he built 
the North End Lumber 
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Co. in Tacoma. He 
operated this until 
1924, when he, with 


W. Yale Henry, began 
operating the Henry 
Mill & Timber Co., in 
Tacoma. He bought 
the Buchanan Lumber 
Co., in Olympia, in 
1907, and directed the 
operation of that mill, 
together with his Ta- 
coma properties. In 





one of 
the organizers of the Umpqua Mills & Tim- 


1923, he was 


ber Co. at Reedsville, Ore. He organized 
the Tacoma Lumbermen’s Club and was 
its first president. He was one of the 


organizers of the Loyal Legion of Loggers 
& Lumbermen. He was active in civic pur- 
suits in Tacoma and during the World War 
was an active Red Cross worker. Mr. Bu- 
chanan was a 32nd degree Mason. He was 
married March 20, 1900, to Miss Elma V. 
Fournier, of Tacoma. She died in 1928. He 


leaves two daughters, Mrs. Alice Smith, of 
Madrid, Spain, and Miss Dorothy Frances 
Buchanan, of Tacoma; three sons, John F., 


William F. and Donald S., all of Tacoma; 
two grandchildren and three sisters. 


JAMES HOWARD BURTON, 31 Archer Ave- 
nue, Mt. Vernon, N. Y., died suddenly at his 
residence on Aug. 29. His death was due to 
acute indigestion. Mr. Burton was president 
of J. H: Burton & Sons Co. (Inc.), wholesaler 
and exporter of yellow pine, and he had been 
active in the wholesale and export trade for 
many years. He was born in Hamden, Conn., 
Aug. 23, 1868, and all of his business career 
was devoted to lumber. At the height of his 
career as a lumberman, Mr. Burton attained 
prominence through some of the very large 
orders filled by his concern. Among these 
was one for over 30,000,000 feet of yellow 
pine for subway construction in New York 
City, and another, a contract taken during 
the war, to supply the Government with port- 
able houses, in which 25,000,000 feet of lum- 
ber was used. This lumber was cut, fabri- 
cated and the houses delivered in 90 days. 
Mr. Burton was active in association affairs, 
and was the first president of the American 
Wholesale Lumber Association, organized at 
Chicago in 1920, and later merged with the 
National Wholesale Lumber Dealers’ Associa- 
tion. He was a past vice president of the 
New York Lumber Trade Association, a past 
president of the Lumber Trade Golf Associa- 
tion. and one of the organizers of Knot 
Golfers, a local New York lumbermen’s golf 
organization. Mr. Burton was a Mason, a 
Knight Templar, and a member of the Union 


League Club of New York City and the 
Siwanoy Golf Club of Westchester County, 
New York. His sterling character and 


friendly disposition endeared him to all with 
whom he came in contact, and through his 
passing many lumbermen in various parts of 
the country will feel that they have suffered 
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a personal bereavement. Mr. Burton is sur- 
vived by his widow and two sons, J. ' 
Burton, jr., and J. Gilbert Burton, who were 
associated with him in the lumber business. 


DR. W. EUGENE KING, who played a 
strange hunch and became, as a result, one 
of the Southwest’s best known lumbermen, 
died in Kansas City, Mo., Sept. 8, aged 67. 
He was born at Jamesport, Mo., and, too poor 
to be given an education, when 13 was sup- 
porting his entire family, working in a 
pharmacy. He finally obtained financial 
backing to open a pharmacy at Hoxie, Kan. 
In 1887 he was married to Mrs. Lida M. 
Sheets, niece of John Sheets, victim of the 
frontier outlaw, Jesse James. Two years 
after he opened a pharmacy in Kansas City, 
Mo., and five years later, at 32, became a 
physician and was successful professionally 
and financially. Then, in 1908, an official of 
his office building said, “‘The building’s going 
to be torn down.” ‘“Who’s going to tear it 
down?” the physician asked, and the official 
couldn’t answer. “I'll tear it down,” said 
Dr. King, and the King, House Wrecking, 
Salvage & Lumber Co. was born. By 1914 he 
found the salvage business was claiming 
most of his time, but he gave up wrecking 
and threw his full energies back of new 
lumber, supplying consumers of ten States. 
Dr. King is survived by his widow, Mrs. 
Lida M. King, and a son, S. R. King, two 
married daughters, a brother and four sisters. 


MATT RICHARD BACKMAN, 51, president 
of the Aberdeen Plywood Co. and the Olympia 
Veneer Co., Olympia, Wash., and a resident 
of Olympia for many years, died at a Seattle 
hospital Aug. 29. He had been ill for sev- 
eral months. Mr. Backman was born in Fin- 
land, and came to the United States at the 
age of 10. He had been a resident of Wash- 
ington for the last forty-two years. He 
came to Olympia eleven years ago and was 
one of the organizers of the Olympia Veneer 
Co. He is survived by a sister, Mrs. H. 
Wentjar of Olympia; an aunt and uncle in 
California, and other relatives in Olympia 
and in Finland. Funeral services were held 
at Olympia, with interment in the Olympia 
Masonic Cemetery. 


ROBERT R. WILLIAMS, 61, prominent in- 
dustrialist of Evansville, Ind., and well and 
favorably known in lumber circles, died at 
St. Mary’s hospital, Evansville, Saturday 
morning, Sept. 10. Mr. Williams was born 
at Morganfield, Ky. In early life he became 
associated with the Evansville Tie Co., and 
rose to general manager, and later presi- 
dent. He also formerly was president of the 
Indiana Towing Co., the Evansville Veneer 
Co., the Mobile (Ala.) Veneer Co. and the 
Williams Coal Co. He was a prominent 
Mason and member of the Shrine. He is 
survived by the widow, two sons, one brother 
and two sisters. Funeral services were 
largely attended. 


CHARLES W. GREER died at his Minneap- 
olis home Sept. 5, at the age of 75. Mr. 
Greer was born at Perryville, Penna, and 
went to Lake City, Minn., after the Civil 
War. After attending the University of Min- 
nesota, in 1875 he became affiliated with 
Knapp, Stout & Co., Menomonie, Wis., and 
later joined the Clarkson Sawmill Co. forces 
at Leeper, Mo., and the Strout-Greer Lumber 
Co. at Thornton, Ark. Mr. Greer retired 
from active business 22 years ago. He is 
survived by a daughter, Eva, and by three 
sons, Charles and Allen, of Minneapolis, and 
Frank, of La Crosse, Wis. Burial was at 
Wabasha, Minn. 


GILES MARVIN ROBERTS, one of the most 
energetic men engaged in the southern pine 
trade at Baltimore, Md., and head of the 
Roberts Lumber Co., was drowned with two 
other persons Sept. 3 while out in a boat at 
Whitestone, Va. George K. Langdon, of 
Baltimore, the only one able to swim, saved 


Mrs. Roberts, but Mr. Roberts, with Mrs. 
Landon and the latter’s 7-year-old nephew, 
sank. Mr. Roberts, who was 46 years old, 


had come to Baltimore years ago with his 
brother from Marion, S. C. The brother rep- 
resented the Elm City Lumber Co. A dele- 
gation from the Baltimore Lumber Exchange 
attended the funeral. 


CHARLES W. RODLIFF, long identified 
with wholesale and retail lumber enterprises 
in New England, died late in August at his 
home in Madison, Conn., at the age of 69. 
Forty years ago he was manager of the New 
England branch, at Boston, of the Seaboard 
Lumber Co., of New Orleans, La., and later 
was manager of Shepard, Farmer & Co., and 
of Wiley, Harker & Camp Co., at Boston. He 
then went to Hartford, Conn., as manager of 
Harlow Lumber Co., and for a time was with 
Cc. A. Mauk Lumber Co., of Toledo. His lat- 
est activity was with the Clinton (Conn.) 
Lumber & Coal Co. 


WILLIAM A. ROUSH, aged 76, a pioneer 
in the cooperage business of the South, died 
at his home in Macon, Ga., Sept. 1. Born in 
Ansonia, Ohio, he moved to Charleston, S. C., 
and in 1888 to Macon. In 1896, with George 
W. Hubbel, he organized the Macon Cooper- 
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age Co., of which he was president until his 
death. In 1899 he founded the Roush Wheel 
Works, and in 1911, the Standard Handle Co. 
He is survived by his widow, formerly Miss 
Kate Mildred Woodmansee; a_ son, Allen 
Roush, and a daughter, Lillian McRae Roush, 
of Macon. 


ALRIE FREDERICK BURK, 51, a promin- 
ent Denver (Colo.) lumberman, died here 
Thursday after a heart attack. Mr. Burk had 
been connected with the City Lumber Co. 
for the last several months. Before that time 
he was identified with the Broadway Lum- 
ber Co. He came to Denver in 1926, from 
Willotson, N. D., where he was in the lumber 


business. Mr. Burk was born in Waterloo, 
lowa, in 1871. He went to North Dakota in 
his youth. His widow, Mrs. Blanche Burk, 
survives him. 

JOHN C. LAWSON, secretary and treas- 
urer of the Lawson-Erb Lumber Co., Bir- 
mingham, Mich., passed away on Aug. 15, 
as a result of a three months’ illness from 
arterial and kidney trouble. He was 50 years 
old and had been actively engaged in his 
business up to the time of his illness. His 
generous nature won for him many friends, 


who will miss him in lumber as well as civic 
circles. He is survived by his widow, one 
son, two daughters, a brother and sister. 


FLOYD W. PARRISH, for the last ten years 


engaged in the retail lumber business at 
Huntington Park, Calif., was the victim of 
an automobile accident, when his machine 


struck the bridge at the San Gabriel River, 
near Los Angeles, Sept. 2. Several months 
ago he disposed of the retail yard bearing 
his name, then managed the yard at 1976 
East Slauson Avenue, later engaging in 
another venture at Santa Ana. He was 49. 


FRED A. MULLETT, 43, general manager 
for the Quitman (Miss.) division of the Long- 
Bell Lumber Co., died on Sept. 3 from the 
effect of two bullet wounds, said to have been 
self-inflicted. He is survived by his widow 
and three small children. Mr. Mullett had 
been with Long-Bell for nine years. He was 
active in association affairs, and a regular 
attendant at meetings of the Southern Pine 
Association, 


TOBE GREINER, secretary of the Tobe 
Greiner Lumber Co. (Ine.), Louisville, Ky., 
died Sept. 1, age 48, following a year’s ill- 
ness. The company operates a retail yard 
and planing mill and does contracting. The 


deceased, following his graduation from high 


school, had studied architecture. He is sur- 
vived by his widow, his mother, a brother 
and a sister. 


ROBERT BURNS, 80 years old, a Mitchell 
(Ss. D.) lumberman, died Sept. 9 after a two 
weeks’ illness. He went to Mitchell in 1900 
from Kandiyohi, Minn., and organized the 
Burns Lumber Co., which cperates yards in 
Mitchell and a number of surrounding towns. 
jesides his widow, he is survived by two 
sisters and two brothers. 





JOSEPH H. DOUGLASS, 61, an official of 


the T. R. Miller Mill Co., and prominently 
connected with the lumber industry of south- 
ern Alabama for many years, was found 
dead in bed at his home on Sept. 6. He was 
formerly associated with Lindsay Lumber 
Co., at Pollard, Ala. He leaves a widow and 
two sons. 

NAHUM P. MOORE, 34, a lumberman of 
sethel, Me., died suddenly of a heart attack 
while visiting at the grounds of the Pitts- 
field (Mass.) Country Club, on Wednesday, 


Sept. 7. He was born in Mexico, Me., and was 
graduated from Bowdoin College in 1920. He 
leaves a widow and one daughter, Barbara. 


CHARLES R. NORRIS, 67, of Leesburg, 
Va., died there Sept. 10. Twenty-three years 
ago he had taken over Norris Bros., of Lees- 


burg, from his father, and three years ago 
he sold his interest to J. T. Hirst. He is 
survived by his widow; one son, William; 


three brothers and three sisters. 


W. H. KITTLE, 
of the Hartwick 
fore it was sold to 
poration, died on 
were not spent 
he made 
lumber 


who was general manager 
Lumber Co., of Detroit, be- 
the Braun Lumber Cor- 
Aug. 13. His recent years 
in the lumber business, though 
countless friends at the time of his 
affiliations. 

MRS. EB. W. LAWSON, wife of a former 
lumber dealer and manager of the Westport 
branch of the Badger Lumber Co., died Aug. 
27 at her home in Kansas City, Mo. Mr. and 
Mrs. Lawson formerly resided at Dawson, 
Neb., and the remains will be taken there for 
burial. 


EDWARD DANIEL WILSON died at his 
home at Madisonville, Ky., on Aug. 24, after 
a week's illness. He was well and favor- 
ably known among the lumbermen of west- 


ern and northern Kentucky. He is survived 
by six children. 

WM. R. TAYLOR, vice president of James 
Taylor & Sons, New York City, died sud- 


denly on Sept. 8. He was in his early fifties, 
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and had been in the lumber business all his 
life. He is survived by a widow and two 
children. 

WILLIAM R. WHITNEY, who operated a 
sawmill near Casey, Ill, for a number of 
years, died suddenly Aug. 28, at an age of 64. 


! News Letters 
. Kansas City, Mo. 


(Continued from Page 39) 
which had been expected to result from com- 
mencement of fall repairs, and receipt of 
Federal loans. Automobile manufacturers 
were expected to be in the market soon, and 
have done some buying already. 

Hardwood men were especially optimistic, 
as their product, after months of inactivity, 
began to move again. They reported good 
demand at firm price levels, and said they 
expected the market to firm up even more 
within the next few weeks. 

Southern and Western Pines both were in 
good demand at very steady prices, and 
orders were far above production and ship- 
ments, especially in the case of southern 
pine, where the excess was the largest ‘in 
more than a year. 

Douglas Fir did not move in large volume, 
but there was a notable demand for this kind, 
and prices were firm. 


Cypress.—High-grade cypress, after months 
of quietude, shook off the lethargy and was 
in fair demand at good price levels, while 
the lower grades moved in volume at slight 
advances. 

Shingles and Lath.—-Red cedar shingles 
held their recent gains in excellent trade and 
there was prospect of further improvement. 
Lath were very steady in a continued quiet 


market. 
Cincinnati, Ohio 


Hardwoods, Improved feeling is noted 
among wholesalers. They report a consistent 
improvement in inquiries, largely for Nos. 1 
and 2 common 4/ to 6/4 oak, poplar and gum, 
with some sound wormy chestnut. Whole- 
salers and interior trim plants of the East 
and in Canada are actively inquiring, and 
some business is being placed. Dealers in 
Appalachian woods report that prices of 
FAS grades are very weak, being in many in- 
stances within a few dollars of the Nos. 1 
and 2 common. They are hopeful that these 
irregularities will soon be ironed out in the 
Appalachian districts, as production there is 
down to an average of 20 percent of normal, 
and mill stocks are becoming exhausted. 
Some items of plain and quartered gum are 
a little scarce, with prices up $2. Both oak 
and maple flooring are up $2@3 and buying 
is more liberal. Buying of southern woods 
by furniture and body building plants in the 
Carolina districts is more active, and more 
European inquiries for oak, poplar and gum 
are reported, but prices are not attractive. 

Southern Pine.—Supplies of boards and 
sheathing and several sizes of dimension 
were reported scarce at mills, with prices 
advancing $1@2. Up-State retailers are mak- 
ing inquiries, and buying is more in carlots 
than before, as retailers’ stocks are very low. 

Cypress. 























Uppers are a little more active, 


but prices continue low, with buying dull 
and mostly of a hand-to-mouth character. 


Some factory lumber is moving, 
lots of tank, sills and siding. 
placing small fill-in orders. 


>. 
Memphis, Tenn. 

Southern Hardwoods.—A slightly better de- 
mand in both domestic and export markets 
has been noted. There have been many in- 
quiries from domestic consumers, and prices 
in most instances have been fair, but many 
orders have been sent back to consumers and 


and small 
Retailers are 


of these some were placed again at mill 
figures. Some scarce items have advanced. 

Export Demand has been fairly satisfac- 
tory, but more orders have been sent back 
than were accepted, exporters holding out 
for better prices, or at least list. There are 
indications that foreign buyers are in need 


of hardwoods, and that by fall business will 
be better. Steamship operators report a good 
movement to United Kingdom ports, and cer- 
tain vessels have been booked to capacity. 


Domestic Demand is coming from all 
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groups of consumers, especially manufactyp. 
ers of furniture, who report a fair businegs 
and little hardwood on their yards. Auto. 
mobile manufacturers are also making ip. 
quiries, and placing a few orders for prompt 
delivery. Sash and door and interior trim 
plants report business only fair, but box ang 
crate makers are in the market for low 
grades. Some flooring manufacturers, finding 
prices of flooring oak have slightly ag. 
vanced, are covering their needs. There jg 
a fair demand from the retail dealers 
throughout the United States, as rural yards 
are selling hardwoods for repair purposes, 











Production.—The increase in 
not made manufacturers optimistic enough 
to start operations. Most are satisfied with 
present stocks, and do not plan to start again 
until they are certain that demand will take 
care of the present large holdings at mills, 


demand has 





Construction Contracts for 
August Show Small Gain 


August contracts for new construction of al] 
descriptions awarded in the 37 States east of 
the Rocky Mountains showed a gain of 4 per- 
cent over July awards, according to F. W., 
Dodge Corporation. The August figure of 
$133,988,100 compares with $128,768,700 for 
July and $233,106,100 for August, 1931. Gains 
over July were shown in building, both resi- 
dential and non-residential, as well as in engi- 
neering works. The contract total for engi- 
neering works was only 12 percent smaller than 
the total shown for this class of construction 
during August, 1931. 

There was $7,000,000 more in modernization 
work done in the second quarter of this year 
than in the first quarter. 

August contract totals reported for New Eng- 
land, metropolitan New York, Up-state New 
York, the Pittsburgh area, the Southeast, the 
Chicago and the New Orleans territories were 
larger than those recorded in July. Of these 
major territorial areas the Southeast reported 
a gain, also, over August of last year. Though 
the remaining six territories failed to score ad- 
vances over July, gains over August, 1931, were 
reported in the middle Atlantic States and the 
central Northwest. 

For the first eight months of 1932 total con- 
struction awards in the 37 eastern States aggre- 
gated $929,836,500 as compared with $2,311,598, 
100 for the corresponding period of 1931. Of 
the current year’s total to date $203,205,600 was 
for residential building; $361,085,100 was for 
non-residential building; and the balance was 
for public works and public utilities. 


Offers Booklet on Bigleaf 
Maple 


Bigleaf maple, owing to the absence of other 
hardwoods, and to its own intrinsic qualities, 
is important to the Pacific Northwest. The 
1928 cut in Washington and Oregon was about 
eight and a half million feet, one-third of which 
was sold by small operators on the open mar- 
ket. Growth in the output coincided with de- 
velopment of the local furniture industry, one- 
half of the lumber going into furniture manv- 
facturing, another quarter into chairs, and 
veneer ranking third. Bigleaf maple, states the 
author of a recent booklet on this species, Her- 
man M. Johnson, compares favorably with east- 
ern maples, but is lighter in weight than any 
except silver maple, and not nearly as strong 
and hard as sugar maple; it is superior to sil- 





ver maple in all properties except shock resist- e 


ance. Between heartwood and sapwood there 
is little difference. The wood is usually straight- 
grained, and of fine and uniform texture. Dis- 
tinctively figured burls are quite common. Big- 
leaf maple works well with tools, turns well, 
and glues satisfactorily. It takes walnut and 
mahogany finishes admirably, and a good polish. 
Stumpage values, methods of lumbering, trans- 
portation, seasoning and lumber prices are all 
discussed in this 36-page study, which may be 
had free of charge, while the supply lasts, from 
the Pacific Northwest Forestry Experiment 
Station, Portland, Ore. 
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How to Figure Costs for Advertising 
In Classified Department 


Two consecutive issues.......... 








Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six cansecutive issues....... $5.40 a line 


Seven words of ordinary lengtn make 
one line. 

Count in the signature. Heading 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. : 
One inch space advertisement -: is 
equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Capy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 





AMERICAN LUMBERMAN 


























WANTED 








WANTED 














WANTED 











Salesmen 


EASTERN PENNSYLVANIA SALESMAN 
With established trade with retail yards in this 
section by wholesale lumber company. 

Address “N. 84’, care American Lumberman. 








COMMISSION MAN WANTED TO SELL 


For large Pacific Coast producer, fir, hemlock, 
cedar. Mixed car trade and factory. Must be 
hustler. 

Address “P. 61,” care American Lumberman. 





Employees 





WANTED BAND SAW WELDER, THOROUGHLY 


Experienced with complete equipment and willing 
to teach a man for cash consideration. References 
required. 

Address “‘P. 59,” care American Lumberman, 





Employment 


FACTORY SUPERINTENDENT AVAILABLE 


Man who has been for past 16 years in charge of 
large factory doing extensive country and city busi- 
ness in stock and special millwork; is competent 
estimator and detailer. A-1 ref. as to character 
and ability. 

Address “‘N. 75,” care American Lumberman. 











A CLASSIFIED AD WILL MOVE SLOW STOCK 
ADVERTISE FOR WHAT YOU WANT 





YARD MANAGER—AUDITOR 


Eleven years’ experience in retail lumber store 
serving respectively as bookkeeper, yard foreman, 
auditor and manager. teference Al. 31 years, 
and married. 


Address “P. 50,” care American Lumberman. 








WANTED AN EXECUTIVE OR OWNER 
WHO WILL 
Give me responsibility. Systematic; well trained; 


Successful record 20 years millwork. Age 38; mar- 
ried; references. 


Address “P. 52,” care American Lumberman. 


Reasonable 


Employment 


EXPERIENCED LUMBERMAN—YELLOW PINE 
Seven years 
and Assistant 
years wholesale 
Salesman covering 
Indiana. Thoroughly 





as Sales Manager and Road 


familiar sales and buying 


Retail Lumber Yards 


WANT TO BUY INTEREST WITH SERVICES 





In retail yard, later taking over entire business. 
18 years experience in construction work; capable 
estimator and draftsman. Prefer location in 
small city. 


Address “P 63,” care American Lumberman. 





both Yellow 
record. Highest Age forty-two Avail- 
able immediately, i 


Address ‘“‘P. care American Lumberman. 





and small; 


MILLWORK ESTIMATOR—SALESMAN 


Of proven ability, also experienced and capable de- 
tailer, biller i i 
for most types and kinds of buildings, 
age 34; available soon. 


Address “P. care American Lumberman, 





Hardware, 


Address 


YARD MGR., 14 YRS. EXP. LUMBER, COAL 


ref. Reas. s 


Lumber and Dimension 





WANTED—SHIPPING LUMBER 


“Here is your opportunity to secure new an Edger, 
Mill, Trimmer, Nigger, Steam Feed, etc. and pay 
for it with lumver. We manufacture everything 
for turning standing timber into money. 


HAMMOND MACHINERY BUILDERS 
(Formerly Hill-Curtis Co.) 
Kalamazoo, Mich. 





“re care American Lumberman. 





Estimator; 


Address 


SUPERINTENDENT AND DRAFTSMAN 


superintendent. 
and contractors. 
a 


many architects 


American Lumberman. 





Address 


EXPERIENCED LUMBERMAN 
33 yrs. age, good health. 
Retail, Millwork, handle sales, Credits, Collections, 
Accounting, Costs, Y 


12 yrs. Mfg., Wholesale, 


WANTED 


10/4 No. 2&Btr. Hard Maple 

5%x1% Basswood Lath 

1x3% to 5% No. 2 Com. Basswood 

4/4 No. 2&Btr. Maple Tie Sides 

4/4 No. 2&Btr Birch Tie Sides 

4/4 No, 2&Btr. Oak Tie Sides 

%x1% 4’ Elm Lath 

1 car 4x4 8” or 9” Clear Maple 

Quote prices f. o. b. mill, also delivered Chicago. 


Address “‘N, 70," care American Lumberman. 





ence, make bond, 
’ care American Lumberman. 





Address 


BAND AND CIRCULAR FILER 


25 years’ experience, 
’ 


FUEL WOOD WANTED 


Hardwood, carloads 1”x1”, 1”x2”, 1”x3”, 2’ bundled. 
Chicago Wood Products, Inc., 2525 W, 22nd St., 
Chicago, Ill. 





care American Lumberman. 





SUPERINTENDENT WANTS POSITION 
Experienced from boiler room to office in novelties 
and furniture, chairs, 
erators, etc. 


billiard tables, 


WANTED SAP GUM—NARROW DIMENSION 


Can use 200,000 ft. 5/4—Kiln Dried Sap Gum— 
3% to 7 in. wide. Approximately 8 ft. stock. 
Price must be right. 


Address “P. 55,’’ care American Lumberman. 





ya ucer. 
A. F. OTTO, 2366 . Milwaukee, Wis. 





Address 


STICKER-MAN—MOLDING MACHINE FOREMAN 
grind, set-up, A to Z, 
care American Lumberman. 





week 


WANTED TO BUY—FUEL WOOD 


In wholesale quantities for Chicago market. Dry 
Kindling wood, Slab wood, Bakers wood, cord- 
wood. Write fully to 

Address “P. 58,’ care American Lumberman. 





WANTS SUPPLIED 


Large number of wants supplied each 
the classified section. 
We do it for others, why not for you? 
AMERICAN LUMBERMAN, 3 s. 
Dearborn S&t., 





Hardwood 
Address 


WANTED POSITION 
inspector or yard foreman. 
age 30. References. 
care American Lumberman. 





edge of 


anywhere. 
Address 


BOOKKEEPER AND ASST. MANAGER 


Age 24. Born and raised in lumber industry. Last 
six years at wholesale and retail yard Fair knowl- 
Also, thoroughly with hardwoods, 
Speak Norwegian. 

care American 





references. 
Address 


WANTED MANAGEMENT OF A YARD 


Have been successful 


profits. Can furnish you unquestionable 


care American Lumberman. 





WANTED BY EXPERIENCED MILL MANAGER 


Or superintendent a job either pine or hardwood. 


Address P. O. Box No. 48, Quentin, Miss. 





tory. 
Address 


Business Opportunities 


ESTABLISHED COMMISSION FIRM 
With wide 3 
and factory trade desires to make selling arrange- 
ment with j i 
for St. Louis, 





adjacent terri- 











BUILDER WISHES NEW FIELD 


Specializes in selling and building garages, 
ing and remodeling. Desires connection with lum- 
ber yard that can finance work. 


> American Lumberman. 





Address 





Steel Rails 


WANTED-—S MILES RAILS 16-LB. TO 30-LB. 


With fish bars, spikes and switches. Advise con- 
dition and best price. 
Address “N 67,’”’ care American Lumberman. 


WANTED-STEEL RAILS 


1800 tons good steel rails either 25-lb. or 30-Ib. 
for relaying. 
MIDWEST STEEL CORP., 
Box 1816 Charleston, W. Va 


Second Hand tates 


WANTED—1 USED OR REBUILT VENEER 


Taping Machine, 1 used or rebuilt Veneer Jointer, 1 
used or rebuilt Power Screw Press size 5x10 pre- 
ferred, 1 used or rebuilt 20 spindle Dove Tailer, 1 
Jig Saw. State time in use, true condition and sub- 
mit detailed information with relation to each ma- 
chine. State how quickly available, quoting price 
delivered, Charleston, West Virginia. Submit cuts 
if available. Address MORGAN LUMBER & MFG 
CO., Box 424, Charleston, West Virginia. 


WANTED—USED STRIPPER CEMENT 


Block Machin 
PLATNER- LUMBER CO., Omaha, Nebr. 


WANTED—YATES OR WOODS FAST FEED 


Round head planer and matcher with profile and 
six-inch band resaw cheap for cash, no junk wanted. 
Address BOX 651, Lynchburg, Va. 























Miscellaneous 





CASH PAID FOR CURLY MAPLE LOGS 
E. L. BUCHANAN, Jamestown, N. Y. 
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7 Retail Lumber Yards 


LUMBER YARD & BLDG. MATERIAL BUSINESS 


Located in Southern Florida doing a yearly busi- 
ness cf thirty thousand and earning sixteen per- 
cent net. Building permits so far this year exceed 
the three million mark, best of season yet to 
come. Business open to inspection of party mean- 
ing business 

Address Z 





54," care American Lumberman. 





YARD ON MISSISSIPPI GULF COAST 


Located in small town, serves large territory. Up- 

to-date yard—siding and six room dwelling. Will 

sell for cash or suitable terms, $20,000 will handle. 
Address “M 83,"' care American Lumberman, 





RETAIL LUMBER AND COAL YARD 

In small 
to oetive 
Address “P. 51,” 


town in eastern Illinois. Owner wants 


care American Lumberman. 


Lumber and Dimension 





WE WANT YOUR BUSINESS 


rock elm, 
cypress, 


Piling or timbers, 

pine, yellow pine, 

small or too big. 
Address ‘“‘N. 55,” 


white oak, Norway 
maple. No order too 


care American Lumberman. 





FOR SALE 4/4 AND 8/4 DRY HARD MAPLE 


Dimension cut to size. 
BOGUN BROS., Owosso, Mich. 





300 M FT. WHITE PINE 
126 M ft. Yellow Birch. 
265 M ft. Hemlock; 23 M ft. Norway Pine. 
ROBERT HUNTER. Newberry, Michigan. 





NEW HARDWOOD PLANT 
Eastern maple, white and yellow birch. 
on page 36. Gagnon & Freres, Ltd. 


See ad 





HAVE YOU A TRUCK YOU WOULD LIKE TO 
TRADE? ADVERTISE 





EXCELLENT OPPORTUNITY 


controlling interest in well established 
lumber business at tremendous sacrifice. 
Good location Chicago district. Will require 
about $50,000. 
Address “P 


Will sell 
retail 


65," care American Lumberman. 





WANTED GOOD EXPERIENCED RETAIL 
Lumberman to take interest in 
Western Pennsylvania 

Address “P 66,’’ care 


good yard in 


American Lumbérman. 





Business Opportunities 


COMPLETE SAW MILL PLANT 
In Upper Michigan Capacity 
feet per day hardwood Five million feet high 
quality hardwood with plant located near. Priced 
below value of stumpage Plenty hardwood tim- 
ber near for ten Selling account of other 
business 
Address “P 64,’’ 





twenty thousand 
years. 


care American Lumberman 





HAVE YOU SOMETHING TO SELL. 


Advertise in the Wanted and For Sale de- 
partment when you wart to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn St., Chicago, III. 





LUMBER & VENEER PLANT, MISS. 


Sales $125,000 Complete plant; private railroad. 
Lumber supply unlimited Terms on low price 
Write 

NATIONAL BRKG. COMPANY, Omaha, Neb. 





AN OUTSTANDING OPPORTUNITY 
Is offered by an old Chicago wholesale 
corporation in a controlling share of its 
a figure that will insure a return of 
on a small investment, WITHOUT 
WITH SERVICES—a satisfactory salary in ADDI- 
TION Reason for selling—poor health 

Address “P. 67,’’ care American Lumberman 


Timber and Timber Lands 


FOR SALE BY OWNER: 15,000 ACRES 
Will cut about thirty million feet long leaf timber 


lumber 
stock at 
15% and more 
SERVICES; OR 








and around forty crops turpentine located South 
Alabama SOUTH ALABAMA LAND COMPANY, 
Mobile, Alabama. 





HIGH GRADE HARDWOOD TIMBER FOR SALE 


At a bargain. Located in Northern 
convenient to railroad: good logging conditions. 
Tract contains 4,000,000 feet very high grade 
timber. Can be purchased now at a very low 
figure. Address DRAWER, 817 Houghton, Mich. 


Michigan; 





1% MILLION FEET TIMBER 
Located on U. 8S. Highway and B. & O. R. R. in 
So. Indiana. 900M oak, balance other native woods. 
Estate desires to sell timber only. 
Address “‘N. 69," care American Lumberman. 





A CLASSIFIED AD WILL MOVE SLOW STOCK 
ADVERTISE FOR WHAT YOU WANT 








WANTS SUPPLIED 


Large number of wants supplied each 
week through the classified section. 
We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 5S. 
Dearborn St., Chicago. 


Second Hand Machinery 


FOR SALE COMPLETE SAW MILL 


Heavy Duty Allis Chalmers 6’ Band Mill complete 
with four block carriage steam nigger turner, etc. 
Live Rolls, Gang Edger, Slab Resaw, Filing Ma- 
chinery, etc. Can be taken down and shipped any- 
where. Has cut only few million feet. Good as 
new. For further particulars address W. W. Reil- 
ley and A. J. Elias, Receivers, Buffalo, N. Y. 











WILL TRADE FOR LUMBER OR CASH 


Priced for quick sale—Smith Meyers & Schnier 8’ 
Band mill, left hand, full equipment, six good 
saws. One electric operated derrick, 6 guy wires, 
50 H. P. 70’ mast 60’ boom. Stencilling machine, 
1” letters. Address PERRINE-ARMSTRONG CoO., 
Fort Wayne, Indiana. 





THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN. 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and 
Seller. Best for selling lumber, shin- 
gles, retail yards, business opportunity, 
timbe: and timberlands, machinery, 
locomotives, cars, rails and equip- 
ment used in logging operations. You 
can get employees, salesmen, employ- 
ment or anything used in lumber and 
allied industries by advertising in the 
Wanted and For Sale department of 
the American Lumberman. 

Send your advertisement to the 


AMERICAN LUMBERMAN 
431 S. Dearborn St., Chicago, Ill. 





COMPLETE FILER & STOWELL SAWMILL 


Including Corliss and Twin Engines, Water tube 
boilers, Planing mill machinery, Logging and Elec- 
trical Equipment. All installed new in 1920, Priced 
for immediate sale complete or separate units. 

Address HILLYER EDWARDS FULLER, INC., 
Glenmora, Louisiana, 


FOR SALE 


1—20x36 Right Hand Corliss Engine. 

1—22x30 Houston, Stanwood & Gamble Engine 
1—No. 3 Left Hand Wickes Gang Saw. 

1—No. 65 Covel Gang Saw Grinder. 

1—42 Ton Shay Locomotive. 

2—70 Ton Shay Locomotives. 

800 Ton good 60-lb. relaying rails with angle bars. 
FORT SMITH LUMBER CoO., Plainview, Arkansas 


Steel Rails 


RELAYING 4 LB. AND 66 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
weights. Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa. 














Miscellaneous 





STRAIGHT LUMBER ON ANY EDGER FOR $15 
Two front and two rear spur rollers that lead 
every board straight. My 1932 Edgers are » 
equipped, from $110 up, some clear its cost ever, 


30 days, 
J. H. MINER, Meridian, Miss. 





FOR SALE—WOOD AND WIRE FENCING 
Portable corn cribs, silos, and snow fence. Deliy. 
ered prices gladly quoted. 

STANDARD FENCE CoO., Lufkin, Texas, 





YOUR HOUSE PLAN PROBLEMS SOLVED 


Individual Plan Service at Stock Plan prices. Full 
plans, details, specifications and material list, 
Write Ira S. Finley, 290 Garden Read, Columbus 
Ohio. 





A NEW SUGGESTION 


September 13, 1932. 


address by a man who 
experience and he said 


Today I listened to an 
has had quite. a wide 
that he wanted to make a suggestion—it was 
very simple and he didn’t know that anybody 
would take advantage of it, but he thought it 
would be very helpful if it was adopted by a 
large number of concerns. 

He said that he thought people 
worrying, but if you couldn’t quit it, 
thought the thing to do was to have a certain 
time for worrying. He thought it would be a 
good thing to have the President or the Manager 
of a company say, “Now for twenty minutes we 
will have a worrying time. We will call all our 
people together and worry together.” After they 
were all assembled, he would say, ‘‘Now, Bill, 
what are you worrying about? What is troubling 
you?” And sill would tell what his worries 
were, and then the Boss would say, “Let's all 
bow our heads and worry about that.” And s0 
it would go around the circle. As soon as they 
all got through, they could go back to work. 
Or if the wife insisted on worrying, a _ certain 
time in the evening might be set aside for worry- 
ing. If somebody should call up on the telephone 
and say “Come on over and have some bridge 
—you could answer, “We can't do it right away 
—we are worrying—but as soon as we get 
through, we'll come over.” 
What do you think of the idea? 
He gave one prescription for a 


ought to quit 
then he 


salesman—“He 


either ought to be in the office of a prospect or 
on the way to one.”’ 
Yours truly, 


JIM. 








Loose Leaf Tally Books 


TALLY SHEETS with 
Waterproof Lines 


Samples and Catalog 
on Request 


Tally Cards Rules 

Crayon Gauges 

Rule Cases Hammer Stamps 
Pickaroons Marking Sticks 


Car Movers Leather Aprons 
Tally Pencils Load Binders 
Books for Lumbermcn 


FRANK R. BUCK & CO. 


2133 Tuohy Ave. CHICAGO, ILL. 
Car Door Lumber Rollers Sectional Board Rules 














SAWS less than 2 PRICE 


On Trial, must satisfy or to be returned. Up 
to 68” in cutoff, up to 66” inserted. Let us 


change your saws to SIMONDS inserted. 
Hold their teeth better, cut more lumber. 


J. H. MINER SAW MFG. CO., MERIDIAN, MISS. 

















BOOKS FOR LUMBERMEN— 


We have ’em right in stock. Write for catalog NOW! 
American Lumberman, 431 S. Dearborn St., Chicago 
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PRilippime .ccccccccccccccs x 
SERED coccccceccescocecs 1 
Maple (Hard and Soft)....m 
Gam ceccces TTT TTT TTT TT a 
PORERP ccccccccoceces coccee® 
Syeamore ...... eeccccces of 
Tupelo panneues eeeveneees qa 
Walnut ...... cocccece cot 
Foreign Woods ........+..- * 
MagheGERY .cccccccccccccccs t 





Alger-Sullivan Lumber Co.ino 
Bradley Lbr. Co. of Ark.cin 
Brown & Co., Geo. C..ahjin 
Camp Mfg. Co..........aing 
Carter Lumber Co......... a 


Cherry River Boom & Lbr. 
GE. cesses «+++--abedefmno 


Cisar Brothers...... adhimngq 


Dibert, Stark & Brown 
Cypress Co., Ltd....... -@ 


Emperium Forestry Co...... 


Ferguson Lumber Co., W. T, 
Frost Lumber Industries, 


BBG. cccccccccceese achijing 
Hines Hardwood & Hem- 
lock Co., Edward ..abdhm 


Hines Lbr. Co.. Edw., and 
Affillated Interests. .abdhm 


MILLWORK, FRAMES, 


SASH, DOORS, COLUMNS, 
MILLWORK 


Collins Lbr. Co., John D. 

Curtis Companies Service 
Bureau 

Hammond Lumber Co., Inc. 

Long-Bell Lbr. Sales Corp. 

Pacific Mutual Door Co. 

Reé River Lbr. Co. 

Sullivan Lumber Co. 

Washington Manufacturing 
Company 


TRELLIS, LAWN AND 
GARDEN FURNITURE 


Curtis Companies Service 
Bureau 


Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 


WINDOW AND 
DOOR FRAMES 


Biles-Coleman Lbr. Co., 
Collins Lbr. Co., John D. 


Curtis Companies Service 
Bureau 


Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Segelke & Kohihaus Co. 


Inc. 





Holt Lumber Co...... 


Homochitto Lbr. Co....... 
-+++--acijmnopq 


Indiana Quartered Oak Co.kst 


Long-Bell Lumber Sales 
Corporation .........ilnoq 


Maisey & Dion.....adhimngq 


Menominee Indian Mills, 
The ....++++++----abddhmn 
Moore-Keppel & Co.bcdefmno 


Newman Lumber Co., J. J. 
eovcsesccs eoccce acijmnopq 


Peavy-Wilson Lumber Co..in 
Tremont Lumber Co..chijng 
Von-Platen-Fox Co....abhim 
Willson Bros. Lbr. Co....mn 


Wisconsin Land & Lbr. Co. 
PTTTTITT oseosececces 


Spokane Pine Products Co, 


Washington Manufacturing 
Company 


Wood FLOOR BLOCKS, 
FLOOR PLANKS 


Wisconsin Land & Lbr. Co. 


PACKAGE TRIM 


Biles-Coleman Lbr. Co. 
Bradley Lumber Co. of Ark. 
Frost Lumber Industries, Inc. 
Long-Bell Lbr. Sales Corp. 


Neils Lumber Co., J....jrstu 
Northwest Spruce Co...... k 
Ostrander Railway & Tim- 

ber Co. eoccecsooeds 
Pacific Mutual Door Co....j 
Pettibone Lumber Co., 

F. W. 
Rice & Lockwood Lumber 

CO, cccccccccccccccs SOJEB 
Ruggles Lbr. Co., Carlos. .efj 
Sullivan Lumber Co....jkimr 


Washington Manufacturing 
Gh. Keeedborccousesecaans j 


White River Lumber Co.jkim 
Winton Lumber Sales Co..ks 


O—California Pine 
P—California Sugar Pine 
Q—Redwood 


Algoma Lumber Co........ ° 
Feather River Lumber Co..o 
Hammond Lbr. Co., Inc... 


Madera Sugar Pine Co....pt 
Michigan-California Lum- 





Red River Lumber Co...» 
Sheviin Pine Bales Co... .ay 


R—Pondosa Pine 
S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 


Anaconda Copper Mining 
GH. ceoccccese cccccccccstl 
Biles-Coleman Lbr. Co., Inet 


Hines Western Pine Com- 
pany. Edward ........ ot 
Long-Bell Lbr. Sales Cor- 
POTAtION .....-eceeees ejmt 


Long Lake Lumber Co..,..# 
Madera Sugar Pine Co....p 
McGoldrick Lbr. Co........ # 
Michigan-California Lum- 


OOF GR cvvcscosesevisal pt 
Neils Lumber Co., J....jrstu 
Polleys Lumber Co....... t 
Schuette Co., Wm........ al 


Spokane Pine Products Co..t 
Sullivan Lumber Co... .jkim 


Der CO. cccccce ccvcesooe pt Winton Lumber Sales Co..k 
Moratz, Paul O........+++: ‘ 
Beees cccccccccccccccccece a Nerthwestera Goecperage & 
Birch cee ceecceceeeeeeeD Lumber Co., The...... abd 
Gum eccccoe ecccccesccsees® Oak Flooring Manufactur- 
TAGES sec dcccccovssessone ll ers Association of the U. 
Oak te be Nt i sreeneonen eccccccoescccsll 





Bradley Lumber Co. of Ark.e 


Cherry River Boom & 
Lumber Co. 


Frost Lumber Industries...e 
Holt Hardwood Co....... bde 


Long-Rell Lumber Sales 
Corporation coeee® 


SHINGLES 

Northern Cedar ........... = 
Western Red Cedar........b 
Redwood 


ere reer err rererrer. | 


Blanchard Lumber Co.....b 
Bratiie Bros. Mill Co. b 
Colline Lbr. Co., John D...b 
Hammond Cedar Co., Ltd..b 
Hammond Lbr. Co., Inc....¢ 
Hines Lbr. Co., Edw., and 
Affiliated Interests .....ab 
Holt Lumber Co...........& 
Mumby Lbr. & Shingle Co..b 
Northwestern Cooperage & 
Lumber Co.. The...... a 
— & Leckwood Lumber 


eee eee ee eee eee eee 


ener 


Rice & Lockwood Lum 


GO. cecsccccocsccesececeell 


Southern Oak Flooring In- 
dustries 


Ward Bros. 
Webster Lumber Co., H. E..t 
Wells Lumber Co., J. W..dd 
Wisconsin Land & Lbr. Co. 


eeetereee 


SHINGLES, PACKAGE TRIM, ETC. 


Sullivan Lumber (Co.......- b 
Starks Stained Shingle Co..) 
White River Lbr. Co......2 
Willson Bros. Lbr. Co.....--4 
Wisconsin Land & Lbr. Co.t 


CEDAR POSTS AND POLE 


Holt Lumber Co. 

Long-Bell Lbr. Sales Corp. 

McCormick Lumber Co.. C. B 

Northwestern Cooperage & 
Lbr. Co., The 


YELLOW PINE Posts 
AND POLES (Creosoted) 


Ayer & Lord Tie Co. 























BRUSHES 
Wooster 
BUILDING 
Sisalkraft 
CEDAR C 
Bradley L 
Brown 

FENCE A 
American 
Continent: 
Pittsburg! 
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American 
Continent 


GLASS 
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Frantz M 
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Certain-ts 
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TOOLS 
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BELTS 


Flexible 
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BELT L 
Flexible 


CONVE\ 
Allis-Ch 


DRY Ki 
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Nationa 


DRY K 
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Moore | 
Nationa 
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Nelson 


APPRA 
ESTIM 
Sewall, 
Spain . 
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Arkans 
Dougla 
Oak F 


CREOs 
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| LUMB 
Ayer ; 
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BUILDERS’ SPECIALTIES, ETC. 


Co... .9 
SO... ay 


pe eeewet 


) POLE 


» Corp. 
So.. C. B 
age & 


TS 
oted) 


| Sewall, 
| Spain & Co. H. M. 


BRUSHES—Paint, Varnish 
Wooster Brush Co. 

BUILDING PAPER 

sisalkraft Co., The 

CEDAR CLOSET LINING 
Bradley Lbr. Co. of Ark. 
Brown & Co., Geo. C. 

FENCE AND FENCE POSTS 
American Stee! & Wire Co. 
Continental Steel Corporation 
Pittsburgh Steel Co. 
FINISHED FLOORING 
Moratz. Paul O. 
GATER—Rteeol 

American Steel & Wire Co. 
Continental Steel Corporation 
GLASS 

Libby-Owens-Ford Glass Co. 
HARDW A RE—Bulilders’ 
Frantz Mfz. Co. 


S INSTLATING BOARD 


Certain-teed Products Corp. 
General Insulating & 
Manufacturing Co. 


AXES AND LOGGING 
TOOLS 


American Logging Tool Co. 


BELTS AND ACCESSORIES 


Flexible Steel Lacing Co. 
Goodyear Tire & Rubber Co., 
The 


BELT LACINGS 
Flexible Steel Lacing Co. 


CONVEYING MACHINERY 
Allis-Chalmers Mfg. Co. 


DRY KILNS AND 
ACCESSORIES 


Moore Dry Kiln Co. 
National Dry Kiln Co. 


DRY KILN CONTROL 
INSTRUMENTS 

Moore Dry Kiln Co. 
National Dry Kiln Co. 


MISCELLANEOUS SUPPLIES 


| ACCOUNTANTS 


Nelson & Co., Gilbert 
APPRAISERS AND TIMBER 
ESTIMATORS 

James W. 


ASSOCIATIONS 

Arkansas Soft Pine Bureau 

Douglas Fir Plywood Mfrs. 

Oak Flooring Manufacturers’ 
Association of the U. 8. 


CREOSOTE OTS, 
CREOSOTING, WOOD 
PRESERVATIVER, 


| LUMBER PRESERVATIVES 


Ayer & Lord Tie Co. 
Curtin-Howe Corporation 








Insulite Co., The 
Johns-Manville 

Stewart Inso Board Corp. 
Wood Conversion Company 


INSULATION LATH 


Certain-teed Products Corp. 
Stewart Inso Board Corp. 


LADDERS 
Babcock Co., W. W. 


LOG CABIN SIDING 
Hammond Lumber Co., Inc. 


METAL CORNERS 
Micklin Mfg. Co. 


METAL LATH 
Continental Steel Corporation 
Pittsburgh Steel Co. 


NAILS 

American Stee] & Wire Co. 
Continental Steel Corporation 
Pittsburgh Steel Co. 


OVERHEAD GARAGE 
DOORS 


Frantz Mfg. Co. 


Majestic Company, The 


PAINT—Aluminum 


Aluminum Company of 
America 


PAINTS—ENAMEILS 
VARNISHES 


Certain-teed Products Corp. 

Acme White Lead and Col- 
or Works 

ae White Lead Works 

W. Lawrence & Co. 

ineaiie Paint & Color Co. 

The Lowe Brothers Co. 

John Lucas & Co., Inc. 

‘The Martin-Senour Co. 

Peninsular Paint & 
nish Co. 

The Sherwin-Williams Co. 


Var- 


PAINT AND VARNISH 
BRUSHES 


Wooster Brush Co. 


PLASTER BOARD 
Certain-teed Products Corp. 


PLYWOOD AND VENEERS 

American Plywood Corp. 

Collins Lbr. Co., John D. 

Douglas Fir Plywood Mfrs. 

Indiana Quartered Oak Co. 

Northwestern Cooperage & 
Lbr. Co., The 

Pacific Mutual Door Co. 

Red River Lbr. ™o. 

Sullivan Lumber Co. 


POSTS—Steel 


American Steel & Wire Co. 
Continental Steel Corporation 
Pittsburgh Steel Co, 


REINFORCING RODS 
Pittsburgh Steel Co. 


ROOFING, SHINGLES, 
WAINSCOTING—Asbestos 
Carey Company, The Philip 
Certain-teed Products Corp. 
Johns-Manville 


SASH CORD 


Samson Cordage Works 
Silver Lake Company 


MACHINERY AND EQUIPMENT 


ELECTRIC MOTORS AND 
GENERATORS 


Allis-Chalmers Mfg. Co. 
ELECTRICAL WIRE AND 
CABLE 

American Steel & Wire Co. 


ENGINES 


Allis-Chalmers Mfg. 
Electric Wheel Co, 


Co, 


INJECTORS, VALVES, 
STEAM PUMPS, PIPING 


Soule Steam Feed Works 


LOAD BINDERS 
American Logging Tool Co. 


LOCOMOTIVES, CARS, 
RAILS, ETC, 


Baldwin Locomotive Wks. 
Lima Loco. Works, Inc. 
LOGGING EQUIPMENT 


Allis-Chalmers Mfg. Co. 
American Logging Tool Co. 


GASOLINE, GREASES, 
LUBRICATING OILS 


Sinclair Refining Company 


FINANCIAL 


American Credit Indemnity 
Co of New York 


Builders Commercial Agency 
Lumbermen’s Credit Associa- 


tion 


Lumbermen’s Blue Book, Inc. 


FORFIGN BROKERS 
Richard Shipping Corp. 


HOTELS 


Benson 

Davennrort Hotel Co. 
Fort Shelby 
Plankinton 

Sherman 


Caterpillar Tractor Co. 
Electric Wheel Co. 
Lindsey Wagon Co. 


LUMBER BUGGIES 
Electric Wheel Co. 


LUMBER CARRIERS 
Willamette-Ersted Co. 


LUMBER LIFTS 


Moore Dry Kiln Co. 
National Dry Kiln Co. 


LUMBER TRUCKS 
Electric Wheel Co. 


LUBRICATING OILS, 
GREASES AND 
GASOLINE 


Sinclair Refining Company 


MECHANICAL RUBBER 

GOODS, HOSE, PACKING, 

ETC, 

Goodyear Tire & Rubber Co., 
e 


HOUSE PLAN SERVICE 
Drafting and Estimating 


Lumberman’s Drafting & 
Listing Service 


INSURANCE 


Associated Lbr. Mutuals 

Lumbermen’s Mutual Cas- 
ualty Co. 

Rankin-Benedict Underwrit- 
ing Co. 


LICENSE TO BTILD 


LAKE COTTAGES, HOMES, 
SERVICE STATIONS, ETC. 


Bellefontaine Lumber Co., 
The 


MOTOR TRUCKS, 
TRAILERS, TIRES AND 
ACCESSORIES 


Electric Wheel Co. 
Ford Motor Co. 
General Motors Truck Co. 


Goodyear Tire & Rubber Co., 
The 


SAWMILL MACHINERY 


Bands, Circulars, Gangs, etc. 
Lath and Shingle Machinery 


Allis-Chalmers Mfg. Co. 
Miner Saw Mfg. Co., J. H. 


SAWS, KNIVES. TOOLS 


Miner Saw Mfg. Co., J. H. 
Taylor, Stiles & Co. 


STEAM FEEDS 


Allis-Chalmers Mfg. Co. 
Soule Steam Feed Works 


SOUND-DEADENING 
MATERIAL 


General Insulating & 
Manufacturing Co. 

Insulte Co., The 

Stewart Inso Board Corp. 

Wood Conversion Company 


STAINED SHINGLES 


Blanchard Lumber Co. 
Starks Stained Shingle Co, 


STEEL SASH, 
COAL CHUTES 


Majestic Company, The 


WALL BOARD 


Blanchard Lumber Co. 
Certain-teed Products Corp. 
Insulite Co., The 
Johns-Manville 

Stewart Inso Board Corp. 
Wood Conversion Co. 


WINDOW SCREENS & 
DOOR METAL CO 


Micklin Mfg. Co. 


TRACTORS 
Caterpillar Tractor Co. 


VENEER DRYING 
MACHINERY 


Moore Dry Kiln Co. 


WAGONS—Log 


Electric Wheel Co. 
Lindsey Wagon Co. 


WAGONS—Lamber 


Electric Wheel Co. 
Lindsey Wagon Co. 


WELDING WIRE 
American Steel & Wire Co. 


WIRE ROPE—WIRE ROPE 


FITTINGS AND SLINGS 


American Steel & Wire Co. 


Leschen & Sons Rope Co., A. 


AND SERVICES 


OFFICE BUILDINGS 
Metropolitan Building Co. 


OFFICE SUPPLIES 


Buck & Co., Frank R. 
Fisher, 8S. B. 


SAP STAIN 
PREVENTATIVE 


DuPont de Nemours Co., Inc., 


CREOSOTED PRODUCTS— 
Blocks, Timber. Poles, Cross 
Arms, Ties, Piling, Lumber, 
Ete. 

Ayer & Lord Tie Co. 
Booth-Kelly Lumber Co. 
Century Wood Pres. Co. 


Long-Bell Lumber Sales Corp. 
McCormick Lumber Co., C. R. 


National Lumber & Creosot- 
ing Company 
Wood Preserving Corp. 


TREATED PRODUCTS— 
Railroad Ties, Poles, Piling, 
Timber Produets, Lamber, 
Fence Posts 


Ayer & Lord Tie Co. 
Century Wood Pres. Co, 
Curtin-Howe Corporation 
Long-Bell Lbr. Sales Corp. 


National Lumber & Creosot- 
ing Company 


Wood Preserving Corp. 


WOOD PRESERVATIVES 
Curtin-Howe Corporation. 
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THE PACIFIC COAST TYPE SHAY Wagons 


continue to do 


---efficient transportation at minimum cost! the job cheaper 
and better for 
HE PACIFIC COAST TYPE SHAY assures ‘he practical log- 


| maximum haulage at low cost. Its improved de- 8€F- 
sign, rugged construction and simplified operation 
| 
| 








1] 
| 
1] 





keep loads moving without interruption and unneces- For snaking and 
sary expense day after day. bunching use 
Moreover, Shay performance is always dependable, our Self-Loading 
continuous and economical regardless of logging con- Skidders. 

ditions. It will operate on steep grades, sharp curves, 
| light rail and rough track—in fact, anywhere a car 


| will follow. LINDSEY WAGON co. 


Sole Manufacturer LAUREL, MIS6, 











< 


When contemplating the purchase of new hauling 
power, consider the Pacific Coast Type Shay. It is 
| your best investment because it is built to give effi- 
| 











cient transportation and to lower logging costs. Write 
for literature. 





LIMA LOCOMOTIVE WORKS 











Incorporated 
HH] Lima, Ohio 60 East 42nd St., New York, N. Y. 
West Coast Representative Southern Representative 
| Hofius Steel & Equipment Co., Woodward Wight & Co., Ltd., The i 
HT First Avenue South at Hudson, Howard Ave. at Constance St., ; 
i Seattle, Washington New Orleans, Louisiana 





SPEE-D-TWIN, 


| 
STEAM FEED || 
| 


a Costs little more than belt or 
friction type feeds, but it makes 5. 

: (oe 
a tremendous difference in the | Y ek, 
cut of the mill. 

















It’s worth investigating. | 








Write for catalog A. | a 
- Do You Need to Replace Any of Your Planer and Jointer Knives? 


4 
The Knives and Cutters made by this company are the result SOULE 
of an experience spanning more than 60 years. 


{ High Speed Steel Knives and Moulding Cutters for the Woodworking Industry. } DWORKS 
TAYLOR, STILES & COMPANY, :: RIEGELSVILLE, N. J. — = = AN 


WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis, Missouri MISSISSIPPI 
LS, TA ee a ee 
































